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Government Studying 


Plans for Handling 


War Risk Insurance 


RFC Believed Not Yet Committed 
to Any One of Proposals Made 
by Insurance Business 


RATES NOT DETERMINED 


Commissioners, Companies, Pro- 
ducers Confer in New York on 
Details of Underwriting 











Fire insurance companies, agents and 
brokers are now awaiting action by the 
Reconstruction Finance Corporation in 
Washington with respect to actual de- 
tails for the writing of Government war 
risk insurance on property on land. Con- 
gress last week passed and sent to the 
President the bill permitting the RFC 
to supply the War Damage Corporation 
with $1,000,000,000 and setting forth gen- 
eral conditions for the writing of this 
air raid coverage. At the moment the 
Government apparently is not commit- 
ted to any of the various underwriting 
plans suggested by insurance and other 
interests and as far as is known none 
has any preferential standing with Gov- 
ermment authorities. It may be some 
time before Washington announces final 
and complete underwriting and rating 
details, 

Several Meetings in New York 

During the last week meetings have 
been held in New York, attended by 
Insurance Commissioners, representatives 
of the RFC, insurance company execu- 
tives and agents, at which various un- 
derwriting- plans and problems associated 


' with war risk coverage were discussed. 


Nothing definite has resulted from these 
meetings because final decision rests with 
Washington. The meetings have, how- 


© ever, provided an opportunity for frank 


exchange of viewpoints. a 
Provisions in the bill approved by Con- 
gress last week and statements made by 


| Senate and House conferees indicate that 
| the country will not be divided into zones 


lor rating’ purposes but that rates finally 
established will be uniform for each type 
ot property wherever located. The War 
amage Corporation is directed in the 
law to establish its premium rates prior 


| to July 1 and in the meantime the pres- 


ent policy of providing free war risk in- 
surance under the $1,000,000,000 fund 


| continues. Whether the Government rat- 


ing plan will apply the coinsurance prin- 
ciple is not known. 
President R. W. Forshay, Vice-Presi- 
(Continued on Page 28) 
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$42,497.30. 


| WILLIAM H. KINGSLEY 
Chairman of the Board 








Income for 34 Years 


It was back in December of 1906 that a railroad official in the 
middle West bought $25,000 of life insurance protection. He was 
aged 52, and there were five policies. 


Eleven and a half months afterwards, when a severe snow 
storm blocked traffic he went out on the road against his physician’s 
advice, contracted pneumonia, and died. 


He had paid the Company only the one annual premium 
totaling $637.10 on all five policies. The terms of the insurance 
were that his beneficiary, his widow, should receive monthly life 
income payments of $104.15—guaranteed for 20 years. If she died 
before receiving 240 monthly payments, the estate would receive 
the guaranteed remainder. But in any case the payment of the 
$104.15 monthly income was to continue until her death. 


As it happened she lived until July of 1941, which was almost 
34 years after her husband’s death, Consequently she received her 
monthly income throughout not 240 months but 404 months. The 
total amount she thus received came to $42,076.60. And then her 
estate received $420.70 to complete the installment year. 


Paid to the Company, $637.10. Paid by the Company, 


- 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 

















National Ass’n Stand 
On Tax Proposals of 
Treasury Department 


C. J. Zimmerman Analyzes Sug- 
gested Changes in Talk Before 
N. Y. State Managers 


$40,000 EXCLUSION WANTED 


’ 








Oppose “Property Exemption” as 
Break-Down of Insurance Con- 
cept; Pension Trust Views 





Charles J. Zimmerman of Chicago, 
chairman of the Federal Law and Leg- 
islation Committee of the National As- 
sociation of Life Underwriters, discussed 
the Washington tax situation in a talk 
Saturday before the second annual New 
York meeting of New York managers 
and general agents held in Saratoga 
Springs, N. Y., under auspices of the 
New York State Association of Life 
Underwriters of which E. R. Gettings, 
Albany, general agent, Northwestern 
Mutual, is president. In his talk Mr. 
Zimmerman outlined the position of the 
National Association relative to the rec- 
ommendations of the U. S. Treasury be- 
fore the Ways and Means Committee 
of Congress. On the committee with 
Mr. Zimmerman during his visits to the 
Treasury Department were Meyer Gold- 
stein, Connecticut Mutual general agent, 
and Forrest L. Morton, both of New 
York. Julian S. Myrick, Mutual Life, 
has been a consultant of the committee. 
Denis Maduro of New York is counsel 
of the committee, as well as of the 
Life Underwriters Association of the 
City of New York, Inc. 


Washington counsel is Baker, Ravenel 
& Selvig, member of that firm appear- 
ing for the National Association’s com- 
mittee being Lawrence Baker. The rec- 
ommendations of Secretary Morgenthau 
made to Ways and Means Committee 
had been elaborated to the committee by 
Randolph Paul, special tax adviser to 
Secretary Morgenthau. 


Treasury's Substitution for $40,000 Life 


Insurance Exclusion 


In opening his remarks Mr. Zimmer- 
man said that of the recommendations 
made by the Treasury the one regarded 
by insurance men as of most impor- 
tance was the Treasury’s recommenda- 
tion that $40,000 life insurance exclusion 


(Continued on Page 8) 
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LIFE INSURANCE COMPANY 
Springfield, Massachusetts 


Bertrand J. Perry, President 
Organized 1851 





Summary of Annual Statement 


December 31, 


ADMITTED ASSETS 1941 
Bonds, Mortgages, and other Assets.............-..000+ $745,739,728 
Interest Due and Accrued.....................000008 8,400,215 


11,816,886 


oP ee Se 2k eS Se RS Fee SO oO Ee eS ee 





Total Admitted Assets. . 2... 6 ccc cece ence ew wencees $765,956,829 











LIABILITIES 

PE 5s. oo NUE eee Kae Se oer eee $578,177,202 

I i ONG ais ad we reek Hie RNS 145,378,542 

Policy Claims in Process of Settlement.................. 2,802,878 

Dividends to Policyholders......................00005 8,722,625 

CD: coin ce oe xd wtn eR eek oen eb ime eer Reade Kae 2,346,149 

Misceliancous Liabilities .. 6. oc... cc ewe eee eues 1,017,412 
$738,444.,808 

Special Reserves ................04- cast $ 7,168,880 

PED kobe cehevecanceneeddnngenewxenes 20,343,141 

Surplus and Special Reserves:... 0. i006. seve vies seers 27,912,021 

Total Liabilities and Contingency Funds................. $765,956,829 


United States Registered Bonds included in the above statement are 
deposited as required by law; State of Massachusetts $250,000; State of 
Georgia $10,000. 


Insurance in Force December 31, 1941, 527,646 policies for $2,025,443,549 


Payments to Policyholders and Beneficiaries in 1941 








To Loving Pemependens soc ok ik eee sense $27,714,930 
I on os ok ne Hees eee 18,921,394 
| $46,636,324 





Since organization in 1851, this Company has paid in benefits to its policyholders and 
their beneficiaries over 983 Million Dollars. 
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Managers and general agents of New 
York State met in Saratoga Springs (Gid- 
eon Putnam Hotel) on Friday and Sat- 
urday, under auspices of the New York 
State Association of Life Underwriters, 
jo: discuss what the future has in store. 
It was a look-ahead program, with an eye 
on post-war, and stress placed on prob- 
lems of readjustment. sy PAL 

President of the state association, Kk. R. 
Gettings, Northwestern Mutual Life, was 
largely responsible for. getting the speak- 
ers—Superintendent Pink of New York 
State; S. A. Holme, market analyst, Gen- 
eral Electric; Vance L. Bushnell, second 
vice-president, Equitable Society; John G. 
Parker, general manager, Imperial Life ; 
Charles J. Zimmerman, National Associa- 
tion of Life Underwriters law and legis- 
lation committee; John Marshall Hol- 
combe, Jr., Life Insurance Sales Research 
Jureau, and Vincent B. Coffin, vice-presi- 
dent, Connecticut Mutual. 

Ralph G, Engelsman, general agent, 
Penn Mutual, New York, was chairman 
of the opening session, and John Marshall 
Holcombe, Jr., of the second day’s forum. 

Following each address the forum was 
thrown open to questions, most of which 
had to do with how insurance men can 
profit by the opportunities now before 
them. The fact that much of the compe- 
tition facing insurance men in the past 
has been removed by the war—the compe- 
tition of automobiles, household appli- 
ances, various luxury products—was em- 
phasized, It was also pointed out that 
there is a great field opened for risks in 
the field of women prospects. 

Among some representatives of home 
ofice production divisions present were 
these : 

R. E. Irish, Union Mutual; N. M. DeNezzo, 
Aetna Life; Frank F. Weidenborner, Guardian; 
H, H. Armstrong, Ralph L. Smith, Travelers; 
Joseph M. Schirmer, R. L, Campbell, New York 
Life. 

John H, Evans, Home; J. S. Myrick, A. F. 
Haas, Mutual Life; Earl R. Trangmar, A. Rogers 
—— Metropolitan; Bill C. Thurman, Mu- 
tual Beneft. 

Malcolm Young, Robert Pelham, Roger Palm- 
er, John Hancock; George C. Capen, Connecti- 
cut General; C. M. Blanding, Farmers & Trad- 
ers; Ralph W. Emerson, Northwestern Mutual. 
Among those from New York State Insurance 
Department were Superintendent Pink, Counsel 
eae an aga George H. Jamison, Actuary 
wi. ubduar, 

Among company managers and general 
agents present were these: 

Buffalo: Sidney Wertimer, John Pennington, 
Tower C. Snow, Jesse J. Jetts, Lawrence G 
Thebaud, Arthur L. Beck, W. Merle Smith. 
New York City: H. Arthur Schmidt, Richard 
E, Myer, Patrick A. Collins, Victor J. Butts, 
Franklin Toops, Herbert F. Underwood, W. L. 
joyce, Charles V. Cromwell, William J. Bar- 
nicle, Edward L, Reiley, Fred S. Goldstandt, 
Lester Einstein, Matthew J. Lauer, Harry F. 
Gray, J. Elton Bragg, Ray F. Bierbaum, Isador 
Freid, Abraham Bleetstein, Osborne Bethea, 
Clarence W. Leyendecker, Louis W. Sechtman, 
Manuel Camps, James G. Ranni, Jules Anzel, 
Suthur V. Youngman, Sam P. Davis, A. G. 
Joseph, David T. Hersch, Arthur L. Sullivan. 
rochester: Earl F. Colborn, J. Stimson Scott, 
farold C, Batty, Glen M. Reem. 

Albany: Herbert L. Manthe, Royal M. Gibbo, 


J. Frank Burke, Frank A. McNamee, Barney 
Nudelman, Marcus R. Mabee. 
Utica: Frank H. Wenner, Harold J. Shackel- 


ton. 
Syracuse: Henry M. Files, Harry G. Barn- 
hurst, William R. Robertson. . 


Vincent B. Coffin’s Sum-Up 

Vincent B. Coffin, vice-president, Con- 
necticut Mutual, as was the case last year, 
summed up at conclusion of the confer- 
ence of the New York State managers 
and general agents. 

One of the things he got out of the 
two days’ sessions last week was the defi- 
nite impression that the life insurance pro- 


duction forces aie beginning to swing 
from the defensive to the offensive. Fur- 
thermore, he said he would leave the 


meetings with the feeling that there is 
an offset for every problem. It is amaz- 
ing the beating which life insurance can 
take, as it always arises because it has 
proved itself the most adjustable and 
adaptable type of business. There had 
been a. considerable discussion as to what 
will happen after the war and whatever 
does happen life insurance should be pre- 
pared to meet the situation. 

Life insurance is now in what might 
be called a breathing spell; therefore, it 
is the time to plan in order to be able 
to handle any problem, no matter what 
emergency might arise. He briefly re- 
viewed what the other speakers said. S. 
A. Holme of the General Electric had 
given a most interesting illustration of 
how a great industry can plan. Vance 
L, Bushnell had reminded the conference 
of the importance of stressing funda- 
mentals of sales management and had 
shown the many fields which can be cul- 
tivated by life producers. 

Above all, he demonstrated that if pros- 
pecting be intelligent, good production of 
life insurance will follow. Superintend- 
ect Pink was an outstanding example of 
why insurance men have confidence in 
State Supervision. John G. Parker’s sur- 
vey of life insurance conditions in Can- 
ada was inspirational to the insurance 
men of the United States as it disclosed 
that life insurance goes safely and _ pro- 
gressively ahead despite all the problems 
of a nation’s active participation in the 
war. 

Despite the heavy taxes and amounts 
spent on defense bonds life insurance will 
be bought in large volume, and it will be 
through current income funds and not 
from savings. It will be bought because 
it is needed, said Mr. Coffin. 

The challenge of the present situation, 
he continued, would be met by the produc- 
tion forces. The function of management 
is to build consciousness of skill, As 
this consciousness is built, impetus to work 
is generated. It is an impetus that will 
give a greater spark to the agents who 
will know that in the prosecution of their 
own work they are also fighting for dem- 
ocracy in the belief that the institution 
they represent is vitally important to the 
nation. 


Superintendent Pink on War Clauses, 
“Counselors” and Post War Position 


Superintendent Pink told the New 
/OrkK Managers and general agents meet- 


| Ng in Saratoga Springs last week that 


the New York State Insurance Depart- 
ment has a new war clause which it 
hopes the legislature will pass, and which 
‘companies operating in this state will 
a He believes the Department’s 
ome is clear and a fair compromise 
rg those who want a liberal or 
Bei who want a strict clause. He 
’ “ like to see such a clause become 
Morm throughout the country. He 


does not expect, of course, that the 
New York clause should be adopted 


literally by all states and companies, but 
hopes there will be substantial uni- 
formity. It will be necessary for com- 
panies operating in this state to use the 
New York clause unless they want to 
use clauses containing more liberal pro- 
visions, but they will not be permitted 
to use more stringent restrictions. 
(Editor’s Note: Heretofore, no travel 
or residence exclusion has been possible 
in New York State in the life insurance 





policies. Under the new amendment, 
companies can exclude the war hazard 
for travel and residence outside of the 
U. S. and Canada for a period as great 
as five years from date of issuing the 
policy. Heretofore, the military, naval 
and air service exclusion had to be on 
a result of service basis regardless of 
where war death occurred. In the amend- 
ment, the companies will be able to ex- 
clude all deaths while in the service 
outside of the U. S. and Canada. Deaths 
inside of the U. S. and Canada while 
with military, naval and air forces will 
still be on a result of service basis.) 
The Superintendent was asked for his 
opinion regarding the extent to which 
the insurance agents should push sale 
of Defense Bonds and if there should 
be any lag in their work of producing 
life insurance because of the need of 
the Government for the sale of a tre- 
mendous issue of Defense Bonds. His 
answer was that while sale of Defense 
Bonds should not be neglected, neither 
should sale of life insurance. The great- 
er the production of life insurance the 
more funds the life companies have to 
invest in the resources of the nation. 
Life insurance is a war effort in itself. 
Counselors 


Superintendent Pink said that the 
New York Insurance Department is 
closely observing the “counselors” who 
give advice about insurance on the radio. 
If counselors were honest he saw no 
reason why they should not be per- 
mitted to operate as there are “profes- 
sional” people in most other walks of 
business who give advice to the public 
on a fee basis. Unfortunately, he said, 
all counselors were not honest. Without 
attempting to characterize them individ- 
ually he said that the counselor business 
as a whole has been disappointing. He 
did not think it advisable for the De- 
partment “to freeze the adviser into a 
profession at this time.” He thought 
that the Department should get further 
experience before deciding that it is de- 
sirable to license them and create a new 
profession. Anyway, the Department is 
still to make up its mind whether it will 
ask for a licensing law. It now has the 
right to examine counselors. 

Growth in Influence of Management 

In discussing the main national pic- 
ture Mr. Pink called attention to the 
growing importance of managers and 
executives in administration of nations. 
In Europe governments are run by s‘n- 
gle individuals. In this country more 
and more men who have successfully 
managed the great industrial plants and 
other business and financial activities 
are going into the service of the gov- 


ernment. Management has grown in 
power and influence. In life insurance 
although many of the greatest com- 


panies are owned by policyholders they 
are managed and controlled by a few 
men whose executive talent and integrity 
have carried these companies to success. 
“Whether we like it or not,” he said, 
“in the world of the future it is ap- 
parent that management rather than 
ownership or capital; the management 
of those who are skilled and experi- 
enced, are the men who will run this 
country and will run what we hope will 
be a better world.” 

Disheartening and discouraging as the 
world war is there are some compen- 
sating features. One of them is the 
opening of new vistas. There is a 
broader outlook. We are thinking of the 
future, what lies ahead. Situations which 
have been static, have continued for 
decades, are changing. It is going to be 
easier in the future to rectify the things 
which are wrong if we will have the 
vision, foresight and courage to rectify 
them. : 

Superintendent Pink said he hoped 











EDWARD R. GETTINGS 


President of State Association under 
auspices of which the Saratoga meeting 


was held. 


there would never come a time when 
Americans had no incentive to expand, 
when businesses, small and large, would 
not grow. Investments in business oper- 
ations should be encouraged. 

Discussing the present low yield on 
investments and the rush to buy Gov- 
ernment securities he hoped that this 
situation would not continue for all time. 
No matter how safe Government securi- 
ties are, even if the safest security in 
the world, he did not think it wise that 
insurance companies should be com- 
pelled indefinitely to purchase only one 
kind of securities. Funds of the com- 
panies should spread through all the 
channels which make up the wealth of 
the country, and, therefore, contribute 
to its strength. In the last analysis that 
is only way in which there can be safety 
of investment over a long period of 
time. 


Warns Against Post War Inter- 
national Barriers 


If life insurance is to grow it is essen- 
tial that it does so as the country grows, 
and, he continued, “I hope that after 
this war is over we shall regain the 
fundamentals which the nation had be- 
fore we entered the war. I do not mean 
that we should sacrifice the new secur- 
ity which the people have won, but we 
must retain those fundamentals of hu- 
man values, individual liberties, right to 
work where and when we please and 
to express our opinions freely. Further- 
more, in the broader vision that we shall 
have we must recognize that this coun- 
try cannot set up walls and barriers 
against other nations which have living 
conditions much below those we possess. 
The world is growing smaller every day. 
As we are only a part of the world we 
can only remain free, prosperous and 
happy if other nations are too.” 

Superintendent Pink said it was most 
unfortunate that Woodrow Wilson’s 
League of Nations had been hamstrung. 
He was one of the greatest Americans, 
and if his judgment and vision had been 
accepted in this country there might not 
have been the present war. Mr. Pink 
hoped that when the war is over there 
will be built a new world in which all 
nations will be helpful to each other, 
and there will be joint use of world’s 
resources and raw material. 

As for life insurance, he said it is 
based upon equality; knows no race, 
creed or nationality; its one purpose 


(Continued on Page 4) 
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War Finds Greater Canadian Volume, 
Fewer Agents, Says John G. Parker 


How Canadian life insurance has re- 
acted to World War participation was 
told to the New York State managers’ 
conference in Saratoga Springs, N. Y., 
Saturday by John G. Parker, general 
manager and actuary of Imperial Life, 
Toronto. It was an encouraging picture 
as it showed a united front by all com- 
panies in war efforts, uniform war clause 
quickly adopted, a large increase in pro- 
duction despite fewer agents, coopera- 
tion in acquainting the Dominion with 
the resources and activities of life com- 
panies, and immediate and cheerful par- 
ticipation by insurance agents in new 
rules restricting travel in pursuit of busi- 
ness and giving emphasis on zoning and 
concentrated energy. 


No Competition Over War Clauses 

The Canadian companies within a few 
days after the nation entered the war 
were able to adopt a war clause sub- 
stantially uniform in all companies, 
which clause was liberal with respect to 
service within the home areas, but which 
was very restrictive in regard to service 
outside of these areas. Agents soon 
found that public readily accepted the 
idea that a war clause was necessary 
and the adoption of a uniform clause 
took this particular phase of the con- 
tracts entirely outside of competition. 
As a consequence, within a few weeks 
the disturbance occasioned by the in- 
troduction of a war clause was complete- 
ly eliminated, even forgotten, both by 
agents and the public. 

Fears originally expressed by the 
agents as to the ability of life insur- 
ance to withstand changing economic 
conditions due to war were dispelled 
by prompt action on the part of the 
companies in supplying their field forces 
with information showing the strong 
position occupied by life insurance fol- 
lowing the last war and the assistance 
which the institution of life insurance 
has been able to render to the Govern- 
ment in the prosecution of the war. 

New production was affected for about 
two months following the outbreak of 
war, but it rapidly regained its volume 
and showed some increase until June, 
1940, when the collapse of France oc- 
curred. At that time the companies 
reported through their supervisory of- 
ficials, and this was substantiated by 
the Canadian Life Underwriters Asso- 
ciation, that the morale of the agents 
throughout Canada was at a low ebb, 
due to feeling of insecurity on part of 
citizens, resulting in an unwillingness to 
enter into the purchase of any contract 
involving future commitments, as_ well 
as difficulty in getting the attention of 
any prospect to the serious considera- 
tion of life insurance because any in- 
terview would turn sooner or later into 
a discussion of the war and the future 
of the world. 

Building Up Morale 


Mr. Parker told how the companies 
had built up morale. First, he explained 
the series of institutional advertising in 
the press throughout Canada, articles in 
company papers which helped restore 
the confidence of the agent and empha- 
sized his responsibility in building up 
the morale of the ordinary citizen. The 
companies agreed to exchange all com- 


pany material used in this connection 
al that way made available to all 
for broad distribution inspira- 

ticles of the highest character. 

\iter two months minds got back to 
normal again and business was restored. 


Canadian Soldiers’ Pensions 
Amount written on lives of Canadian 
soldiers is not large. It is to be re- 
membered, said Mr. Parker, that in 
Canada each soldier knows that his de- 
pendents are protected under a pension 
benefit if his death occurs while in serv- 


ice outside Canada, or as a result of 
service if his death occurs within Can- 
ada. The pension is entirely non-con- 
tributory and because of this has been 
no drain on the soldier’s income. If the 
soldier is a young married man, this 
pension would be the equivalent of ap- 
proximately $20,000, but if his depend- 
ents are old it would be the equivalent 
of approximately $10,000. 

In discussing production Mr. Parker 
said that from a review recently pub- 
lished by the Life Insurance Research 
Bureau, showing the figures reported by 
e'ghteen companies representing approx- 
imately 85% of the new “Ordinary” life 
insurance written by Canadian compa- 
nies in Canada and Newfoundland, the 
net paid-for business in 1938 was $36/7,- 
811,000; in 1940, $365,217,000 and in 1941, 
$418,915,000. 

Figures of the Dominion Superintend- 
ent, which includes all the business writ- 
ten in Canada by Canadian, British and 
U. S. companies, reflect the same gen- 
eral trend, total of “Ordinary” business 
being $464,508,000 in 1938; $454,139,000 
in 1940, and $530,000.000 in 1941. He 
said that the type of insurance written 
in the last several years has not changed 
in character. While number of new 
Groups initiated in Canada has decreased 
the amount of Group insurance in force 
has increased materially due to the 
great expansion in industry and growth 
in number of employes in companies 


which were already covered by Group 
insurance. 
Terminations of all insurance have 


been progressively less in the last sev- 
eral years. 


Income Tax Hasn’t Hurt Sale 
of Insurance 


After discussing the great investment 
made by companies operating in Canada 
in the war loans, Mr. Parker discussed 
the tremendous increase in the rate of 
income tax. Yet, despite this there has 
been the 1941 increase in insurance in 
1941 of 17% over 1940. About effect of 
income tax on writing of life insurance 
he said: 

“These larger income taxes have not 
been any great handicap to the writing 
of new business; in fact, in many ways 
they have been the means of increasing 
the business to be written because of 
the diminution which occurs through 
income tax in the income of every bene- 
ficiary, and also because of the need to 
provide coverage for the income tax due 
in the year in which the death of the 
taxpayer occurs. I would suggest that 
in view of the experience that we in 
Canada have had under a year of heavy 
income tax commitment that you need 
have no fear of any dire effect of the 
proposed new taxes upon the new busi- 
ness which you may write in the years 
to come. 

“One of the factors which has con- 
tributed largely to the increase in the 
amount of life insurance sold during 
the past year has been the gradual elim- 
ination of competitive products, such as 
automobiles, pianos, refrigerators and all 
metal products. New cars have ceased 
to be manufactured in Canada and lim- 
ited number in hands of dealers is under 
strict control. Tires cannot be purchased 
without a permit. A used tire cannot 
be obtained without turning in an old 
tire at time of the purchase. Life in- 
surance, therefore, has not had the com- 
petition which has always been the most 
serious; that is, the purchase of articles 
affecting immediate pleasure and use as 
compared with life insurance which is 
a provision for the future.” 


Rules for Agents in Zoning Production 
Activities 

Mr. Parker then discussed the prob- 

lems arising from rationing of gasoline 

and elimination of tires from the mar- 

ket. Citizens of Canada have been di- 

vided into five classes for purposes of 


rationing. A ruling has been 
made by the Oil Controller of Canada 
whereby life insurance agents will be 
classed either as rural or urban travel- 
ers, depending upon fheir place of em- 
ployment. It is certain that many of 
the agents will be limited in the dis- 
tance which they can travel during the 
year. 


gasoline 


has given the 


The Imperial Life ; 
rules relative to 


agents the following 
their working routine. 


names than here- 


1. They must have more 
tofore int their prospect files. 
2. They must eliminate names of residents 


of outlying districts and get more names in a 
limited area. 

3. They must carefully zone all names and 
all calls. This is important in the city as wel 
as in the country. 

4. They must make appointments in spe. 
cific areas on definite days rather than accept. 
appointments-.on any day given by the 
This is particularly necessary for 
country work. 

5. They must endeavor to make more ap. 
pointments and must be trained by their map. 
agers in the use of the telephone in making 


ing 
applicant. 


appointments, 
various telephone 
appointments. 


such 
instructed in 


order to secure 


Bushnell Says Agents Should Be 
Told Why Picture Is Encouraging 


Addressing the forum of the New 
York State managers at Saratoga 
Springs last week Vance L. Bushnell, 


vice-president of the Equitable Society, 
said the insurance business is nearing 
the close of an actuarial holiday where 
it had sold a large volume of business 
on war clauses, and is now nearing a 
substantial decline in the business. 
Therefore, corrective steps must have 
the attention of all production forces. 
Solution of present situation is the re- 
sponsibility of both home office officials, 
general agents and managers in the field. 
When income of agents declines there 
is a reduction in their morale. To cor- 
rect the situation agents must be shown 
and definitely convinced that sales can 
be made during the war period. 

One reason why sales opportunities 
are good is that life insurance protection 
is now more needed than ever before 
because of the hazards which have 
grown up in our present economic situ- 
ation. Because of its unique operations 
life insurance can provide answer to the 
problems. 

Importance of Insurance Dollar 

It is extremely important that officials 
and managers show clearly to the agents 
that life insurance is a vital and essen- 
tial industry in the nation; that the pre- 
mium dollar is not only an economic 
defender of the American home, but 
also a fighting dollar in our war effort. 

The agent should understand that the 
premium dollar is in no way competing 
with the Defense dollar, but is a vital 
part of our war program. It is not ad- 
visable to put the explanation to agents 
on an emotional, hooray basis, but to 
give him factual ‘fata and specific illus- 
trations as to what life insurance funds 
are going to do directly and indirectly 
in the war effort and the part the pre- 
mium dollar is playing in creating this 
huge reservoir of life insurance funds. 

For example, it should be shown and 
analyzed that the $33 billion dollars of 
life insurance assets are actively en- 
gaged in aiding war production. In- 
cluded in these assets are $11 billions 
now invested in Government bonds of 
various kinds. These funds have a di- 
rect or indirect relationship to war ac- 
tivities. If a further analysis were made 
of the $33 billions of assets we would 
find a substantial portion actively en- 
gaged in manufacture of war materials 
or industries aiding indirectly in the war 
ordnance. 

1941 Investments 

A specific illustration can be shown 
for new funds flowing into life insur- 
ance companies through premiums dur- 
ing 1941, together with reinvested funds, 
totalling $4,888,000,000 which represented 
for the year an increase of $845,000,000 
over 1940. Of this amount $1,918,000,000 
during 1941 went directly into various 
types of U. S. Government securities, 
and it can be assumed that this money 
in 1941 was largely directed towards 
defense measures. In railroad securities 
265,000,000 was invested. We know that 
railroads are the principal transportation 
base for bringing raw materials to the 
manufacturer and transporting the fin- 
ished war products to ports of shipment 


or to our various army concentrations 
Into public utilities went $985,000,000 for 
turning the wheels for much war mate- 
rial manufacture. Into business and cor- 
porate enterprise went $810,000,000, a 
substantial portion of it being traced 
indirectly to defense activities of vari- 
ous kinds. 

Also, there was an_ investment of 
$875,000,000 in mortgages during 1941 of 
which $315,000,000 was money loaned for 
the purchase of homes, helping to build 
a sound home economic structure in the 
country. 

It is also advisable to show agents 
and policyholders what each of their 
companies is doing with its funds in the 
war effort. It should be specifically 
pointed out where money is directly 
invested in war industries. “In our own 
company we have tried to get that mes- 
sage over to all of our policyholders by 
mailing 1,400,000 copies of our annual 
statements, entitled ‘Your Policy’ in 
which we explain and give specific illus- 
trations of where money was invested 
in certain corporations manufacturing 
war materials,” said Mr. Bushnell. “For 
example, we showed photographs of our 
investment in Crown Cork & Seal Cor- 
poration where they are manufacturing 
machine gun bases. They have con- 
verted a substantial part of their plant 
from their previous bottle top business 
into war equipment machinery.” 

Premium Dollar Promotes Economic 

Stability 

Also, the agent should understand that 
the premium dollar is one of the essen- 
tial factors for promoting economic 
stability in the nation, creating the 
proper moral fibre and really laying a 
foundation for the continuance of the 
American way of living and the Amer 
can life standards which we are fighting 
to defend. 

Also, life insurance men should appre- 
ciate that the life insurance funds be 
ing invested in various types of war in- 
dustry furnish a long term credit, being 
loaned on 5, 10 and 15 year basis, which 
gives ample opportunity for the various 
corporations to use this money con- 
structively. Such 
like bank credits—short term in nature, 
but give an opportunity for each cor- 
poration to have full use of the money 


and most constructive application for 


accelerating the production of the atti- 
cles of war which are being manufac: 


tured. 
Check Price Uptrends 
Furthermore, the agents should ap- 
preciate that the premium dollars which 
they are initiating as underwriters are 
one of the best checks on price uptrend 


(Continued on Page 8) 


Pink on War Clauses 


(Continued from Page 3) 


being to be useful and to permit people 
to enjoy protection against disaster. 
Those in this great, beneficent business 
should’ be and will be leaders in this 
country to the end that the purpos 
and object of life insurance may dom 
inate the world that is to come. 
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Tom E. Lipscomb Gen’! 
Agent at Louisville 


SUCCEEDS LATE A. W. FINLEY 








Been Associate Ceneral Agent 
sez in Penn Mutual Agency There 
Since June 1930 





Tom E. Lipscomb has been appointed 
| ceneral agent at Louisville for the Penn 
» Mutual Life, to succeed the late Arthur 
» W. Finley. Mr. Lipscomb has been 
associate general agent there since June 
ae is past president, Louisville Asso- 
ciation of Life Underwriters, has been 
in the field in Hopkinsville, Lexington 
and in West Palm Beach, Fla. Pre- 
vious to entering life insurance he has 
worked for the L. & N. Railroad for 
eight years, later serving in the United 
States Navy for two years. In Louis- 
' ville he is a member of the Pendennis 
Club, the “35” Club and the American 
Legion. He has been one of the leading 
personal producers of the state. 





Forrest L. Morton Resigns 
From Ives & Myrick Agency 


Forrest L. Morton has resigned from 

the Ives & Myrick Agency, Mutual Life, 
t and will announce his future plans later. 
He is a member of the National Asso- 
» ciation of Life Underwriters committee 
on law and legislation and has had con- 
siderable experience with the Bureau of 
Internal Revenue, Washington. 

Born in Ipswich, Mass., Mr. Morton 
attended Wilbraham Academy and Wes- 
leyan University. Upon leaving Wes- 
leyan he was from 1912 to 1917 a legis- 
lative correspondent at the State House 
in Boston; from 1920 to 1924 was edi- 
tor of Prentice-Hall tax service, and in 
1924 was appointed manager of the 
agency service bureau in the home office 
' of the New York Life. In 1925 the New 
York Life appointed him manager of 
the Vanderbilt branch office in New 
York City. A year later he left man- 
agement to enter personal production, 
specializing in handling large estates and 
tax cases. He joined the Ives & Myrick 
agency in May, 1940. 





Connecticut Ass’n Sales 
Congress Set For April 24 


The fifth annual sales congress of the 
Connecticut State Association of Life 
Underwriters will be held April 24 in 
the Aetna home office auditorium, Hart- 
ford, according to an announcement by 
Herbert G. Behan, Massachusetts Mu- 
tual, chairman of the sales congress. 
Committee chairmen are: Tickets, Rob- 
ert F. Ober, Connecticut Mutual; pro- 
grams, Frank B. Alberts, Aetna; recep- 
tion and transportation, Robert C. Mix, 
State Mutual; and publicity, William L. 
Camp, Connecticut Mutual. 


NEW PACIFIC MUTUAL POLICY 
Income Security Policy in Units of $100 
and $10 Per Month Supplements 
Social Security 


Pacific Mutual has issued a new low- 
cost form of contract, known as Income 
Security Policy, to supplement the Gov- 
ernment’s Social Security program. 

Each policy unit provides an initial 

death payment of $100 and an income 
ot $10 a month until the beneficiary 
reaches age 65, serving as a bridge over 
the period which intervenes before So- 
cial Security benefits become effective. 
The policy requires no special endorse- 
ments, no settlement options and no 
| Complicated program. 
_In addition to its integration with So- 
cial Security the Income Security Pol- 
‘cy 1s offered as an initial purchase for 
young married men and as a supplement 
to the usual policies. 





TINNIN NAMED IN NEW MEXICO 


The Occidental Life has named Rob- 
ert P. Tinnin as general agent for New 
Mexico, 

































Sete She's Al Ct. Whtcher” 


But this widow is not restive about the 
lagging minutes from a personal desire. 


She is anxious to get home to her chil- 
dren, who are left each day with a neigh- 
bor while she herself goes to work as a 
saleswoman to provide for them. 


She is the widow of an uninsured man 
who waited too long to decide that she 
and his son and daughter need such 
protection. 


It’s an old story, but fortunately it is 
becoming rarer as time goes on. 


The life insurance agent has a definite 
responsibility to seek out breadwinners 
who are taking the same chance. 


frie 
D D . 
THE 
ISYRENGTH OF 
BRALTAR 
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Penn Mutual Sets Up 
New Advisory Groups 


FIRST MEETING LAST WEEK 





President Stevenson and Staff at Home 
Office Meet with General Agents, 


Field Representatives 





Two days of consultation between 
President John A. Stevenson, Penn Mu- 
tual and chiefs of the underwriting, 
financial and agency departments and 
the company’s newly organized coopera- 
tive committees of general agents and 
underwriters were held last week at the 
home office. The meeting, called by 
President Stevenson, was the first since 
formation of the new committee. Per- 
sonnel of the committees is based on 
official relationships in the groups or on 
demonstrated qualification for the type 
of service to be given. The general 
agents’ committee is formed of the of- 
ficers of the Penn Mutual Agency Asso- 
ciation and delegates at large, the lat- 
ter being leading general agents by 
yearly production based on volume plus 
one outstanding member appointed by 
the Association Officers. The under- 
writers’ committee is composed of mem- 
bers of their group qualifying by vol- 
ume and lives plus two women leaders 
by production. 

The general agents’ committee includes 
Philin O. Works, Rochester: Fred M. 
McMillan, Los Angeles; J. N. McLean, 
Jackson; Joseph H. Reese, Philadelphia; 
John H. Sherman, Chicago; Seth W. 
Ryan, Detroit; L. M. Bargeron, Birm- 
ingham Howard V. Krick, New Haven, 
and Robert P. Gygli, Columbus. 

Agents attending were Harry Phillips, 
Tr.. New York; Erle I. Shobert, Pitts- 
burgh; A. E. Jahn, Spokane; Walker 
Laramore, Miami; Wayne S. Porter, 
Peoria: Albert Hallenberg, Louisville; 
Alice Doke, Salt Lake City, and Mrs. 
Eleanor Young Skillin, Chicago. 

Commenting on the new advisory 
councils, Mr. Stevenson said, “It has 
been my privilege to make several re- 
ports on the company’s operations to 
our ‘trustees in the field’ at the man- 
agement and regional conferences. It 
is now my hope that the ‘trustees in 
the field’ through these cooperative com- 
mittees will bring material aid in our 
effort to make the Penn Mutual sym- 
bolic of the best in life insurance serv- 
ice and in every aspect of the human 
job. We are setting up plans by which 
the consideration given to questions by 
home office management may be supple- 
mented by the cooperative effort of 
members of each of the groups named 
and perhaps of others, from all of whom 
I am sure we can expect forward-looking 
and helpfully constructive opinions and 
suggestions. | am convinced that sound 
procedures can best be formulated when 
we can have the point of view of those 
who are affected by their operation.” 





CANCELS CONVENTION 


Lincoln National Will Give Defense 
Bonds to Qualifying Agents in 
View of War 
A. L. Dern, vice-president and direc- 
tor of agencies, Lincoln National Life, 
has announced that the company will 
award defense bonds to qualifying agents 
this year in place of sending them to 
an annual convention which has been 
cancelled. Said Mr. Dern, “The govern- 
ment has asked that every effort to con- 
serve be encouraged. Therefore, instead 
of spending this money on these con- 
ventions, we felt it would be far wiser 
to lend it to the government and thus 
contribute to the financing of the war.” 





WOFFORD AGENCY MEETING 


The Harris L. Wofford agency of the 
Prudential, 90 John Street, New York 
City, held a meeting at the agency Wed- 
nesday to hear a discussion of the sub- 
ject “Group Insurance: Its Relation to 
Your Prospect and His Employes,” by 
W. Jackson Letts and Allan D. Mac- 
Kinnon of the company’s Group sales 
department. 
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NALU TO NEW YORK 


N. Y. City Association and Life Mana- 
gers Invite National Association Here 
for Convention 1943 or 1944 
The Life Underwriters Association of 
New York City, supported by a unani- 
mous resolution of the Life Managers 
Association of Greater New York, has 
invited the National Association of Life 
Underwriters to hold its annual conven- 
tion in either 1943 or 1944 in New York 
City. The invitation was prompted by 
the thought that during the war, the 
desire of agents, general agents and 
managers and companies to cut ex- 
penses and so help the national war 
effort, would be aided if the national 
convention were held in an area so close 

to many of the large home offices. 


INVITE 





MASS. MUTUAL REVIEW SCHOOL 
Twenty-one at Present Session; Sixty- 
six of Last School on Company 
Honor Roll 
This week’s Review School at the 
home office, Massachusetts Mutual, fea- 
tured training for efficient service to the 


public during and immediately after 
the war. The school is for agents re- 
cently entered into service who have 


completed basic training and produced 
a required volume. Twenty-one are 
attending the present session. 

Value of the school is indicated by 
the fact that sixty-six graduates quali- 
fied for the 1941 honor roll. One, age 
24, sold 112 policies totaling $490,000 last 
year; the runner-up sold sixty - three 
policies for $398,000 in 1941. 

In charge of the instruction is L. M. 
Huppeler, assistant director of agencies, 
and Hampton H. Irwin, educational di- 
rector. Subjects include “Service of Life 
Insurance in War and Peace,” “Adver- 
tising as a Sales Aid,” “What Our Com- 
pany Means to Policyholders,” ‘“Pros- 
pecting,” “The Approach,” “Underwrit- 
ing Practices and Sub-Standard Risks,” 
“Policy Provisions,” “Life Insurance as 
an Investment,” “Optional Settlements,” 
“Sales Presentations,” “The Relationship 
Between the Home Office Agency De- 
partment and the Local Agency.” 





PAN-AMERICAN APPOINTMENTS 





Walter P. Crisler Made Dallas General 
Agent; Howerton Louisville Manager 
With Ross Adkins 
Two new field appointments for the 
Pan-American Life have been announced 
by Superintendent of Agencies Charles 
J. Mesman. Walter P. Crisler has been 
made general agent at Dallas and Jack 
Howerton is made manager at Louis- 
ville. C. Ross Adkins will be manager 
of the life department of the Howerton 
Insurance Service which is well estab- 
lished throughout Kentucky. Mr. Crisler 
is well known throughout Texas as a 

personal producer and agency builder. 


CHICAGOANS AT MEMPHIS 

Eleven Chicago insurance men are 
attending the mid-year meeting of the 
National Association of Life Underwrit- 
ers at Memphis. They are President 
Walter N. Hiller of Chicago association; 
National Trustee Philip W. Hobbs; 
chairman of law and legislation com- 
mittee, C. J. Zimmerman; Harry T. 
Wright, Equitable Society; W. M. 
Houze, John Hancock; A. E. McKeough, 
president Illinois association: Robert R. 
Reno, Equitable Society; L. Mortimer 
Buckley, New England Mutual; John 
D. Moynahan, Metropolitan Life ; George 
Huth, Provident Mutual: Joy Luidens, 
Chicago association executive secretary. 





Ruling on Canadian Groups 
ruling Canadian Group in- 
a arising from the war is that 
under the wage and price ceilings for 
controlling costs and the consumer dol 
lar new Group contracts, unless entirely 
paid for by employes, must be submit- 
ted to regional labor hoards for scru- 
tiny in order to ‘determine in the light 
of wage ceilings that such contracts 
are tantamount to wage increases. 


Connecticut General Underwrites Large 


Group Case for Glenn L. Martin Co. 


The thousands of employes at the 
Glenn L. Martin Co., Baltimore, aero- 
plane manufacturers, today have a new 
feeling of security as a result of a Group 
insurance plan recently put into opera- 
tion. Instigated by Mr. Martin and 
worked out with officials of the Con- 
necticut General, the program is de- 
signed to provide comprehensive acci- 
dent and life insurance for every man 
and woman working in the plant. Poli- 
cies are issued on a salary basis, and 
range in value from $1,000 to $10,000, 
depending upon the individual’s rate of 
pay. 

Total in Force Approximates $100,000,000 

This plan is one of the largest and 
most comprehensive Group insurance 
plans ever made available by a company 
to its employes. It is estimated that 
the total amount of insurance in force 
will be in the neighborhood of $100,000,- 
000, and the annual premium nearly 
$2,000,000. 

The program makes it possible for 
employes to obtain policies at an un- 
usually low rate. In the case of hourly 
employes premiums range from 40 cents 


to $1.02, the sum to be deducted from 
their weekly pay envelope. Rates for 
salaried employes range from 87 cents 
to $4.18, the premiums deducted semi- 
monthly from their checks. Employes 
may also provide hospital insurance for 
members of their family by paying a 
slightly higher premium. 
Message to Employes 

In a message to employes Mr. Martin 
outlined briefly the scope of the new 
program, 

“Our object is to enable you, regard- 
less of age or physical condition, to ob- 
tain insurance at cost much lower than 
you could obtain it individually,” he 
said. “The plan solves to a great extent 
the problem of providing funds to take 
care of the immediate needs of: (1) fam- 
ilies and dependents of employes who 
die while they are in our employ; 
(2) employes who lose time from work 
due to sickness or accident; (3) em- 
ployes who are obliged to become pa- 
tients in hospital because of illness or 
operation; (4) eligible dependents who 
are obliged to become patients in a hos- 
pital.” 





CHAIRMAN CHICAGO WOMEN 

Jeannette Thielens Phillips, Hughes 
agency, Massachusetts Mutual Life, was 
elected chairman of the Women’s Divi- 
sion of the Chicago Association of Life 
Underwriters at the annual meeting held 
on March 23. She succeeds Bessie M. 
Dixon of the Houze agency of the John 
Hancock Mutual Life. 





Robert F. Talbott, formerly sales pro- 
motion manager for the Niagara Litho- 
graph Co., has been made vice-president 
in charge of sales for the Morris Plan 
Insurance Society of New York. 


CHICAGO GETS DEFENSE FLAG 
The first 100% Defense Bond flag to 
be made in Illinois was rushed to the 
Chicago Association of Life Underwrit- 
ers in time to be shown to the mem- 
bers at the monthly meeting. This was 
the first flag given in Illinois and was 
awarded to the Chicago association for 
its 100% ownership of Defense Bonds 
and for the efforts of its twenty-eight 
committees in installing more than 2,200 
salary allotment plans in Chicago indus- 
trial and commercial concerns. 
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Lincoln National New 
General Agent in Bosto, 


David B. McEwan, new general agen 
Lincoln National Life, in Boston, has been 
selling insurance and investments for pay 
twelve years. He began his insurance 


career in Boston and in 1935 was trans. 
ferred to Newark. In 1938 he went wit, 


DAVID B. McEWAN 


the William H. Barber agency of Con- 


necticut General in Newark, from whic 
he has resigned to go to Boston. 

A graduate of Boston University, Mr 
McEwan is a member of the Life Under 
writers Association of Northern New Jer 
sev; 


Jersey State Junior Chamber of Com 


merce. 


AMERICANS GROWING TALLER 








Travelers Lets Down Ban on Accident 


Insurance for Six Feet, Six Inch 
Men; Reason for Trend 


Because Americans are growing taller, 
a national trend which has been noted 
particularly in the Army and in women’s 


colleges, the Travelers Insurance Co 


now considers applicants for accident 


insurance as lofty as six feet, six inches 


Previously it had been inclined to hesi- 


tate at accepting those over six feet 
four inches. 


Medical underwriters of the Travelers 
have not found that one section of the 
United States is any more productive 
of extremely tall people than any other, 
but point out that whereas a generation 
ago a man six feet, six inches tall was 
a rarity, today they are rather numerous. 

Not long ago, a survey of physical 
statistics in a number of American cdl- 


leges for women revealed that the aver 


age college girl of the present day 1s 
mother was 
matriculated about 


one inch taller than her 
when the latter 


twenty-five years ago. 


Estimates of the increase in height 
of today’s soldiers over those of 1917-18 
vary from one to two inches. This has 


been accompanied by a step-up in aver 
age weight from five to fifteen pound 
over that of the troops in the fits 


World War. 


Explanations for this upward trend 


in the size of male and female Amer! 


cans vary, but the chief general reason 


given is that infants have been bette 
and more intelligently fed. 


children to grow into adults sounder 0! 


body than ever before. 





WOMEN TO HEAR C. J. O'CONNELL 
C. J. O'Connell, field secretary, New 
York Life, will speak before the League 


of Life Insurance Women on April 
at the Architectural League Club, I 
East Fortieth Street, New York. 
topic will be “Sales Suggestions.” . 





a member of executive board, CLU 
chapter of Northern New Jersey, and has 
been secretary and a director of the New 


Improved 
medical knowledge of child hygiene and 
prevention of disease also have enabled 
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Paul Orr, Jr., Assistant 
To Manager, Ives & Myrick 


Paul Orr, Jr., has. been appointed as- 
sistant to Richard E. Myer, manager of 
the Ives & Myrick agency, Mutual Life, 
New York, and his duties will be in the 
‘ al administration of the agency as 


general a‘ : Sb 
as in the selection, training and 


well 


supervision of new full-time personnel. 





Jenkins & Guillo, Ine. 


PAUL ORR, JR. 


For past nine years he has been an as- 
sistant manager of the James Elton 
Bragg agency, Guardian Life, New York. 
He was born in Atlanta in 1911 and 
educated in Little Neck and Flushing, 
L. I, public schools and University of 
Virginia and at New York University, 
where he received a B.S. degree. He is 
a member of the Life Underwriters As- 
sociation of New York, Supervisors As- 
sociation of New York, and a CLU. He 
is an instructor in life insurance at New 
York University and a lecturer at In- 
surance Society of New York and is 
editor of the life underwriters’ associa- 
tion’s Bulletin. 

Mr. Orr entered life insurance in 1932 
with the Johnston & Collins agency, 
Travelers, here. In 1933 he went with 
the Guardian in the Bragg agency as 
brokerage supervisor. He was appointed 
supervisor of the full-time department 
in 1935, assistant manager in 1938. 


Harold R. Bixler Personnel 
Director, Mutual Life 


Harold R. Bixler has been appointed 
personnel director of Mutual Life. The 
personnel division will be made a part 
of the executive department and he will 
report to the president of the company. 
For the past twelve years he has been 
assistant to the manager of industrial re- 
lations of the Union Carbide Co. and 
affliated companies and personnel man- 
ager of the New York general offices. 
Mr. Bixler is chairman of the New 
York Employment Managers Associa- 
tion; vice-chairman of the American So- 
ciety of Safety Engineers of the National 
Safety Council, and also is a member of 
the executive committee of National 
Safety Council. He is instructor in the 
national engineering defense training 
Program conducted by New York Uni- 
versity. 

A graduate of Ohio State University, 
he went with National Carbon Co. in 
Long Island City. In 1927 he was made 
the company’s manager of industrial re- 
ations in its Clarksburg, W. Va., plant. 
In 1930 he became the assistant to the 
company’s manager of industrial rela- 
tions, his activities since then having in- 
cluded the company’s personnel selection 
and placement, accident prevention work, 
employe education and training, recrea 
tional and athletic employe programs. 
Also, he has participated in development 
of administration of the various corpo- 
ration benefit plans. 
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27% more Connecticut Mutual representatives 
qualified in 1941 for the Company’s unique organiza- 
tion, the Dependables, than in any year since its 
organization. Membership is based solely upon an 
agent's achieving the income goal which he has set 
for himself. 


The awards for attaining membership in this 
organization are also unique and consist of bi-monthly 
mailings of special prestige-building material to 125 
clients. 


The Dependables like this advertising and clients 
have reacted most favorably to it. Here's why: 


Mailing No. 1—A prestige-building letter announcing attain- 
ment of membership in the Dependables. 


Mailing No. 2—A highly practical and popular booklet for 
the business-like recording on one’s property. 


Mailing No. 3—The new tax bill made news—and the piece 
showing what the new taxes would amount to was released 
“while the news was hot.” 


// 


Mailing No. 4—Life insurance in ac- 
tion, and the indispensable service of the 
life underwriter, was the subject treated 
in this piece. 


Mailing No. 5—"A Study in Contrasts” 
picturing life insurance’s ability to 
weather war, pestilence and panic. 


Mailing No. 6—A timely good will 
builder—insignia of the Army and Navy. 


Conneclioal> Mulual 


96 years of Dependable Performance 





James K. Flack Made a V.-P. 
Of Hoey & Ellison Agency 


James K. Flack has been elected vice- 
president of the Hoey & Ellison Life 
Agency, Inc. He will continue as Con- 
necticut manager of the agency, with 
headquarters in New Haven, where he 
has made a particularly good record. 

For some years a resident of Brook- 





JAMES K. FLACK 


lyn, he won the Distinguished Service 
Award of the Young Men’s Chamber of 
Commerce there in 1937 as most out- 
standing young man under 35 in that 
borough. In January, 1938, he went with 
the Canada Life here and in March, 
1940, was made supervisor of the New 
York office of that company. From 
there he went with the Hoey & Ellison 
agency as Connecticut manager. 





N. A. L. U. at Memphis 


The mid-year meeting of the National 
Association of Life Underwriters is be- 
ing held at Memphis Thursday and Fri- 
day of this week. 





“POINTS” IN NEW DRESS 





Roger Bourland Editor Assisted by 
Ernest V. Sullivan and Leland 
T. Waggoner 


“Points,” Mutual Life’s magazine for 
field men, is appearing in new dress be- 
ginning with the March issue. It is now 
edited by Roger Bourland, director of 
sales promotion, and Ernest V. Sullivan 
and Leland T. Waggoner, agency as- 
sistants. A prominent feature of the 
new “Points” is its cartoon cover, print- 
ed in two colors. 


Increase U. S. Bond Holdings 


A compilation by the Institute of Life 
Insurance shows that American life in- 
surance companies have bought more 
than $584,000,000—equal to $9 for every 
one of the 66,000,000 policyholders in the 
nation—of United States Government 
bonds since the Japanese attack on Pearl 
Harbor. 

The life insurance companies, accord- 
ing to the institute. now hold in excess 
of seven billion dollars of the Govern- 
ment’s interest-bearing and guaranteed 
obligations. 

The bonds purchased since December 
7 were four times greater than the total 
bought by the companies in the same 
period a year ago and compare with 
$1,533,000 held at the outbreak of World 
War I. 








J. F. RAMSEY WITH PARSONS 

Tames F. Ramsey, formerly general 
agent in Chicago for the Home Life of 
New York, has joined the Bruce Par- 
sons agency of the Mutual Benefit Life 
in Chicago as production manager. The 
change became effective March 23. 
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National Ass’n Stand on Taxes 


(Continued from Page 1) 


be eliminated and that there be substi- 
tuted an exemption of $60,000 to replace 
the present life insurance exclusion of 
$40,000 and the exemption of $40,000 of 
real and personal property. 

In the opinion of the National Asso- 
ciation of Life Underwriters Mr. Zim- 
merman said it thought that this recom- 
mendation really breaks down into two 
specific problems for consideration. Most 
important, of course, would be that it 
eliminates life insurance as a distinctive 
form of property, thereby changing the 
entire social concept of life insurance as 
well as its economic concept. Further- 
more, it inevitably leads to reduction in 
the benefits in the tax and social bene- 
fits given to the life insurance policy- 
holder. 

Most outstanding reason for opposing 
doing away with the exclusion given to 
life insurance is that life insurance is 
indemnification. It is not testamentary 
in nature. Said Mr. Zimmerman: “The 
death of the insured does not result in 
gain to the beneficiary, but rather in- 
surance for a social instrument which 
practically offsets the loss occasioned 
by death of the breadwinner. Actually, 
there is no more reason to tax life in- 
surance proceeds to a named beneficiary 
than there is to tax fire insurance pro- 
ceeds due to destruction of material val- 
ues by fire.” 


Life Insurance a Sound Social 
Instrument 


Another reason for the opposition to 
doing away with the exclusion is that 
life insurance has proved to be and will 
continue to be a sound social instru- 
ment. It has been so recognized, not 
only by our Federal Government as well 
as all of the state governments, but also 
by the governments of foreign countries 
as well. For example, England gives 
such recognition of insurance premium 
payments when income taxes are made 
out by the owners of policies. Same 
principle is recognized in many coun- 
tries on the Continent. 

Continued Mr. Zimmerman: “Because 
of the exclusion given to life insurance 
a man who has certain funds left over 
after payment of living expenses and 
taxes would be given incentive to invest 
such funds in life insurance. 

“Selfish reasoning of the individual 
would influence him to invest such 
money in stocks, bonds or other forms 
of property by means of which he would 
have opportunity of profiting, either 
through speculative enhancement or in- 
vestment yield during his life time. 
Should the average individual yield to 
that selfish impulse, then in the event 
of his premature death his dependents 
would become a burden upon society. 

“Because life insurance eliminates 
such: dependency we have always recog- 
nized the sound principle that the in- 
dividual should be given an incentive so 
that he would not yield to these selfish 
impulses, but to the unselfish action of 
protecting his dependents through the 
instrumentality of life insurance. 

“The life insurance companies through 
the voluntary investment of the funds 
of their millions of policyholders have 
been a great factor in helping to build 
up agriculture, transportation and in- 
dustry. 

“Life insurance helps build a cushion 
for future periods of readjustment. 

“Life insurance inculcates the desir- 
able habits of thrift and strengthens the 
qualities of self-reliance and independ- 
ence 
insurance contributes greatly 

e of our nation by dispell- 
f future uncertainty and 
nsec Life insurance is playing its 
part in the present war effort. Also, 
by furnishing liquid cash at the time 
of death, not only does life insurance 
enable the government to collect more 
promptly Federal estate taxes, but it 
helps to prevent either discontinuance 
of a business organization with consider- 
able unemployment or an interruption to 


business activity with unemployment re- 
sulting, 

“Finally, we propose to show that life 
insurance policyholders are really being 
further burdened by the imposition of 
higher taxes on the companies as pro- 
posed by the Treasury Department. This 
added burden, which will increase the 
cost of insurance to policyholders plus 
the tremendously increased burden of 
taxation which it is proposed to place 
on the great middle class of American 
citizens, makes life insurance about the 
only instrument through which that mid- 
dle class citizen can make even mini- 
mum provision for his dependents and 
for himself.” 


Incidents of Ownership 


Chairman Zimmerman said that an- 
other point brought to the attention of 
the National Association’s Federal Law 
and Legislation committee is in connec- 
tion with the recommendation of the 
Treasury that in the future both the 
incidents of ownership test and the pre- 
mium paving test be applied when con- 
sidering the taxabilitv of life insurance 
under the Federal Estate Tax. 

The National Association opposes ap- 
plication of the nremium paying test on 
these grounds: First, such a test dis- 
criminates against life insurance as a 
form of pronerty. It makes it impos- 
sible for an individual to give away life 
insurance during his lifetime if he con- 
tinues to pay the future premiums there- 
on, or even if he makes gifts which mav 
he used for the payment of premiums. 
Second, it is discriminatory against the 
individual who has been so unfortunate 
or so unwise as to not marry a wealthv 
wife. The premium paying test would 
nermit such a wealthy wife to receive 
life insurance proceeds free from Fed- 
eral Estate Taxes if she paid the pre- 
miums thereon. It is submitted that 
such a beneficiary has less need of life 
insurance proceeds and of tax consid- 
erations than has a wife who does not 
have independent income. Third, a pre- 
mium paying test again overlooks en- 
tirely the fact that life insurance is in- 
demnification. 

It is interesting to note that the Amer- 
ican Bar Association, appearing before 
the House Ways and Means Committee, 
has gone on record as favoring the in- 
cidents of ownership test and has sub- 
mitted a pronosed amendment to the 
law to that effect. 


Lonergan Amendment 
Another matter considered by the Na- 


tional Association’s committee deals 
with the so-called Lonergan Amend- 
ment which last vear was snonsored 


bv Congressman Disney of Oklahoma. 
This would provide that life insurance 
within certain limitations, if made pav- 
able to the Treasury Department for 
the purpose of paying Federal Estate 
taxes, would not itself be subject to 
such taxes. While such an amendment 
is more needed now than ever before 
there will be no attempt actively to 
work for such an amendment now, but 
the National Association will submit 
written memorandum urging such an 
amendment so that it will record itself 
as still favoring it. 

Another amendment which had the 
National Association committee’s atten- 
tion was an amendment to Section 22(b) 
(2) in order to make clear that pro- 
ceeds of life insurance will not be sub- 
ject to income tax when received by a 
beneficiary closely related to or other- 
wise entitled to the benefits of the in- 
surance. However, as such cases are 
comparatively rare, and there are more 
serious problems to be considered, the 
committee has decided not to press, ex- 
cept by written memorandum, for such 
amendment at this time. 


Pension Trusts 


\nother interesting amendment pro- 
nosed by the Treasury Department is of 
Section 165 of the Internal Revenue 
code dealing with Pension Trusts. The 
recommendations of the Treasury De- 
partment is that Pension Trusts in order 


to enjoy the present sound tax saving 
incentives must qualify under the pro- 
posed amendments to the law which are 
three in number. First, that the con- 
tribution of the employer must, be im- 
mediately vested in the employe. The 
Treasury prefers to call this contribu- 
tion of the employer a_ nonforfeiture 
benefit to the employes. 

The National Association’s committee 
opposes this for a number of reasons, 
among which the least important cer- 
tainly is not the fact that it will in- 
crease the cost to the employer under 
both self-administered plans as well as 
under annuity plans anywhere from 40 
to 150%. Such drastic increase would 
naturally discourage employers from fa- 
voring the installation or continuance of 
pension plans. 

The Treasury has also recommended 
that in order to qualify for the tax bene- 
fits such pension plans must include at 
least 70% of employes who have been 
with the corporation for five years or 
more, or must not unduly favor direc- 
tors, stockholders, supervisors and other 
key employes. To that portion of the 
amendment the National Association 
subscribes. 

Third, the Treasury would set a lim- 
itation as to the amount of pension 
which may be made available to any 
employe if the tax benefits are to be 
enjoyed. The limitation which has been 


mentioned is $7,500 per year. “You, 
association feels,” said Mr. Zimmerman 
“that even though this will affect very 
few individuals and very few plans, ney- 
ertheless the imposition of any limita. 
tion is definitely unsound not only phe. 
cause it is class discrimination but also 
because it opens the way to further fe. 
ductions and limitations at a future date” 

The Treasury Department has recom. 
mended an amendment to the law ¢ 
that in the case of a life insurance man 
where if the commuted value of trans. 
ferred first year and renewal commis. 
sions would be subject to the Federal 
Estate tax; nevertheless, such commis- 
sions would not be subject to income 
tax except as the beneficiaries or heirs 
receive such commissions. In that case 
such income would have to be reported 
for income tax purposes just as any oth- 
er income received by such beneficiaries 
and heirs. To the National Association’s 
committee this seems a satisfactory solu- 
tion of this perplexing problem. 

There has been some talk that there 
might be an amendment to the law 
which would require that pension trusts, 
where insurance or equities are used, 
would have to be registered with SEC 
In opinion of the committee no such 
amendment to the law will be proposed 
and such trusts where insurance and 
annuities are used will not have to be 
registered. 





Bushnell’s Sales View 


(Continued from Page 4) 


movements. In buying insurance the 
worker who has experienced a wage or 
salary increase directs a portion of the 
increase into life insurance premiums, 
thus diverting the money from exces- 
sive buying of either necessities of life 
or luxuries of life. If the agents clearly 
understand these factors and believe in 
them they can further their importance 
in war and economic needs of the coun- 
try and feel that they are definitely ac- 
complishing a high order of service 
when they initiate an additional flow of 
premium dollars. 

The future of tax trends should be 
carefully analyzed for an agent’s clearer 
understanding. There seems to be a 
dividing line upon income levels between 
$3,600 and $4,000 where income brackets 
above the $4,000 level will probably ex- 
perience curtailed buying power after 
paying their income tax and experienc- 
ing increased living costs. People below 
the $3,600 level, particularly family heads 
with dependents, will experience on an 
average throughout the country  in- 
creased income and increased buying 
power in excess of any increased taxa- 
tion they may feel, together with in- 
creased living costs. It is important to 
point out, however, that the market for 
the higher income brackets has not been 
eliminated entirely or seriously reduced 
by tax trends if an agent can compare 
the financial stability and strength of 
life insurance policies as against the 
risks and dangers apparent in the capi- 
tal market today. We know that higher 
income brackets do not use the life in- 
surance premium as the primary basis 
for accumulation of an estate. In fact, 
the higher the income bracket the less 
proportion is usually directed into life 


insurance premiums. We find the con- 
served segments of income being em- 
ployed in common stocks, preferred 
stocks, bonds and real estate and the 
personal business of many _ individuals, 
In Mr. Bushnell’s opinion, the common 
stock market today, as shown on the 
New York Stock Exchange and various 
other exchanges of the country, shows 
income yields from some of the largest 
and strongest corporations of the coun- 
try of 5% to as high as 9% or 10%. 
This does not represent an investment 
opportunity, but rather shows a discount 
in price levels from the danger of re- 
duced or discontinued dividends of the 
future because of the high taxes upon 
corporate business enterprise earnings 
of the country. 


Also, the ‘higher market price for 
higher grade bonds which reflect the 
extreme low interest rates which have 
existed for the last six or seven years 
in this country indicate a possible risk 
factor if investing in them at the pres- 
ent time, from the fact that if interest 
rates be increased over the next two or 
three years it would mean a_propor- 
tional decline in the market value of 
the principal so invested. 


Can Serve Higher Income Brackets 


The agent serving the higher income 
brackets can point out that since higher 
income taxes are curtailing the amount 
of money which might have been placed 
in various types of securities, such as 
stocks, bonds and railroads, life insur- 
ance premiums can be used as a hedge 
in the interruption of the accumulated 
processes in building up the investment 
estate through such property elements. 
This is particularly advisable when we 
consider the risks and dangers existing 
in the various elements of the capital 
market today as compared to the in- 
sured’s stability in life insurance funds. 


Private Post War Spending Should be 


Five Times Public Spending, Says Holme 


When the New York State managers 
met last year the subject theme was 
recruiting, and one of the outstanding 
talks reviewed how the General Elec- 
tric goes to the universities and col- 
leges and gets promising graduates and 
inducts them into the General Electric 
organization: That speaker was Leslie 
Means, assistant to works manager, per- 
sonnel, For this year’s session the man- 
agers again went to the General Elec- 
tric and this time got S. A. Holme, its 
market analyst, in order to obtain the 


General Electric’s outlook for the future 
of business. 

Mr. Holme arrived at the Saratoga 
Springs meeting with charts which were 
shown on the screen and disclosed that 
the corporation expects that by next 
year there will be $110 or $115 billions 
produced in America. 

Shortly after the Fall of France, 
President C. E. Wilson of General Elec- 
tric appointed two special committees 
to review what future has in store. One 

(Continued on Page 12) 
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(FROM OUR 91ST ANNUAL STATEMENT) 





STRENGTH... 


Assets increased $18,018,000 
—a more substantial gain than 
in any previous year of our 
history. Surplus increased 
$875,000, bringing additions 
to surplus in the last four years 
to nearly $3,000,000. 


GROWTH.... 


New life insurance sold amounted 
to $50,689,000 —a gain of 
14%4%. Over 21 millions were 
added to the total insurance in 
force. Since 1931, this total has 
grown from 636 millions to 711 


millions. 





YA 





SELECTION... 


When the mortality rate con- 
tinues to be low, it signifies 
sound underwriting in both the 
home office and the field. Last 
year was the 5th consecutive 
year with mortality under 50% 
of the expected. 











SERVICE... .. 


A low lapse rate indicates satis- 
fied policyholders and compe- 
tent service in the field. Last 
year all terminations (except 
deaths and maturities) were only 
3.3% which is the lowest lapse 


ratio in our history. 














PHOENIX MUTUAL LIFE INSURANCE COMPANY 


OF HARTFORD, CONNECTICUT, ORGANIZED 1851 
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Heads Newly Created Post 





J..N. LOCHEMES 


J. N. Lochemes has been named by 
the Northwestern Mutual to the newly 
created position of superintendent of 
new business issue. 
sults from a merger of the policy division 
of the secretarial department and certain 
units of the medical department. Mr. 
Lochemes will have general supervision 
of issuance of new policies and Annuity 
contracts and of underwriting not di- 
rectly related to medical risk selection. 


Medical department continues under 
Dr. D. E. W. Weintrand, medical di- 
rector. 


Mr. Lochemes has been with the com- 
pany for more than thirty years. A 
graduate of the Marquette University 
School of Business Administration, he 
served the Northwestern in general 
agency auditing. Since 1928 when he 
was appointed assistant secretary he has 
been engaged in special organization 
work in the secretarial and medical de- 
partments. He is a member of the Life 
Office Management Association, Amer- 
ican Management Association and Home 
Office Life Underwriters’ Association. 





AMEND N. J. GROUP LAW 

With the approval of the New Jersey 
Insurance Department a bill has been 
introduced in the state legislature 
amending the Group insurance law to 
bring it in line with other states by 
permitting the issuance of Group life 
insurance under a plan whereby perma- 
nent paid-up life insurance may be pur- 
chased on the lives of persons insured 
in the group in addition to the tempo- 
rary insurance so that upon termination 
of the temporary insurance through re- 
tirement, loss of employment or other- 
wise, the members of the group will 
continue to have some coverage upon 
death, and by clarifying and amending 
the present law in relation to conver- 
sion or extension of coverage upon a 
termination of protection under the 
Group insurance policy. 


Librarians to Meet 


Insurance librarians will meet with the 
rest of the Special Libraries Association 
in its annual convention which will be 
held this year in Detroit June 18 to 20. 

Mariana Thurber, Employers Mutual 
Liability of Wisconsin, who is chairman 
of the Insurance Group, is making plans 
for a program which will be coordinated 

lefense theme of the con- 


NEW CHILD AT KEARE HOME 

\ new son in the family of Spencer 
R. Keare, vice-president Federal Life, 
and Mrs. Keare, was born on March 
15, a third child. He has been named 
Donald Spencer Keare. Mrs. Keare is 
the former Miriam Hamilton, daughter 
of Senator Isaac Miller Hamilton of the 
Federal Life. 


This department re-- 


H. E. RITTER ADVANCED 


National A. & H. of Phila. Names Him 
Assistant Agency Mer.; J. F. 
Aschinger Joins Company 

National Accident & Health Insurance 
Co. of Philadelphia has advanced H. E. 
Ritter to the post of underwriter and 
assistant agency manager. He was pre- 
viously in the home office claim depart- 
ment. Newly appointed claim adjuster 
is Jack F. Aschinger, who recently 
joined the company after previous ex- 
perience along insurance claim and legal 
lines. He is a graduate of Dickinson 
College and its School of Law. 


SOLON H. BENBOW DIES AT 88 


Solon Holmes Benbow, oldest agent of 
the Northwestern Mutual’s field forces 
and dean of Kalamazoo life agents, died 
this week at the age of 88. His more 
than fifty years of life insurance was 
spent wholly with the Northwestern Mu- 
tual, having joined the company in 1888. 
Mr. Benbow had insurance in force in 














insurance. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 











THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to scrve every need for life 
Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 


A POLICY FOR EVERY PURSE AND PURPOSE 


Bernard L. Connor 
Secretary 


Charles T. Chase 


Treasurer 


PHILADELPHIA, PENNA, 




















excess of $5,000,000 among more than 
4,000 persons. He was born in Flat 
Rock, Ind., the first white child born 
in Henry County and one of twelve 
children. 

He was active in fraternal and church 
affairs and a life member of the Masonic 
order. 
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When a man comes with Con- 
necticut General he loses interest in 
those mythical green pastures on the 
other side of the fence for the simple 
reason that he finds his best oppor- 
tunities for a_ successful selling 
career right with this Company. 


It isn’t merely by chance that 
Connecticut General has become 
known as an organization of success- 
ful men. The Company’s methods 
of selection, training, and manage- 
ment “follow-up,” the complete line 
of personal insurance that our agents 
offer, all work together for the suc- 
cess of the qualified, well-trained 
men who represent Connecticut 
General. 


Closer management cooperation 
all along the line makes a difference 
too, for although Connecticut Gen- 
eral is a big company, the fourteenth 
largest in its field, it is still small 
enough ‘so that personal contact be- 
tween top management and the field 
is practical All these 
things help Connecticut General 
men grow their own green grass. 


ye , 
Comm ecliau Com Cy al 


LIFE INSURANCE COMPANY 


Hartford, Connecticut 


Life Insurance, Accident and Health Insur- 
ance, Salary Allotment Insurance and An- 
nuities, All Forms of Group Insurance, and 


Group Annuities. 


* 





Buffalo For Wertimer as 
National Ass’n Trustee 


The Buffalo Life Underwriters, Ine, 
has endorsed Sidney Wertimer for trys. 
tee of the National Association of Life 
Underwriters at the election to be held 
in Minneapolis next August. 


That he 





SIDNEY WERTIMER 


will have additional strength through 
the state is undoubted as he is one of 
the best known insurance men in this 
section of the country. He is former 
president of the New York State Life 
Underwriters Association; Buffalo Life 
Underwriters Association; is active in 
the National Association, and in the 
general agents and managers section ol 
that association. 

Mr. Wertimer is manager of the Pru- 
dential at Buffalo, territory being west- 
ern New York, where his agency on 
November 1, 1940, celebrated its fiftieth 
anniversary, prominent insurance men 
from all over the state attending the 
event as well as executives of life in- 
surance companies. This famous Pru- 
dential agency was founded by Henry 
Wertimer, who continued as head 0 
the agency until he died in December, 
1931. He had originally been an agent 
of the Prudential in Brooklyn and from 
there was promoted to superintendent 
of the company in Buffalo, later being 
placed in charge. His son, Sidney Wet- 
timer, succeeded him, The agency start- 
ed from scratch and at the time of its 
fiftieth anniversary had about $40,000, 
or: the books, $32,000,000 of which was 
Ordinary. 

Sidney Wertimer was educated at Buf: 
falo grammar school, Lafayette High 
School and Wharton School of Finance, 
University of Pennsylvania. He began 
to sell insurance while at college. 





TO MARK ACCIDENT SPOTS 
As a means of making its citizens ac 
cident-conscious, Richmond, Va., is plan- 
ning to mark scenes of fatal or serious 
injury to pedestrians with appropriate 
signs. 
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Women Hold Forum on 
“Financial Blackouts” 


—_ 


AT WANAMAKER’S, NEW YORK 


B. Thompson, Bertha Loheed 


Richard Talks on 


: Life Insurance; 
a Wills, Budgets 





Featured speakers at the forum on 
“How to Prevent Financial Blackouts,” 
conducted March 25 at John Wana- 
maker’s auditorium, by the New York 
City Federation of Women’s Clubs, were 
Richard B. Thompson, sales promotion 
manager, Mutual Benefit; Bertha M. Lo- 
heed, president, League of Life Insur- 
ance Women; Gilbert Stephenson, di- 
rector of trust research department, 
Graduate School of Banking, American 
Bankers Association; and Dr. Lillian 
M. Gilbreth, chairman, department of 
personnel relations, Newark College of 
Engineering. Mrs. Guy P. Trulock, pres- 
ident of the federation, introduced the 
chairman of the day, Jessie R. Muni, 
vice-president, Lindsey, Grant & Co. 
Inc. The program was arranged under 
the direction of Mildred Stone, vice- 
chairman for life insurance and field sec- 
retary, Mutual Benefit. 

Social Security Defects 


Richard Thompson reviewed the pro- 
visions of the Social Security Act, using 
blackboard and specially made card- 
forms to illustrate its benefits and its 
shortcomings —the causes of potential 
“fnancial blackouts.” He showed, for 
example, the “blackout” between the 
time children come of age and the 
widow reaches age 65, and that caused 
by marriage or death of children, when 
the widow’s benefits would cease until 
age 65. Mr. Thompson effectively dem- 
onstrated the function of life insurance 
in this picture to supplement Social 
Security benefits and explained the im- 
portance and flexibility of settlement 
options. 

Talk by Bertha M. Loheed 


Miss Loheed brought out the advan- 
tages of income settlements compared 
with lump sum payments of life insur- 
ance. She described life insurance pro- 
gramming as the blueprint of financial 
security and called the attention of the 
audience to those features of life con- 
tracts familiar to the business, such as 
the importance of naming contingent 
beneficiaries, of using the surrender val- 
ues and optional modes of settlement. 
“Wills and Trusts Under War Con- 
ditions” was the subject of Mr. Stephen- 
son’s talk. He said that the part of 
women in planning the family’s financial 
security was important and urged that 
the will divide the estate by percentages 
rather than by stated amounts; that the 
trustee be given broad discretionary 
powers in administration. He seconded 
the advice of Miss Loheed and Mr. 
Thompson that regular periodic pay- 
ments rather than lump sum settlements 
be used. 
the closing talk by Dr. Gilbreth on 
Budgeting and Happiness” was an ap- 
peal for the conference method of de- 
ciding upon family problems brought 
about by the war, such as limited budg- 
ets, disrupted routine and housing of 
Strangers as a result of the defense ef- 
forts and possible bombing. 





Offers Hospital Policies 
For Accidents in Skiing 


_ Contracts offered to protect skiers 
rom medical and hospital expenses of 
accidents is attracting widespread in- 
terest among Pacific Northwest ski fans, 
according to C. C. Bechtold, manager of 
the National Hospital Association of 
Portland, Ore., which developed the con- 
tract, 

The new skiers’ contract has been 
designed to afford protection on an 
adequate basis. During the past year 
some 400 skiers have suffered acci¢ents 
in that area requiring medical or hospi- 
tal service, 


F. S. Vanderbrouk Talks 
On A. & H. War Clauses 


BEFORE BOSTON CLAIM ASS’N 








Monarch Life Executive V.-P. Tells How 
Difficulties in “Underwriting the War” 
Have Been Handled 





Frank S. Vanderbrouk, executive vice- 
president, Monarch Life of Springfield, 
Mass., talked on the war clause prob- 
lem in accident contracts as the guest 
speaker recently before the Boston Life 
& Accident Claim Association. He gave 
a number of significant comments on 
the current situation, explained the rea- 
sons which motivated his company to 
adopt its present policy on payment of 
claims in case of direct or indirect dam- 
age caused by the war. 

Mr. Vanderbrouk said that long be- 
fore the U. S. A. actually became an 
active belligerent the Monarch at- 
tempted to take a position with regard 
to its interpretation of the war clause 
under certain circumstances. Some con- 
fusion arose because as the speaker ex- 
plained, “we had plenty of precedent 
coming from the last war but this war 
was so entirely different that past ex- 
perience was deemed useless in many 
respects.” 

Difficult “To Underwrite the War” 

But the conclusion was finally reached 
that it would be difficult to try to “un- 
derwrite this war or any other war” 
and therefore, any company which tried 
to underwrite the war would be embark- 
ing upon an endeavor peculiarly the 
property of the Government. Inquiry 
developed the information that people 
by and large did not expect the Mon- 
arch to add the war hazard to their 
policy protection. Consensus was that 
ordinary hazards of life would still be 
with us and the uncertainties of life 
from ordinary causes would not lessen. 

“Consequently,” said Mr. Vander- 
brouk, “we decided that in the event of 
war to content ourselves with as liberal 
an interpretation as possible of the war 
clauses in our A. & H. policies, feeling 
that existence of the war was no excuse 
for discontinuance of clauses des‘gned 
specifically to handle the hazard.” The 
speaker continued: 

“Over the years two types of war 
clauses had been written in accident and 
health policies. One was known as the 
‘cause’ type, reading ‘engaged in mili- 
tary or naval service. .. .’ The other, 
the ‘status’ type, reading ‘in military or 
naval service... .’ 

“Decisions handed down by various 
courts of last appeal of many states 
furnished us with further material, and 
pointed the way toward the ultimate 
interpretation which we made. These 
decisions, where they dealt with the 
‘cause’ type of clause, rather uniformly 
resulted in an interpretation which ex- 
tended benefits to an insured where the 
disability was common to disabilities 
suffered in civilian life in peacetime. 
The ‘status’ type clauses were rather 
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IN THE CITY OF NEW YORK 


This 92-year old company is now 
prepared to write a complete 
line of Group Life Insurance. 


1. Employer-Employee Group 

2. Wholesale 

3. Associations—Labor Unions 
including civil service employees 
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police, policemen’s benevolent 


associations. 
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uniformly interpreted strictly so as to 
give no coverage while in military or 
naval service. 

“We decided that we would interpret 
all of our clauses uniformly and as 
though they read alike, and that we 
would view them as being substantially 
‘cause’ type clauses. In this way we 
found that we could broaden our inter- 
pretation to an extreme liberality with- 
out modifying the war clauses them- 
selves or rendering them invalid. So far 
we have not regretted our decision. Con- 
servation results have substantiated this 
and wherever possible, inquiring policy- 
holders have received a personal letter 
from the proper officer of the company, 
stating our position.” 





LAA Meeting in New York 


The Life Insurance Advertisers As- 
sociation is meeting at the Hotel Penn- 
sylvania, New York, Thursday and Fri- 
day of this week. 
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North Ameriran Reassurance Co. 
Lawrence M. Cathles, Pres. 
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Geiger Ass’t Medical 


Director, Metropolitan 





DR. JOHN T. GEIGER 


Dr. John T. Geiger was recently ap- 
pointed assistant medical director of the 
Metropolitan Life. 

A native of Oshkosh, Wis., he received 
his academic and medical education at 
Vanderbilt University, Nashville, Tenn., 
and was awarded the degree of Doctor 
of Medicine in 1930. After a surgical 
interneship at the Strong Memorial Hos- 
pital, Rochester, N. Y., he became as- 
sistant in pathology and bacteriology at 
the Rockefeller Institute, New York City, 
where he remained from 1931 to 1935. 
Devoting his attention to orthopedic sur- 
gery, he was a Fellow in Orthopedics in 
the Hospital for the Ruptured and Crip- 
pled, New York City, in 1937 and 1938. 





RULES ON UNKNOWN INJURY 

Where a release is given for personal 
injuries and subsequently a material un- 
known injury develops, the release is 
incontestable only if the parties ex- 
pressly and intentionally settled for un- 
known injuries, the Minnesota Supreme 
Court held in affirming a verdict for 
plaintiff in Larson v. Sventek et al 
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State Mutual’s Annual 
Report Company’s 96th 


ASSETS MAKE GAIN OF 4.93% 





Insurance in Force Had Gain of 2.25%; 
Business Persistency Highest in 
History of Company 





The annual report to the board of 
directors of the State Mutual Life— 
the ninety-sixth—showed new paid for 
life insurance of $42,034,322 for the year, 
a gain of 10.62% over 1940 paid for. In- 
surance in force increased $13,634,135, a 
gain of 2.25%. Outstanding on Decem- 
ber 31 was $619,950,305. Persistency was 
highest on books of the company. 

Total assets of the company increased 
during the year from $199,542,865 to 
209,388,000, a gain of 4.93%. In the 
last five years there has been an asset 
gain of $40,236,348. 

Total income last year was $31,529,- 
945. To policyholders’ reserves $9,398,- 
003 were added. Surplus funds now to- 
tal $9,097,179. During 1941 the company 
invested or reinvested $34,045,201. In- 
vestments in U. S. Government bonds 
were $5,270,000. Total bond investment 
was $19,707,354. The total bond account 
on December 31 was $115,961,220. 


Mortgage Loan Account Increases 


During the year the company made a 
substantial increase in size of its mort- 
gage loan account, which is $45,534,402 
as compared with $38,036,529 in 1940, In 
large part this increase is due to its 
underwriting of FHA insured loans. In- 
terest on December 31 on the entire 
mortgage loan account which was over- 
due more than thirty days was only 
$6,714. 

Average rate of return on last year’s 
investments was 3.28%. 

Company’s real estate held by fore- 
closure since the beginning of the late 
depression has been reduced to 4.5% of 
the assets. Many properties are return- 
ing well over 3%. 

Company has set aside as dividends 
from earnings $3,400,000 for distribution 
among policyholders. This is on same 
basis as last year except that some re- 
tirement annuity dividends, involving in- 
terest only, have been reduced. 

Chandler Bullock said that of the $7,- 
403,429 due last year in death and En- 
dowment claims more than 41.3% was 
left with the company. “This shows the 
confidence placed in life insurance com- 
panies such as ours,” said Mr. Bullock, 
“and it offers strong inferential evidence 
of the difficulty the individual faces in 
finding good investment opportunities in 
other fields.” Elsewhere in his state- 
ment President Bullock said: “In sharp 
contrast to the destructiveness of a war 
is the constructiveness of life insurance. 
There is more need than ever for the 
contractual product we furnish and dis- 
tribute.” 





FLORIDA ASS’N CONVENTION 





Speakers Include L. Seton Lindsay, New 
York Life Executive; John A. Wither- 


spoon; Other Executives 


Florida Life Underwriters will hold 
their annual sales congress April 3-4. 
Among the speakers are L. Seton Lind- 
say, vice-president, New York Life; John 
A. Witherspoon, president, National As- 
sociation of Life Underwriters; William 
B. Bailey, economist, Travelers; W. V. 
Walker, vice-president, Life & Casualty; 
Cecil Woods, president, Volunteer Life; 
J. Edwin Larson, State Insurance Com- 
missioner; W. J. Hamrick, Gulf Life; 


William J. Andrews, Jr. Jefferson 

Standard Walter Schutt, secretary, 

Association; Walter 

isetts Mutual; Cecil 

Blacl juitable Society ; Charles Camp- 
bell, state manager, Prudential. 


Program is in charge of W. G. Colm- 
ery, state manager, New York Life. 
President of the association is Arch R. 
Cassidy, who is working in close co- 
operation with Ray Trovillion, president, 
Central Florida Association. 


Holme on Spending 


(Continued from Page 8) 


was a Special Planning Committee, 
which is composed of research, engineer- 
ing, manufacturing, commercial and pub- 
lic relations representatives of the G. E. 

The committee found that the gross 
national output of goods and services 
in 1940 amounted to $82 billions of dol- 
lars. Represented in this production of 
all kinds were 47,000,000 working people. 


Sees $110 or $115 Billions of 
Goods and Services 


For 1943 General Electric sees a total 
national output of goods and services 
of $110 or $115 billions. Civilian employ- 
ment is expected to expand by 6,000,000 
by 1943. Number of men in armed forces 
will be increased by 8,000,000 men over 
1940. There will be employment for 14,- 
000,000 more persons than in 1940. War 
production will amount to $61 billions, 
leaving more than $50 billions for civilian 
production. Standard of living will go 
down and there will be severe curtail- 
ment in automobiles, refrigerators, fur- 
niture. Therefore, civilian construction 
will be cut. Private producers plant and 
equipment must be produced to the ex- 
tent of about $4 billions to keep some 
peacetime industries operating if we are 
to have food to eat and clothes to wear. 

Discussing the post war year Mr. 
Holme said: 

“We must expend over 1.5% of our 
productive effort on permanent struc- 
tures—factories, homes, roads, etc. This 
is what economists call capital forma- 
tion. To produce full employment in 
the postwar period it is reasonable to 
assume that around 23% of our total 
output must be capital formation. There 
would be about $23 billions which must 
be invested in factories, homes and pub- 
lic works here. Experience shows that 
$13 billions should be for private pro- 
ducers, plant and equipment, and $10 
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billions for construction of homes and 
public works. 

Individuals and Corporations Should 

Spend $5 for Every Public 
$1 Expenditure 

“Five billion dollars of the producers 
plant and equipment would be for ex- 
pansion of plant and for inventories and 
$6 billion dollars to keep up with im- 
provements in production technique and 
to keep our industrial machine up to a 
high level of efficiency. Of $6 billions 
of the total for construction there would 
be about one and a half million new 
homes each year and #4 billions for 
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250 LIFE POLICYHOLDER 
LEADS AVAILABLE 


250 or more unusually high grade policyholder leads of recently 
deceased agent, will be made available by one of New York's leading 
Agencies, to general broker or independent life man residing in 


New Jersey, 35 to 45 years of age. 


Attractive quarters in downtown Agency will be provided for indi- 


Write Box 1429, 


THE EASTERN UNDERWRITER, 
41 Maiden Lane, New York 


in confidence giving life production record, age and residence. 
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public works. For every dollar that the 


Federal and state governments spend 
in trying to keep up employment, pri- 
vate individuals or corporations together 
should spend $5. 

“After taking out national security 
and capital formation we are left with 
a total of $77 billions which constitutes 
production of consumers’ goods, Past 
relationships show that about $15 bil- 
lions of this should represent consum- 
ers’ durable goods and more than $W#) 


billions should be produced in food, f 


clothing and other services.” 
He suggested that the managers and 
general agents investigate and keep 


track of new possibilities in their com- | 


munities for civic improvements, hous- 
ing projects and other outlets for capi- 
tal which are available for the invest- 


ment of policyholders’ money. Many ' 


communities are forming community 
postwar planning associations. 
“Perhaps you can identify yourself 
with them in the community in which 
you reside. Anything that can be done 
in this direction contributes to employ- 
ment and to your sales of insurance. 


America Constantly Reaching New 
Highs in Production Records 
“Two general conditions may be stated 


in conclusion. First, America can pro- 
duce. It is being proven every day 


through the getting of higher and higher | 


production records. Second, America’s 
needs have never been satisfied. 
many American families are there who 
are in a position to have all the things 
that they need? 

“Common sense tells us that it should 


be possible to effect a union between | 


ability to produce and our needs. But 
that union will not be easy. Full em- 
ployment and full enjoyment of Amer- 


ica’s heritage will come about only | 


through the formation of a new part- 
nership of management, labor, capital 
and government, a running team in 
which each partner thoroughly under- 


stands his own function and directs his | 
energies wholeheartedly to one end. This | 


end is a constantly rising standard of 
living for all the people. Let us direct 
our energies to that end.” 





W. L. NICHOLLS ADVANCED 


Arthur P. Earle, president, Montreal 
Life, has announced the appointment of 
W. L. Nicholls, F.L.A. actuary, as secre 
tary of the company. Mr. Nicholls was 
once associated with the Atlas Assut- 
ance in England. 


Mark V. Kuhn, manager at Long 
Beach, Cal, for the Wm. H. Siegmund 
agency of Connecticut Mutual at Los 
Angeles, has been designated the agen 
cy’s “Most valuable associate for 1941. 
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Surveys Life Company 
Benefits to Massachusetts 


REPORT OF BOSTON CHAMBER 





000,000 Received by Residents of 
“a in 1940; Helped to Reduce 
Tax Burden 


A study of life insurance benefits and 
holdings of Massachusetts residents just 
released by the Committee on Life In- 
surance Survey of the Boston Chamber 
of Commerce, shows that $179,000,000 
was paid to residents of that state in 
1940 in the form of direct payments or 
credits by old line legal reserve life 
companies and that more than 30,000 
persons living in the state are wholly 
or partially dependent upon the earn- 
ings of 13,600 full-time representatives 
of companies operating there. Of the 
total benefits $44,000,000 was received 
in death claims, $90,000,000 was used by 
living policyholders, $27,000,000 was paid 
to employes and sales representatives, 
$12,000.000 circulated through the chan- 
nels of trade and industry and nearly 
$5,000,000 was received by the state gov- 
ernment and its subdivisions. ; 

The report stated that “These pay- 
ments, in many instances, were received 
at a time when they were sorely needed 
to hold together families which were 
disrupted by the death of the breadwin- 
ner. To a considerable extent also, they 
reduced the burden which otherwise 
would have fallen on public and private 
welfare agencies in this state.” 

Paul Clark, chairman of the commit- 
tee, pointed out that while it is not 
possible to more than estimate Massa- 
chusetts’ share of the vast holdings of 
the companies, twelve domiciled in Mas- 
sachusetts alone show more than $376,- 
000,000 invested in United States Gov- 
ernment bonds, with an ever increasing 
sum going into support of the war ef- 
fort. The report showed nearly $5,000,- 
000,000 life insurance in-force on resi- 
dents of the state. 

Companies included in the study rep- 
resent more than 99% of the life insur- 
ance on Massachusetts residents in old 
line legal reserve companies. 





CLAIM MEN GOOD WILL MAKERS 


Messrs. O’Neil and Adams Stress This 
Tie-Up With Producers in Chicago 
A. & H. Association Talks 


That the company claim man and pro- 





ducer are working at cross purposes 
with each other is a myth easily de- 
stroyed when these two factors com- 
bine their efforts, was ably demonstrated 
by T. J. O’Neil and David Adams of the 
Chicago Claim Association before the 
Chicago Association of Accident & 
Health Underwriters at a luncheon re- 
cently. 

_ Mr. Adams believes in settling claims 
in close cooperation with the broker or 
agent, asking the producer to deliver 
the claim payment. The claim depart- 
ment, he added, is sometimes respon- 
sible for new business for agents and 
in case of orphaned policyholders, where 
no agent has kept in touch with them, 
the claim man frequently uncovers new 
business for the agency. 

From the claim man’s point of view, 
Mr. O'Neil said, the agent is not only 
an essential part in the work of set- 
tling claims but by diplomatic handling 
of his policyholders he can avoid un- 
just claims and get just claims settled 
Promptly. Thus he preserves good will. 

Claims begin with the agent’s under- 

Writing or are avoided by it. Claims 
are not as often harmful as they are 
stimulating to business when the claim 
department recognizes insurance needs 
of the client not covered under the pol- 
Icy in question, 
_ Both speakers advocated more uni- 
form claim practices; both indicated that 
the general practice is to pay all claims 
Promptly and in full, unless the claim 
18 obviously unjust. 


To Join Armed Forces 





CAPTAIN JOHN A. McNULTY 


John A. McNulty, Prudential manager 
at 1501 Broadway, New York City, one 
of the best-known and well-liked man- 
agers in the city, has been granted a 
leave of absence by the company, to 
permit him to enter the army. He has 
already received his commission as cap- 
tain in the regular army and will re- 
port for duty April 2. 

Mr. McNulty is a graduate in the 
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LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 








Class of 1920, United States Military 
Academy, West Point, and was elected 
president of his class, a life-time office, 
according to West Point tradition. He 
entered life insurance with the Pru- 


“dential about eighteen years ago as a 


special agent in the old Charles Foehl 
agency and became a manager in May, 
1929. His office is one of the leading 
ones of the company. 


EXPECT HOSPITAL RATE RISE 

Increased hospital service rates are 
looming up in Minnesota. The subject 
was discussed at a recent dinner meet- 
ing attended by representatives of 
ninety-six hospitals associated with the 
Minnesota Hospital Service Association 
which has sold hospital insurance to 
nearly 500,000 persons. The association 
is permitting single men who enter the 
military service to discontinue payments 
during the war. Married subscribers 
who enter the service will be permitted 
to pay for their dependents only. 
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Organized 1845 





‘Thocoeaay tested, up-to-the-minute 
is the Case Boox, the Mutual Benefit’s procedure for 


training new members of the agency organization. 





Each succeeding case, interesting in itself as an indepen- 
dent study, takes the new agent a step further toward 
complete competence as a life underwriter. Coupled with 
daily assignments of field activity, it makes continuous 


progress an accomplished fact. New men like it! 


The Mutual Benefit 


: Newark, N. J. 
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Henry G. Drabin Made Gen’! 


Agent in San Francisco 





HENRY G. DRABIN 


Henry G. Drabin, a leading producer 
of the State Mutual, has been appointed 
general agent in San Francisco. He 
will be associated with Arthur K. 
Deutsch who will continue as general 
agent. Mr. Drabin at 32 is one of the 
youngest general agents in San Fran- 
cisco. He has been in life insurance for 
nine years. 

Mr. Deutsch, a life member of the 
Million Dollar Round Table, became a 
general agent in 1938, twelve years after 
entering life insurance. He is vice- 
president of the local life association 
and was one of the organizers as well 
as first chairman of the association’s 
Quarter Million Round Table. 





CARLSON BANS PART-TIMERS 


Insurance Commissioner Oscar W. 
Carlson of Utah has issued a ruling that 
persons, firms or corporation in cities 
of 10,000 population or over may be 
eligible to act as insurance agents only 
if they are substantially engaged in in- 
surance and are otherwise qualified in 
the discretion of the Commissioner. Ex- 
ceptions may be made in the case of 
agents who sell life, A. & H. insurance 
and who qualify with respect to reputa- 
tion, character and education. 





Perkins Agency Manager 


The Mutual Benefit Health & Accident 
Association, Toronto, has appointed Jack 
L. Perkins as superintendent of agencies 
in Canada. Mr. Perkins brings to his new 
post the experience of several years as 
agency inspector with the Ontario In- 
surance Department. 





G. H. COSBY, JR., IN SERVICE 


G. H. Cosby, Jr., casualty manager of 
the Travelers in Atlanta, has been called 
for military service in the provost mar- 
shal’s office, 4th corps area, headquar- 
ters in that city. He is a captain; has 
been with the Travelers since 1924, 
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Farewell Luncheon to A. H. Hiatt, Jr. 


New Minneapolis General Agent of Aetna Life Is Guest of 
Home Office Life Agency Staff; Has Been 
With Aetna Since 1925 


Alfred H. Hiatt, Jr. who has been 
anpointed general agent of the Aetna 
Life at Minneapolis, and for some time 
has been superintendent of agencies at 
the home office, was given a farewell 
luncheon Monday by the entire home 
office life agency staff. Affair was at the 
Wampanoag Country Club. Among those 
who spoke at the luncheon were S. T. 
Whatley, vice-president, and Robert B. 
Coolidge, superintendent of agencies. 

The talks showed that Mr. Hiatt is 
a great favorite with the organization, 
theme being the high regard with which 
he is held by both field and home office. 
He has many qualities which win friend- 
ship and has the sincerity which makes 
the friendships last. 

In Minneapolis Mr. Hiatt on April 1 
will succeed Francis E. McMahon, who 
goes to Boston as general agent to re- 
place Clyde F. Gay who has become a 
vice-president of the John Hancock. The 
Minneapolis agency will do business un- 
der the name of Hiatt & Co., and in- 
cludes in its territory central and north- 
ern Minnesota. 

His Career 

Mr. Hiatt was born in Peoria, Ill. He 
was graduated from the University of 
Wisconsin with an A.B. degree in 1924, 
and started his life insurance career im- 
mediately. He joined the Aetna Life 
Peoria agency a year later. Following 
several years of successful experience 
as a personal producer he took over the 
duties 6f agency supervisor. In 1929 he 
went to the Aetna Life’s Chicago office 
as a supervisor under S. T. Whatley, 
then general agent, and in 1933 was made 
assistant general agent. 

Mr. Hiatt went to the home office in 
1935 as assistant superintendent of agen- 
In 1938 he was made superintend- 
He has been active in 


cies. 
ent of agencies. 


Boston Life Underwriters 


Hold Clinic Session 


The recent March luncheon meeting of 
the Boston Life Underwriters’ Associa 
tion was followed by a clinic session at 
which Benjamin Redfield, Northwestern 
Mutual, presided and Owen D. Murphy, 
president, was ex-officio chairman. Among 
the speakers were Robert Pitcher, John 
Hancock; John Hennessy, assistant man- 
ager, Murphy agency, John Hancock; 
Leonard Mordecai, head of policyholders’ 
service division, Northwestern Mutual; 
Joseph Dooley, Metropolitan, and Ralph 
E, Morrison, State Mutual. 

ON CENTRAL HANOVER BOARD 

William A. Eldridge and John K. Oly- 
phant, Jr., vice-presidents of Central 
Hanover Bank & Trust Co., were elect- 
ed members of the board of trustees of 
the bank on March 17. 

Mr. Eldridge has been with the bank 
since 1921, and became a vice-president 
in 1930. He is now head of the personal 
department. Mr. Olyphant has 
been in the banking field since his grad- 
uation in 1918. He joined the Central 
Hanover in 1930 and is now the head of 
the banking departments of the com- 
pany. Both are Harvard graduates. 


trust 





OPENS NEW TORONTO BRANCH 


The Great-West Life has opened a 
new Toronto branch office under the 
nanagement of E. M. Roy, CLU. FE. H. 

as super- 


Reed, Cl ceeds Mr. Roy 


LEADERS TO GO TO N.A.L.U. MEET 

The Central Life of Des Moines wall 
eward leading agents and general agents 
his year by sending them to the annual 
f National Association 
Minneapolis in 


the 


convention. of 
ot Lite 
August 


Underwriters at 





ALPRED th. HIATT, kK. 


agency supervision and planning work, 
devoting special attention to agency or- 
ganization and promotional methods. He 
has had a major part in the preparation 
of company convention programs, and 
has been much in demand by agencies 
as a speaker at sales congresses and 
meetings. He received his CLU degree 
in 1938. 


Provident L. & A. Conducts 
Three Classes in First Aid 


Three well attended classes in Red 
Cross first aid are now under way at 
the home office of the Provident Life 
& Accident, Chattanooga, sponsored by 
the Provident Club which handles em- 
plove activities. 

Newly elected officers of this organi- 
zation are Randolph Henning, president ; 
Vincent Neisius, vice-president; Evelyn 
Davies, secretary and James Mc- 
Gaughey, treasurer. The organization 
sponsors social and athletic events for 
the home office group. Bowling tourna- 
ments for both men and women have 
been a most popular feature, with 
twelve men’s teams and eight women’s 
teams participating in the league this 
season. 





BUREAU TORONTO SCHOOL 


Research Bureau’s Sessions at Royal 


York Attended by 39; Next 
May 18-29 
The first 1942 agency management 


school of the Life Insurance Sales Re- 
search Bureau, in sess‘on since March 9 
at the Roval York Hotel, Toronto, ended 
March 20. Thirty-nine men from eleven 
Canadian companies and one American 
company attended. 

V. C. Laird, superintendent of agen- 
cies, London Life, the only outside 
speaker, talked on “The Agency Plan” 
on March 19. Others who participated 
were John Marshall Holcombe, _ Jr., 
Jureau manager; B. N. Woodson, CLU, 
assistant manager and director of the 
school; H. Fred Monley, consultant and 
Ward Phelps, CLU, consultant. 

The class elected the following officers 
soon after the session opened, president, 
Fel‘x Harrison, North American Life; 
vice-president, Irving Riddell, London 
Life; secretary, James Crossland; treas- 
urer, H. R. Phillips, London Life. The 





* 
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Pacific Mutual Reports: 





Cash in Banks. . . 
MOS 6) oo se aera 
Mortgage Loans . . . . 
Stocks and Collateral Loans 


(cy. re 


Policy and Claim Reserves 
Policyholders’ Funds. . 
Reserve for Taxes. 
Other Liabilities . . . . 
Asset Contingency Reserve 
Participating Surplus. . 


TOTAL 5.6 5 


Financial Statement is: 


Participating Life Department 
Non-Participating Life Department 
Accident and Health Department 


TOTAL 





PACIFIC MUTUAL LIFE INSURANCE COMPANY 


HOME OFFICE: LOS ANGELES, CALIFORNIA 
CONDENSED BALANCE SHEET— DECEMBER 31, 1941 


(Combining: Participating Life, Non-Participating Life, Accident & Health 
and Corporate Departments) * 


ASSETS 


Real Estate (Including Home O 
Loans on Policies and Other Assets . . . 
Interest, Rents and Premiums Due .. . 


LIABILITIES 


. 


Capital and Corporate Surplus 


FINANCIAL STRUCTURE—The business of Pacific Mutual Life Insurance Com- 
pany is conducted in three Departments (Participating Life, Non-Participating 
Life, and Accident and Health). The assets are held to secure their respective 
obligations as fully as if each Department were a separate company. The owner- 
ship by the Separate Departments of the Assets described in the Consolidated 


Corporate—applicable to all Departments . 


flice) 


$ 2,630,494.50 
95,041,182.80 
101,603,050.48 
es 3,045,263.98 
17,767,881.61 
29,495,425.41 
5,265,345.67 


$254,848,644.45 


oe & & ~ 


$234,223,570.78 
7,883,742.64 
642,266.00 
1,556,895.95 
2,932,220.00 
324,957.10 
7,284,991.98 


$254,848,644.45 


s & Be 
a te oe ce 
as ee 
S EOS 
+S —& Chae 
*. * eo) se 


. . e . . 


- $160,251,215.90 
. 62,314,686.51 
24,997,750.06 
7,284,991.98 


LS 
- $254,848,644.45 








HIGHLIGHTS OF 1941 


Gain in Total Assets During 1941.... 


Paid to Policyholders and Benetic iaries During EE rer 
Total Life Insurance in Force December 31, 1941..........05055 


Increase in Insurance in Force 


New Life Insurance Issued (Paid-For Basis) During 1941........ 


$ 7,723,850.68 
19,759,527.16 
$96,126,000.00 
8,226,000.00 
42,638,000.00 








“Life In Manhattan” 


(An Advertisement) 

On Friday, March 13th., some anti. 
aircraft guns in lower New York let fly 
cight shells. My office is on the thirtieth 
Street. One of the 

shells hit the 

thirty-seventh 
floor of 129 
sroadway. Eyer 
hear anti-aircraft 
sheils fire at such 
close range ? There 
is a shriek fol. 
lowed by fierce 
explosions. I have 
never heard 59 
terrifying a sound, 
_ My first  reac- 
tion was “thank 
heaven my life in- 
surance premiums 
are paid!” 
Fell this to your 
squeamish _ pros- 
pect —I did not 
think about inflation nor that it is hard to 
mect premiums because of taxes. No—just 
“thank heaven my life insurance is in 
force.” 


floor of 55 Liberty 





PA. Fey Orn 
General Agent 
MANHATTAN LIFE 





next school will be at the University of 
Connecticut, May 18-29; and another at 
Edgewater Beach Hotel, July 13-24. 





Levmore on Endowments 


The third of the series of articles on 
“Hidden Values in Your Life Insur- 
ance,” being written for Barron’s by 
Bernard W. Levmore, discussed Endow- 
ment insurance. 

It contains one of the first of his 
“knocks.” He says: “The big drawback 
in Endowment contracts is that they 
never permit discontinuance of the ‘say- 
ings’ part of the premium and continua- 
tion of payments to cover insurance cost 
only. This fact sometimes causes peo- 
ple to lose the insurance because 
changed conditions may have made it 
impossible or inconvenient for them to 
continue the whole premium. Also, there 
is the objection to a savings program 
which does not add to the estate in case 
of death before the policy matures. For 
this reason many buyers find it prefer- 
able to separate the insurance and sav- 
ings portion of their programs.” 


MUTUAL BENEFIT MILESTONES 

Robert W. Thompson, renewal depart- 
ment, home office of the Mutual Bene- 
fit, is observing his fortieth service an- 
niversary with the company. Other an- 
niversaries are those of William A. Cur- 
tin, underwriting; and Henry S. Heeb, 
renewal department, both thirty-five 
years. 


L. A. ARTZ NAMED GEN’L AGENT 

Louis A. Artz, for the past several 
vears sales manager for the Paschall- 
Gist agency, Pacific Mutual, Los An- 
geles, has been named general agent for 
the company in the Glendale-Burbank 








district. He has been associated with 
the company for more than twenty 


years, 


MANCHESTER ASS’N OFFICERS 
Gordon S. Wheeler has been elected 
president, Manchester Life Underwrit- 
ers. Other officers are vice-president, 
Vaughan Griffin; secretary - treasurer, 
Lyford MacEwen. 


ELLIS & BLOHM GAIN 30% 

Ellis & Blohm agency, Provident Mu- 
tual, Cincinnati, closed 1941 with 110% 
of its quota and a gain of 30% over 
1940. Three outstanding leaders of the 
agency in volume and lives are C. Vivian 
Anderson, Ewart W. Simpkinson and 
H. Clifton Duncan. 








General Agent J. C. Staples, Pacific 
Mutual at Philadelphia, is celebrating 
his forty-fifth anniversary with the com- 
pany this month. 
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Once Champion Scull Racer 


hae 





Cc. S, FYFUS 

Forty years ago the champion single 
scull racer in the world was C. S. Titus, 
a New York insurance agent. Thousands 
of boys living on the rivers and lakes 
of the United States were as familiar 
with his record as they now are with 
that of Bob Feller, baseball pitcher. 
After four decades Mr. Titus is still sell- 
ing insurance. Some years ago he wrote 
nearly a million dollars a year for a 
time. Of late he has been taking things 
easier. 

In a 1901 scull race Mr. Titus did a 
mile and a half with turn in nine 
minutes, forty-six seconds. In 1902 he 
won the American championship single 
sculls at Worcester, Mass. He lost the 
title in 1903, but in 1906 regained it. 
In the last-named year, after winning 
the single scull championship, he en- 
tered another race twenty minutes later 
and won the international four-oared 
shell race. He then retired as champion 
and went to Princeton to coach crews 
on Carnegie Lake. That lake had been 
built by Andrew Carnegie as a result of 
his gift of $500,000. During a period of 
ten years Mr. Titus went to Cuba in the 
Summer time where he introduced slid- 
ing seat rowing at one of the beaches. 

Mr. Titus was born on the Mississippi 

River below New Orleans and _ started 
rowing in 1898 at Lake Pontchartrain. 
In 1900 he went with the Equitable Soci- 
ety at 120 Broadway with the old Charles 
Wake agency. In 1908 he joined the 
Iravelers and for ten years was an 
agent with that company under the late 
Earles F. “Pop” Holmes. He _ then 
joined the Aetna Life and has been with 
that company ever since. 
_ He became known in New York life 
insurance circles as a door-knob puller, 
for years calling mostly on people he 
had never met before, but to whom he 
had sent direct mail. His outstanding 
achievement was interviewing thirteen 
men in one day, writing thirteen applica- 
tions, twelve of which passed. The pol- 
icles ranged from $5,000 to $20,000 and 
were for Modified Life. His great years 
as an agent were the period before the 
Wall Street smash. 

Mr. Titus has a son, 15, who has al- 
ready attracted attention as a quarter- 
mile runner at Roosevelt High School, 
Bronxville, and his daughter, 10 years 
old, is an expert swimmer. 





W. LOCKWOOD MILLER IN TALK 

W. Lockwood Miller, Occidental Life 
general manager in Canada, recently ad- 
dressed a gathering of agency managers 
of the company at the home office. Said 
Mr. Miller: “Facts and figures prove 
conclusively that this business of ours 
gives us a better chance to earn a liv- 


ing during these times than does the 


average business.” 


MRS. ALFRED L. AIKEN DEAD 





Wife of Chairman of Board of New 
York Life Was Active in 
Many Organizations 

Mrs. Elizabeth Peck Hopkins Aiken, 
wife of Alfred L. Aiken, chairman of 
the board of the New York Life, died 
this week at her home in New York. 

Native of Worcester, Mass., Mrs. 
Aiken was active in the work of a num- 
ber of organizations. A member of the 
board of directors of the National Girls 
Friendly Society of the Protestant Epis- 
copal Church for twenty years, she was 
also. a governor of the American 
Women’s Association and a director of 
the Church Mission of Help. ‘ 

Surviving, in addition to her husband, 
are a son, Dr. William Appleton Aiken, 
assistant professor of history at Lehigh 
University, and a brother, William Ben- 
nett Hopkins of Worcester. 





N. J. SUPERVISORS HONOR DEY 

The Life Supervisors’ Association of 
Northern New Jersey held a testimonial 
dinner March 25 to J. Stanley Dey, man- 
ager, Newark, Manufacturers’ Life. Mr. 
Dey, founder of the association, is cele- 
brating his fifth anniversary. 


GRADY V. FORT DIES AT 48 





Equitable of Iowa General Agent at 
Des Moines, Since 1937 Was a 
Leading Producer 
Grady V. Fort, Equitable of Iowa gen- 
eral agent in Des Moines, died March 
21 at the age of 48. Mr. Fort joined 
the Equitable in 1932, had an outstand- 
ing personal production record, was 
named field supervisor in 1935 and was 
appointed general agent September 1, 
1937. His agency has been one of the 
top offices of the company in produc- 

tion. 

Mr. Fort was president, Des Moines 
Association of Life Underwriters and a 
past president, General Agents’ and 
Managers’ Club. He was also a member 
of the Des Moines Kiwanis Club and 
at the time of his death, chairman of 
the defense bond sales campaign among 
local life men. 





CAMPS TO TALK IN NEWARK 

The Life Underwriters’ Association of 
Northern New Jersey will hold its regu- 
lar monthly meeting April 9. Guest 
speaker will be Manuel Camps, Jr., gen- 
eral agent, New York City, John Han- 


cock. 





CONNECTION WANTED 


‘Man widely and favorably known 
among agents and brokers in New 
York, desires a connection. He is ac- 
tive, aggressive, resourceful. Excellent 
reputation. Will start a new agency 
or assist in one already established. 


Box 1428, The Eastern Underwriter, 
41 Maiden Lane, New York. 











“VICTORY BOND FUND” SET UP 


Pacific Mutual Will Give Defense Bonds 
Out of New Fund in Place 
of Convention 

The Pacific Mutual will establish a 
“Victory Defense Bond Fund” to re- 
place the 1942 convention, cancelled due 
to the war. The company will contribute 
to the fund the amounts of transporta- 
tion costs to and from home com- 
munities and Los Angeles plus expense 
allowances, and the fund will be divided 
between qualifying Big Tree Club mem- 
bers in proportion to the number of 
units for which agents qualify. 
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Put this B 


ITH Americans awakening to the need 

of “Thrift for Victory,” and with stiffer 

demands being made on family incomes, the 

up-to-the-minute revised edition of NYNL’s 

budget book, Making the Most of Your Dollars, 

is all set to do a better-than-ever job of build- 
ing good will for NYNL fieldmen. 


Making the Most of Your Dollars is just one 


representative piece in a broad series of attrac- 


e # 
FOR Viclory 
* + 
War-Time Budget Book Helps NWNL 
Agent Build Profitable Clientele 


Here’s How— 
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tive and useful items designed to help the 
NWNL agent lay the foundation for friendly, 
permanent relationships with prospects and 
clients. And NYNL agents know full well that 
permanent relationships are the kind that pay. 
Their income is based not primarily upon “how 
much they sell,” but upon “how well they 


serve.” It depends directly upon their capacity 


for sound, intelligent, low-pressure selling and 


sound, intelligent service thereafter. 


NORTHWESTERN /Vattonal LIFE 


INSURANCE 


O. J. Arnold, President 


COMPANY 


Minneapolis, Minn. 
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HEARD on the WAY 








So much newspaper publicity has been 
given to the War Damage Corporation 
bill, which is now becoming effective, 
that not much attention has been paid 


to those “free insurance” bills which 


affect life and disability. 

Charles J. Zimmerman, of the Fed- 
eral Law and Legislative committee of 
the National Association of Life Under- 
writers, briefly outlined some of them 
in his talk Saturday before the man- 
agers and general agents of New York 
State, meeting at Saratoga Springs. 

The La Follette bill, for example, 
would give to each of the armed forces 
$5,000 of paid-up insurance. Such a bill, 
if made a law, would conceivably cost 
the American taxpayers $50 billions. It 
could well result in bankrupting the 
country. 

Another interesting Congressional pro- 
posal is one which would provide $5,000 
of Group insurance for all men in the 
armed forces. 

Still another—Senator Pepper’s—would 
provide $10,000 coverage for civilian em- 
ployes of the U. S. Government. 

Other proposals would provide com- 
pensation and death benefits for all 
members of the OCD whether salaried 
or non-salaried. 

One of the most traveled life insur- 
ance agents in the country is Thomas 
M. Scott, Penn Mutual, and a member 
of the Million Dollar Round Table. 

Last Summer he went to Ecuador and 
Colombia, taking the Santa Clara to 
Guayaquil and from there flew up to 
Quito, capital of Ecuador, and more than 
9,000 feet high. He spent a week there, 
and during that time visited the famous 
monument on the equator a few miles 
out of Quito. From there he journeyed 
to Cali and then flew to Bogota, the 
Colombia capital, also a high altitude 
place. Next, he flew to Medellin and 
then to Cristobal where he again took 
the Santa Clara, going home. 

He got some wonderful colored mo- 
tion pictures of the trip, and these, in 
conjunction with his previous four trips 
to South America, which included visits 
to Rio, Buenos Aires; flying across the 
Andes to Santiago, Valparaiso, Chile; 
Lima; the Inca country and over across 
Lake Titicaca to La Paz in Bolivia he 
took off from the highest commercial 
aviation field in the world, approximately 
14,000 feet high. In all of these places 
he took colored motion pictures. 

Mr. Scott has just returned from 
Phoenix, Ariz., his old home as he lived 
there once for five years. He spent 
most of his time driving over the desert 
and seeing the Government infantry and 
cavalry camps and the aviation fields. 
In Tucson he witnessed the annual rodeo 
which is preceded by a parade featuring 
the cowboys, Indians, Mexicans and oth- 
ers, including many high school students. 

On February 28 his daughter, Elizabeth 
Florence Scott, was married to Hugh W. 
Churchill in the chapel of Bryn Mawr 
Presbyterian Church. 





The powerful airplane beacon atop the 
Continental Life building in St. Louis, 
which was put into service twelve years 
ago when the building was completed, 
has been blacked out for the duration 
of the war. Its beam is said by some 

) have been visible on clear nights for 

lista f 100 miles. The top of the 

building, which has 


WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 
Telephone BArclay 7-3428 











also been brilliantly lighted, is likewise 
dark now, for the floodlights have been 
turned off to conserve electricity. 





At the end of 1941 the Metropolitan 
Life had $1,294,023,576 insurance in force 
in Canada, of which 551%4% was owned by 
Ordinary policyholders; 914% by Group 
policyholders, and 35% by Indusutrial 
policyholders. When the year started 
there were 2,000,000 Metropolitan policy- 
holders in Canada. One out of every 
six persons in the Dominion is a policy- 
holder. 

Metropolitan investments in Canada as 
of December 31, 1941, totaled $315,369,647. 
Of these investments $104,982,562 were 
in Dominion bonds; $102,808,619 in Pro- 
vincial and municipal bonds, and $107,- 
578,465 in other investments. 

In Canada the company invested $28,- 
000,000 in War and Victory Loans up to 
the end of 1941, and $20,000,000 more in 
the Second Victory Loan of February, 
1942. 

The total amount the Metropolitan has 
paid to Canadians since it entered Can- 


ada, plus the amount now invested in 
Canada, exceeds the total premiums re- 
ceived from Canadians by more than 
$191,250,000. 

Edwin C. McDonald is vice-president 
in charge of the Metropolitan in Canada. 


Uncle Francis. 





GIVES FREE HOSPITALIZATION 
The Life Insurance Co. of Virginia is 
granting free hospitalization to all em- 
ployes and is liberalizing its employes’ 
retirement plan. 


SCOTTISH PROVIDENT MANAGER 

To succeed the late Graham Donald 
as manager of the Scottish Provident, 
Edinburgh, the directors have appointed 
John Muirhead Ross, at present secfe- 
tary and joint actuary of the Scottish 
Amicable. 


FELDMAN WITH SECURITY 
Simon Feldman Agency, Inc., headed 
by Simon Feldman, Rochester, has be- 
come affiliated with Security Mutual 
Life. Associated with Mr. Feldman are 
his brother, Harvey, and Elva C. Per- 
kins, secretary. 











Raymond Bell has been made assis- 
tant manager of the Elizabeth branch, 
Colonial Life. 























Under the Social Security Act, 47 million 
American workers are entitled to Retirement 
benefits when they reach age 65, or survivors’ 
payments will be made to their dependen’s 
should death occur prior to that age. These 
benefits are not intended to cover fully all of 
the individual's needs of financial security and 
protection, either for himself or for his family, 
but it does provide a backlog of security to meet 
the basic requirements of monthly income. 

If the insured desires a plan of adequate 
financial security and protection, it is, in most 
cases, necessary for him to supplement Social 
Security benefits through the medium of legal 
reserve life insurance. 

This opens up real opportunities for life in- 
surance men and women to help their policy- 
owners and prospects put into effect a plan 
based on the individual's Social Security bene- 
fits plus life insurance sufficient to give a well 
rounded program of protection. 

The Berkshire’s Social Security Service Ap- 
proach will enable you to cash in on one of the 
most productive sources of new business avail- 
able today. 
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Allen Spencer Dies 
After Long Illness 


RETAIL CREDIT VICE-PRESIDENT 





Resigned Active Work in 1940 But Was 
Director of Company Until His Death. 
Popular as Contact Man with Cos, 





The hundreds of insurance men in all 
lines who knew Allen Spencer, retired 
vice-president of Retail Credit Co,, wil 


be saddened to learn of his untimely 
death, March 19, at his home at Delray 
Beach, Fla. Ill health forced his retire. 
ment in 1940 but he continued as a direc. 
tor of Retail Credit until his death 
Funeral services were held at Presby- 
terian Church in Delray and interment 
was at West Palm Beach. Mr. Spencer 
is survived by his widow, the former 
Elizabeth B. Gardner: by his mother 
Mrs. Clara F. Spencer of San Jose, 
Calif. and by two sisters, Mrs. A, R 
Webber of San Jose and Miss Virginia 
Spencer of San Francisco. 


Started in 1913 As An Inspector 


A native of California, Mr. Spencer 
spent his boyhood in Oakland, Calif, 
attended high school there but his plans 
to attend college were cut short by his 
father’s death. Shortly after graduating 
from high school he joined Retail 
Credit’s San Francisco office, the date 
being February, 1913. After initial train- 
ing as an inspector he transferred to 
Cincinnati, then to Chicago. In 1916 he 
was appointed assistant manager in New 
York and after this was stationed in the 
home office service department. His 
stay in this unit was broken by tem- 
porary managership of the Montreal 
office. 

In 1920 Mr. Spencer was made man- 
ager of the Atlanta office and in 1921, 
executive assistant in the home office. 
He was elected junior vice-president in 
1925 and four years later, vice-president, 
with headquarters in New York. He 
was elected a director of the company 
in 1930. 

These honors came to him in recog- 
nition of exceptional work in the in- 
spection field. He had at the time of 
his election to the vice-presidency, been 
with the Retail Credit Co. for sixteen 
years and at the time of his retirement 
had seen twenty-seven years’ service. 

While Mr. Spencer took a sincere in- 
terest in every phase of the company’s 
work, his especial attention was directed 
to contact with and service for the firm’s 
customers. His activities brought him 
in close touch with the leading insur- 
ance executives of the country and they 
found in him a man of unusual force and 
clear thinking. 

In 1938 Mr. Spencer, because of con- 
tinued ill health, gave up residence in 
New York and moved to Florida. He 
built a home at Delray Beach the fol- 
lowing year. 





RAMSAY AGENCY LEADERS 

February leaders of the John A. Ram- 
say agency, Connecticut Mutual, New- 
ark, were George J. Gold in paid-for 
and Ben C. Hague in lives. Both men 
and also Elsie M. Matthews and Garret 
W. Gerdon qualified for the “Agency 
Leaders Club.” 





Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BArclay 7-4443 


—— 











HAIGHT, DAVIS & HAIGHT, In. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 
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F. E. BOWEN 


F. E. Bowen, manager, 
Branch, Canada Life, has 
pointed agency assistant and in this 
capacity has been transferred to head 
ofice. R. W. York becomes district 
manager in charge at Oakland. In Jan- 
uary, 1932, F. E. Bowen joined the Can- 
ada Life in Los Angeles. He was ap- 


Oakland 
been ap- 





Boston Mutual Agents 
Did $23,742,171 in 1941 


WAS BEST IN THEIR HISTORY 





Assets Gained 7%; Investments Increased 
in United States Government Securi- 
ties, Says President Benton 





In his annual report to policyholders 
of the Boston Mutual, President Jay R. 
Benton said 1941 was another year of 
solid achievement for the company. It 
celebrated its golden anniversary last 
August, at which time it reached its goal 
of $100,000,000 of insurance in force. Net 


gain of insurance for the year was $8,- 
929,190, and at the end of the year the 
company had $103,590,000 insurance in 
force. The company gained 23,063 in 
policies. The total paid for last year 
was $23,742,171. 

Admitted assets during the year in- 
creased 7% and were $16,192,179 at the 
end of the year. Surplus as of Decem- 
ber 31 was $950,380. Total income from 
all sources was $4,810,230. 

Since organization the company has 
paid to policyholders and beneficiaries 
$35,108,682. 

Increasing Investments in U. S. 

Government Securities 


In recent years the company has con- 
centrated its investment of money to a 
steadily increasing degree in United 
States Government securities. At the 
end of 1941 such Government obliga- 
tions owned by the company amounted 
to $8,710,702 in book value, being equal 
to more than 72% of all the securities 
owned and about 54% of the net admit- 
ted assets of the company. The 1941 
Increase in amount of United States 
Government securities owned was $2,- 
348,149. Holdings of railroad and pub- 
lic utility bonds held declined by over 
17% and 16% respectively from the pre- 
vious year. In 1941 on the entire in- 
vested assets 3.14% was earned. 

The company’s mortgage portfolio now 
consists of 356 first mortgage loans, rep- 
resenting a principal sum of $1,477,006. 
With the exception of forty-two, these 
Mortgages are entirely on residential 
Properties located in Massachusetts, 
largely in the metropolitan area. 

Mr. Benton reported substantial prog- 
Tess in liquidating real estate which the 





& iB . 
R. W. YORK 
pointed district manager at Pomona in 
May, 1934, and manager, Oakland 


branch two years later. 

R. W. York has been associated with 
the company since January, 1940. He 
earned membership in the junior pro- 
duction club in his first year and fol- 
lowed this with membership in the Quar- 
ter Million Club in 1941. 





company acquired in the past by fore- 
closure, the year 1941 showing the best 
experience which the company had. 

In May,. 1941, the company had the 
lowest mortality in its history. In the 
Ordinary department it was 40% of the 
expected, and in the Industrial depart- 
ment 51% of the expected. 


Willard K. Wise Talks 
To Phila. Supervisors 


SAYS WE WILL PULL THROUGH 





Provident Mutual Vice-President Dis- 
cusses Life Insurance Security 
Amidst Insecurity 





Willard K. Wise, vice-president and 
manager of agencies, Provident Mutual, 
addressed the Supervisors Group of the 
Philadelphia Association of Life Under- 
writers, March 26. 

After discussing the many problems 
of life insurance caused largely by the 
war, Mr. Wise concluded as follows: 

“All over the United States—in city 
homes, in country farms, in suburban 
tracts—your prospects are facing these 
same specters of insecurity: war, infla- 
tion, taxes, complexity of business, and 
government regulations which make our 
problem of interest rates seem a rela- 
tively simple one. 

“No wonder your prospects do not 
sleep of nights. No wonder they are in- 
secure, harassed, doubtful, uncertain. 
They have reason to be. And I say that 
to them, as well as to you: The prob- 
lem still remains not so much what they 
will do about it if they live—for they 
will muddle through somehow—but what 
will happen to their families in this 
troubled world if they do not live. Their 
brains and their good right arms will 
bring them through, if life lasts—but, if 
it does not, what? This, then, is our 
task in 1942—not to deny the uncer- 
tainty and insecurity that frame the 
future, but to admit that insecurity is 
ahead—just as it has always been ahead; 
that our prospects will pull through 
these times just as they have pulled 
through other times behind them; and 
that only through the promises we sell 
can they find the sense of security and 
certainty for those they love. That is 
our task—I know we shall do it well.” 

















PROOF OF THE PUDDING 


} Gratifying evidence of its long policy of friendliness 
comes year in and year out from Fidelity managers, agents, 


and policyholders to prove that it still holds its reputation 


for fair dealing. 





One of a series— 
Giving facts about 
the Fidelity 


It is a measure of 


successful management which is highly 
important. 


Fidelity operates in thirty - six 
states, including New York and the 
New England states, with the wide 
range of policy forms necessary to 
meet present day needs. Large enough 


to command prestige, it is small enough 


to maintain the common touch. 


As of December 31, 1941 


it had more than $382,000,000 in force. 


THE FIDELITY 








MUTUAL LIFE 


INSURANCE COMPANY 


PHILADELPHIA 
Walter LeMar Talbot, President 
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Spring Bouquets 





“Your 1941 Report is a splendid 
example of an intelligent approach 
to this question of Annual Reports. 
I have felt for some time that each 
business organization should ap- 
proach the matter from the stand- 
point of their particular product or 
service, and that the Report should 
be a part of their personality as 
much as any advertising or selling 
that they do. Aside from the ap- 
preciation with which I am sure 
your policyholders will receive this 
report, I can imagine that the 
agents who represent you will gain 
strength and inspiration from the 
interesting, yet thoroughly rational- 
ized, approach you make to your 
business.”—Paul §. Ellison, Direc- 
tor, Advertising-Sales Promotion, 


Hygrade Sylvania Corporation, 
New York City. 
—O— 


“Your Sixty-Second Annual 
Report has been received. It is 
exceptionally interesting and 
very well done.”—George H. 
Duck, Advertising Manager, 
Lee Tire and Rubber Co., 


Conshohocken, Pennsylvania. 
—QO— 


“I have enjoyed tremendously 
glancing through the Sixty-Second 
Annual Report of your Company. 
You are certainly to be congratu- 
lated on the excellent presentation 
this Report makes of your year’s 
results. I like particularly the visual 
method you have used in putting 
over a number of the points and 
the very human and easily under- 
standable approach of the entire re- 
port."—N. C. Flanagin, Second 
Vice-President, Lumbermens Mu- 
tual Casualty Company, Chicago, 
Illinois. 


—O— 


“Your Sixty-Second Annual 
Report is very effective in- 
deed.”—Stuart Peabody, The 
Borden Company, 350 Madi- 
son Avenue, New York. 


—O-— 


“You are certainly to be con- 
gratulated on the narrative style of 
your Annual Report. I'm especi- 
ally impressed with the simplicity 
and clearness of its presentation. 
We see a lot of Annual Reports, 
of course, in this business, and the 
trend unquestionably is toward this 
type, which the average policyhold- 
er can read easily and understand 
quickly."—-Howard Rose, N. W. 
Ayer & Son, New York City. 
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LIFE INSURANCE IS INDEMNIFI- 
CATION; NOT TESTAMENTARY 
IN NATURE 
One of the principal positions taken 
Association of Life Un- 
Treas- 


National 
derwriters relative to the U. S. 


by the } 


ury’s recommendation to the Ways and 
Means Committee of Congress that the 
$40,000 life insurance exclusion be elimi- 
nated in tax returns and that there 
should be substituted an exemption of 
$60,000 to replace the $40,000 exclusion 
and the exemption of $40,000 of other 
property now given is that life insurance 
form of property. If 


Treasury’s recommendation be adopted 


is a distinctive 


it would change the entire social con- 
cept of life insurance as well as its eco- 
nomic concept. Reason it would make 
this change is that life insurance is in- 
demnification and is not testamentary 
National 


death of the in- 


in nature. The Association 
points out that the 
sured does not result in gain to the 
beneficiary, but rather acts as a social 
instrument which practically offsets the 
loss occasioned by the breadwinner. 


$40,000 ex- 
should remain 


Another reason why the 
clusion of life insurance 
is that it furnishes an incentive, recog- 
nized by the Government, for people to 
buy life insurance and in buying it their 
with the Govern- 
encouraging checks 


action is in accord 
ment’s program of 


to inflation. 





SIGNIFICANCE AND NECESSITY 
FOR ADVERTISING AT 
PRESENT TIME 
Meeting in wartime atmosphere, the 
Advertising 
Conference held this week in New York 
were of unusual interest. 
marketing trends, both in the 
field and in other lines, the 


sessions of the Insurance 
Close observ- 
ers of 
insurance 
advertising managers had as guest speak- 
fields 
recognized as stu- 


ers two executives from outside 


who are nationally 
dents of sales promotion and who have 
been asked by a large number of busi- 


ness organizations to give their views. 


They are Frank W. Lovejoy, sales ex- 
ecutive of Socony-Vacuum Oil Co., and 
Xe e-president of Crowell- 


Red M 
| Co. Mr. Lovejey was 
formerly with Curtis Publishing Co. Both 


of these speakers recognize the neces- 
sity of planning, of looking ahead to see 
what the future holds in store for busi- 
ness. 

Each speaker was of the opinion that 


the nation will see a tremendous post- 


which will stimulate all 
business, irrespective of what will be the 
length of the war. Both were emphatic 
in stating that in anticipating and pre- 
paring for the great wave of post war 
production advertising should not be cur- 
tailed even if priorities, car, tire, gaso- 
line and similar rationing, and other 
present deterrents to normal business, 
have made a dent in sales. This theme 
was the keynote of the I.A.C. 
and the definite sentiment among those 
attending was that the 
speakers should be 


war production, 


meeting 


advice of the 
broadcast through- 
During the 
meetings the speakers discussed the in- 
fluence of advertising, and why. 

In his talk Mr. Motley said that an- 
alysis of conditions without doing some- 
thing about it is wasted opportunity. 

“Too many people today are reflect- 
ing about what’s ahead, but 
not doing anything about it. If we do 
not watch out we will have complete 
paralysis in selling. Oftentimes that 
paralysis is due to pessimism as to what 
Japs take 
and Hitler invades England. 
card the pessimism and get 
constructive thinking about 
selling now and for the 


out the insurance world. 


they are 


Australia 
Let’s dis- 
down to 


will happen if the 


consumer 
years to come 
so that we can hold our markets in the 
post war era. If we concentrate 
on that type of 
forget our fears about the 
uation.” 

The same forward - looking thinking 
was expressed by Mr. Lovejoy. Speak- 
ing of advertising, he said that to dis- 
continue it during the war period is an 
uneconomic principle. Curtailing adver- 
tising is not a saving of money but an 


more 
thinking we will soon 
present sit- 


investment. If advertising be curtailed 
the public forgets about the product of 
the organization when its names and 
ability to meet specific needs are not 
kept prominently before it. 





PHILADELPHIA PREMIUMS UP 

Philadelphia fire insurance premiums 
increased 18% in the last six months of 
1941 over the corresponding half of 
1940. Stock and mutual companies re- 
ported for the last half of 1941 a total 
of $4,170,641, compared with $3,533,440 
in 1940. The Franklin Fire of the Home 
of New York Fleet led with $330,475 in 


premiums. with the Insurance Co. of 
North America second with $312,185. 
Other leaders include the Home, Na- 


tional Liberty, Pennsylvania Fire, Fire 


Association, General and Pearl. 





C. Stone, president, Insurance Insti- 
tute of America, Inc., will be guest of 
honor at the annual dinner of the In- 
surance Institute of Montreal April 8. 








E. ]. HARDIN 


E. J. Hardin, vice-president of Retail 
Credit Co., is celebrating his twentieth 
anniversary with that company. A grad- 
uate of University of Georgia he served 
in the A. E. F. in France during the 
first World War. After a short period 
of employment with Proctor & Gamble 
he came with the Retail Credit Co., and 
attended its manager training school. 
He worked up through the organization, 
holding various executive positions in 
the sales and operating departments, 
and during the past seven years has 
been in New York City as vice-presi- 
dent in charge of the metropolitan area. 


Also, is a director of the company. 
x * x 
Mrs. Delphine T. Collins, who is in 


the automobile underwriting department 
of Aetna Casualty & Surety, observed 
her twenty-fifth anniversary with the 
organization, March 20. She is a for- 
mer vice-president of the Aetna Life 
Girls’ Club and a former chairman of 
the membership committee of the Aetna 
Players., For two years, she served as 
the Aetna’s representative on the All 
Insurance Entertainment Bureau. 
* x x 


Charles Priestman, secretary-treasurer 
of the Ontario Fire and Casualty TInsur- 
ance Agents’ Association, made _ his 
twelfth annual open highway walk to 
Oakville, Ontario, on St. Patrick’s Day, 
March 17. Though he will be 76 years 
of old next October, Canada’s veteran 
insurance executive and walker was un- 
deterred as usual by weather conditions 
one encounters on the open highway in 
March. Still in “the pink”, Mr. Priest- 
man continues his habit of many years’ 
standing, that of walking four miles each 
morning before breakfast. Sundays, he 
usually does anywhere from ten to fif- 
teen miles. 

* Ok 

Leo Ritt, president, and Jule Hanna- 
ford, Jr., chairman of the executive com- 
mittee, have been named delegates from 
the Insurance Exchange of St. Paul to 
the mid-year meeting of the National 
Association of Insurance Agents in New 
York in April. 

x * x 

Dr. Rexford W. Finegan, recently made 
assistant medical director, Metropolitan 
Life, has entered the medical service of 
the United States Army. He is a grad- 
uate of Creighton University. After an 
interneship in Douglas County Hospital, 
Omaha, he became Research Fellow in 
physiology at Creighton. Following this 
he served as resident pathologist and 
later as resident in tuberculosis, Kings 
County Hospital, Brooklyn ; and as resi- 
dent in medicine, Post Graduate Hospi- 
tal, New York City. 





H. W. 
H. W. Manning, CLU, Great-West 


Life general manager, has been named a 
vice-president, Canadian Chamber of 
Commerce. 


MANNING 


i ee 


Vernal LeVoir, outstanding producer 
for the Bankers Life of Iowa and for- 
mer grid‘ron star of the University of 
Minnesota, has enrolled in the physical 
training department of the United States 
Marines under his old football coach, 
Major Bernie Bierman. 

se 


Ed:vard G. Pellow of the control de- 
partment at the Aetna Casualty & Sure- 
y, observed his twenty-fifth anniversary 
with the organization on March 21. A 
native of Middletown, Conn., Mr. Pel- 
low was graduated from the Middletown 
High School and joined the Aetna in 
March, 1917. Following his return from 
the United States Army in 1919, he was 
assigned to the marine accounts depart- 
ment and later to the marine reinsurance 
department. He became a member of 
the control department in 1939, Mr. 
Pellow is married and lives on Bristol 
Street, Southington. 

* * x 


Dwight F. Clarke, executive vice-presi- 
dent, Occidental Life, has been elected 
third vice- -president, California Society 
of the Sons of the Revolution and regis- 
trar of the Society of Colonial Wars in 
California. 


* * * 

Holmes Meade, president, National 
Reserve Life, has been elected director 
of the North American Light & Power 
Co. 


* * * 


Henry R. Adelmann, insurance broker 
on William Street, New York, and Mrs. 
Adelmann received congratulations th’s 
week upon the arrival of a baby boy. 
their second, named Richard Louis. Mrs 
Adelmann and the newborn are at 
Mountainside! Hospital, Montclair, 1 
which town the Adelmann’s live. Mr. 
Adelmann is a lieutenant in the local 
Police Réserve and active in civic affairs. 

* * * 


H. A. Ritter, assistant manager of fire, 
and marine insurance lines in the Day- 
ton, Columbus, and Cincinnati territories 
of Travelers Fire and Charter Oak Fire, 
has transferred his headquarters from 
Dayton to the companies’ Columbus 
branch office. Mr. Ritter, a graduate 
of Ohio State University, where he re 
ceived an A.B. degree, has been associ 
ated with Travelers since July 16, 1928 
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Air Raid Shelter Sign at Home 
Office of the Two Hartfords 

“A new kind of protection” is being 
offered by the Hartford Fire and_ the 
Hartford Accident & Indemnity, accord- 
ing to the Hartford Courant, which pho- 
tographed the Air Raid Shelter sign dis- 
played in front of the home office of the 
Two Hartfords. The sign was put up 
and arrangements were made to care for 
passersby in case of air raids, at the 
request of Hartford Mayor Thomas J. 
Spellacy. 

While insurance companies are not 
considered logical targets for attack, the 
Two Hartfords have, like most other 
concerns in the vicinity, installed safe- 
guards both for their employes in case 
of daylight raids and for the general 
public at all times. Special fire-fighting 
equipment for protection against incen- 
diary bombs has been placed in several 
parts of the companies’ home office, ad- 
ditional first aid equipment has been 
purchased and a company truck has been 
fitted for stretchers in case extra ambu- 
lance facilities are called for. 

First aid classes are also being held 
every evening in the week, except Satur- 
day for home office employes of the Two 
Hartfords, under supervision of the 
American Red Cross. 

eS 


6,629,300 Policies Under British War 
Risks and Damage Acts 


In Parliament, Sir Richard Acland 
asked the President of the Board of 
Trade, (Colonel Llewellin) if he would 
state the amount of expenses paid in 
respect of each policy issued and the 
number of policies dealt with under each 
expense scale by the insurance com- 
panies and Lloyd’s from September, 1939, 
to December 31, 1941, under the War 
Risks Insurance Act; and from May, 
1941, to December 31, 1941, under the 
War Damage Act (Private Chattels) ; 
and from April, 1941, to December 31, 
1941, under the War Damage Act (Busi- 
ness Scheme), respectively. 

Colonel Llewellin presented informa- 
tion in a written reply, saying: 

“The number of policies issued under 
the three schemes for the periods men- 
tioned are 4,160,800, 934,900, and 1,533,600 
respectively. The payments to the insur- 
ance companies and Lloyd’s as the agents 
of the Board of Trade are so calculated 
as to cover the cost of administration 
Without profit to themselves. On this 
basis for work up to March 2nd, 1940, 
under the War Risks Insurance Act, 
1939, the agents received 17s. 6d. for 
each policy issued for a fixed sum, or 
35s. for an adjustable policy. In addi- 
tion, they received additional amounts 
varying from 2s. 6d. to 50s., where pay- 
ments had to be made to intermediaries. 
For the succeeding per'od to the pass- 
ing of the War Damage Act, 1941, dur- 
ing which the work had become. sim- 
plified, the rate was reduced to Ils. 6d. 
a policy, which included any allowances 
to intermediaries. The over-all rate of 
Payment for the combined work under 























the three schemes has not yet been 
agreed. Representative accounts of ex- 
senses submitted by the agents are now 
being examined, and meanwhile certa’n 
limited provisional payments have been 


made. It is anticipated that the over- 
all rate when fixed will show a sub- 
stantial reduction on the last figure 


adopted for the War Risks Act work.” 
x * x 

Bank President Formerly an Insur- 
ance Man 

I'r derick W. Shelley, president of the 
Morris County Savings Bank, Morris- 
town, N. J., which was incorporated in 
1874 and which has paid out in interest 
more than $10,000,090 since that date, was 
formerly an insurance mn, and spent two 
years with the Fidelity & Casualty. He 
is shown in accompanying picture with 
J. Elhott Hall, general agent, Penn Mu- 
tual Life, Newark, who was recently made 
a member of the board of managers of 
the bank. 

A graduate of Morristown High School 
and of a business college, Mr. Shelley 
was elected secretary and treasurer of the 
bank in 1932 and in 1934 became a mem- 
ber of the board of managers. In 1938 
he was elected president, succeeding Phil- 
alder B. Pierson, who was elected to that 
post in 1904. The bank has only had four 
presidents, 

Mr. Shelley served in 1937 and 1938 as 
president of the New Jersey Association 
of Savings Banks. ‘He was president of 
the Mt. Kemble Building & Loan Associa- 
tion for eight years and at present time 
is a member of the Board of Morris Coun- 
tv Welfare and its secretary and treas- 
urer. He is also on the board of directors 
of the Morris County Children’s Home. 
Assets of his bank are in excess of $15,- 
000,000 and it has 14,500 accounts. 


Frederick W. Shelley (left) and 
J. Elliott Hall 
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Security Group’s New Book on 


Selling 
One of the most handsome and strik- 
ing insurance advertis‘ng books issued 
in many months is that entitled “March 
just distributed by the 
New 


It is designed to introduce 


of Security,” 
Security of Haven Group to its 
local agents. 
an effective method of selling insurance 
to prospects by the use of pictures. 
Th's large, beautifully bound book con- 
tains 140 pages and more than 200 vivid 
photographs and illustrations. It is 
printed in over thirty colors. A very 
fine grade of paper is used throughout. 

The first inside page is devoted en- 
tirely to the Revolutionary War scene, 
“The Symbol of Security,” which is the 
trademark of the company. Then follow 
some introductory pages stressing the 
need for protection through insurance. 
The balance of the volume pictures 
many common hazards in a style which 
is convincing and easily understood by 
prospects. Twenty different fire and in- 
land marine coverages are dramatically 
illustrated and each form of insurance 
is tab indexed for quick and easy refer- 
ence. Through use of the “March of 
Security,” agents should derive 
tance in selling the various forms of 
protection described and _ illustrated. 
Photographs show damage resulting 
from numerous hazards and text matter 
in large type presents short and effec- 
tive selling arguments. It is intended 
that agents place this book before pros- 
pects and allow them to look at and 
read the pages dealing with the particu- 
lar coverages under consideration and 
thus in large measure convince them- 
selves of the necessity for buying in- 
surance, 

One page, with illustrations, is de- 
voted to the agent and reads: “Some 
folks take out a fire policy believing 
they have all inclusive protection. Others 
do the same with a burglary policy. But 
those with foresight consult their insur- 
ance agent to determine the vulnerable 
snots in their insurance program.” Fol- 
lowing pages answer the question, 
“What have you done about your vul- 


assis- 





These include 
home and business and the Security 
book continues to present the hazards 
of fire, lightning, and risks covered by 
the extended coverage endorsement. 
Fur and jewelry hazards are exten- 
sively illustrated, likewise fine arts, cam- 
era risks, musical instruments, wedding 
presents, stamps, personal property, and 
many other common risks for which in- 
surance is sold. The Security Group has 
made an excellent contribution to the 


nerable spots ?” spots 


advancement of insurance selling 
through pictorial advertising. 
* * * 


Olson and Johnson, Comedians, En- 
tertain Arson Bureau Man 
During a recent visit to New York 
City, William J. Spillard of the Arson 
3ureau of the National Board of Fire 
Underwriters, who is in the Chicago 
offices of the Bureau, renewed his 
friendship with Ole Olson of Olson and 
Johnson, chief comedians and producers 
of “Sons o’ Fun” at the Winter Gar- 
den. Attractions of Olson and Johnson 
have been playing continuously at the 
Winter Garden for more than three 
years, their previous production being 

“Hellz-a-Poppin.” 
The friendship of the comedians with 
Mr. Spillard dates back thirty years 


At that time he had the first theatrical 
agency in Chicago, exclusively booking 
picture singers in small store picture 
shows, the movies then being in their 


infancy. 

Spillard gave Ole Olson his first job 
as a singer and it was in one of those 
little nickel theatres in Chicago which 
Spillard then managed. He had to do 
five shows a night and twenty altogether 
on Sundays and was a knockout hit. 
Olson then plaved the violin as well as 
s‘nging songs. Johnson was then a piano 
player, appearing in picture shows, but 
not yet working with Olson. 

Because of the long interval between 
his theatrical relationshin with Olson, 
Spillard was in some doubt how he 
would he received. He need not have 
heen as he got a cordial reception. After 
backstage reminiscing Spillard was 


given a seat out front and was kidded 


(Continued on Page 36) 
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J. Victor Herd Joins 
America Fore Group 


IS SECRETARY OF COMPANIES 





Former Fire Association Vice-President 
Was with President Culver in 
Niagara Fire 





John Victor Herd, who resigned in 
January as director, vice-president and 
secretary of the Fire Association of 
Philadelphia, has been made a secretary 
of the America Fore Group of insur- 
ance companies at the head office in 





JOHN VICTOR HERD 


New York, according to an announce- 
ment made this week by President Ber- 
nard M. Culver of the companies. Mr. 
Herd’s duties will bring him in close 
contact with Vice-President Frank A. 
Christensen. 

Mr. Herd is a Westerner, having been 
born in Milwaukee. His education was 
acquired in the grammar and high 
schools of Milwaukee, Kansas City and 
St. Louis, with night courses at Colum- 
bia University. 

He entered the insurance business as 
an examiner in the head office of the 
American Central Insurance Co. In 1919 
he joined the National Automobile Un- 
derwriters Conference at the New York 
office. 

Joined Niagara Fire 


A year later he entered the employ 
of the Niagara Fire Insurance Co. at 
the head office and in 1920 was made a 
special agent in Minnesota with head- 
quarters at Minneapolis. For the next 
several years he traveled as a special 
and state agent in several Western 
states. 

In 1928 he came to the Niagara head 
office with executive duties. In 1929, 
when the control of the Niagara was 
acquired by the America Fore Com- 
panies he continued with the Niagara for 
about one year, when he went to Phila- 
delphia with the Fire Association. 

His first connection with the Niagara 
was through the influence of Mr. Cul- 
ver, so that the move that he is now 
making is in the nature of a homecom- 
ing. 

SPRINGFIELD F. & M. DIVIDEND 

The directors of the Springfield Fire 
& Marine have declared the regular 
quarterly dividend of one dollar and 
thirteen cents per share, payable April 
1 to stockholders of record March 12. 





MARINE WAR RISK RULES 





Government Issues Lengthy Regulations; 
House Passes Bill to Insure 
Foreign Ships 

The War Shipping Administration this 
week announced rules and regulations 
covering the underwriting of war risk 
insurance on American merchant ships, 
cargoes and crews. The rules provide 
that hereafter telegraphic applications 
for war risk insurance must not contain 
names of vessels and sailing dates. This 
information is to be forwarded to the 
administration by mail. The rules and 
regulations are lengthy and detailed. 

The House of Representatives last 
week passed without opposition and sent 
to the Senate the bill (H. R. 6554) 
broadening the authority of the Mari- 
time Commission to insure foreign as 
well as United States hulls, cargoes and 
personnel. Under existing law the com- 
mission is limited to the writing of ma- 
rine war risk insurance and reinsurance 
on United States flag vessels, cargoes 
and personnel. 

At the time the bill was favorably 
reported to the House from the House 
Merchant Marine & Fisheries Commit- 
tee it was explained that the restrictive 
provisions of existing law interfere with 
efficient prosecution of the war. 

_They limit authority of the commis- 
sion to such an extent that insurance 
cannot be furnished unless it is held 
that governmental insurance is neces- 
sary to protect “the water-borne com- 
merce of the United States from impedi- 
ments and burdens arising from the lack 
of adequate facilities for the insurance” 
of such commerce. 

The proposed amendment, it was ex- 
plained, also permits the insurance of 
cargoes, disbursements, freights, and 
personal effects of officers and members 
of the crew in connection with the 
enlarged classes of insurable vessels. 

Under terms of the proposed amend- 
ment the commission also would be 
authorized to insure officers and crew 
members against loss of life, personal 
injury or detention of an enemy, sub- 
ject to the provision that adequate in- 
surance cannot be obtained through pri- 
vate insurance agencies. 





ANGELL WITH LOSS BUREAU 


The Fire Companies’ Adjustment Bu- 
reau announces that Wesley G. Angell 
has joined the Boston office. Follow'ng 
non-insurance connections, including that 
of adjuster for the Cities Service Co., 
Mr. Angell joined the Home Owners’ 
Loan Corporation in 1934 in the recondi- 
tioning department. He also acted as 
fire loss adjuster for the HOLC. 


ANDREW P. MURTHA DIES 





New York Marine Underwriter Retired 
From American Foreign Ins. Asso- 
ciation at End of 1940 
Andrew P. Murtha, former marine un- 
derwriter of the American Foreign In- 
surance Association, died in Brooklyn 
on Wednesday morning. He was with 
the association from October, 1926, to 
the end of 1940 and since that time had 

been in retirement. 

Before going with the A. F. I. A. Mr. 
Murtha was with Talbot Bird & Co. 
and preceding that with Appleton & 
Cox, Inc. His entire insurance experi- 
ence was in New York City. He was 
born in 1881 and leaves a widow and a 
daughter. 





Marine War Risk Rates 
Raised Twice in Week 


Marine underwriters late last week 
increased war risk cargo rates on many 


routes. On shipments to and from Aus- 
tralasia the rate was increased from 5% 
and 6% to 9%. 

A marine war risk rate of 8%%, 
compared with 6%, is fixed for trade 
between this hemisphere and Egyptian 
Mediterranean ports via the Cape. 
rate of 9% exists for shipments in the 
trade between this hemisphere and East- 
ern ports east of Gulf of Aden but not 
east of Cape Comorin, via the Cape. 
Underwriters have quoted a specific rate 
of 15% for shipments in the same trade 
via Panama or trans-Pacific. The same 
rate has been quoted on Ceylon ship- 
ments and those to and from the East 
coast of India. 

This week marine underwriters quoted 
western hemisphere cargo rates on ship- 
ments to and from United States Atlan- 
tic ports north of Cape Hatteras on a 
higher basis than risks to and from 
ports south of that point. This action 
was not applied to tankers and tank 
barges but the effect is to bring the 
rates on other vessels to the higher 
level of the tankers and barges. 

3etween the West Indies, Central 
America and north coast of South Amer- 
ica and United States ports north of 
Cape Hatteras rates on cargoes other 
than oil were increased from 34% to 
5%. The rate remains at 344% on ship- 
ments from the south to ports south of 
Cape Hatteras. Between southern South 
American ports and ports north of Cape 
Hatteras the rate was raised on non- 
tankers from 4% to 54%. From U. S. 
Atlantic or Gulf to Canada Atlantic and 
Newfoundland ports the rates were 
raised to 6% on tankers and 5% for 
other vessels. 





DEPEW SUCCEEDS HIS FATHER 


John D. Depew has been elected pres- 
ident of Abm. S. See & Depew, New 
York City insurance brokerage firm. 
He succeeds his father, the late R. 
Henry Depew. He has also been elected 
vice-president of the Bale-Snedeker Co. 
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NORTH AMERICA STATEMENT 

Assets Increase $4,051,425 to $117,816. 

917; Surplus to Policy. , 
holders $75,656,834 

The Insurance Co. of North America 
reports admitted assets on December 
31, 1941, amounting to $117,816,917, ap 
increase of $4,051,425 over the end oj 
1940. Unearned premiums are given as 
$24,725,394, against $22,644,803 the year 
before. Contingency reserves were jp. 
creased to $2,000,000 from $1,500,000 and 
the company set up a reserve of $1,020. 
610 to represent the difference between 
the commissioners’ valuation formula 
and the market value of stocks and 
bonds owned on December 31. 

Net surplus of the North America 
amounts to $61,651,079, a drop of about 
$2,500,000. With the capital of $12,000- 
000 and the contingency reserve of $2. 
000,000 the policyholders’ surplus is $75,. 
651,079, against $77,732,257 the year be- 
fore. 

Net fire premiums of the North Amer- 
ica last year amounted to $16,712,845, an 
increase of nearly 10%. Ocean marine 
premiums of $7,712,088 were up about 
30% and the automobile premiums of 
$3,891,449 increased 18%. Inland pre- 
miums amounting to $4,638,950 increased 


$672,000. 





Suggested N. Y. Fire Policy 
Revision Being Reprinted 


Members of the Senate and Assem- 
bly Insurance Committees of the New 
York legislature have received copies 
of the original suggested revision of the 
New York standard fire insurance policy 
prepared by the National Board of Fire 
Underwriters. Following suggestions 
from various sources which have studied 
the bill changes were made in the policy 
and new copies are being printed. It 
is still not known whether the bill will 
actually be introduced at Albany this 
year or held over until 1943. It is not 
expected that passage can be secured 
this year but introduction of the bill 
will permit hearings during the year if 
the special joint insurance committee on 
revision of the insurance law is con- 
tinued. 





Assembly Committee Kills 
Renewal Certificate Bill 


The Wright bill to permit issuance 
of renewal certificates for fire insur- 
ance in New York State was not re- 
ported out of the Assembly insurance 
committee, by unanimous vote. The bill 
was sponsored by the Insurance Depart- 
ment, and as it was held by its pro- 
ponents that its passage would save tons 
of paper it was generally believed that 
the bill would be reported favorably as 
a defense measure. 

Members of the committee are said to 
have felt that the language of the bill 
conferred too broad powers on the fire 
companies and might permit a radical 
change of contract provisions in such 
renewal certificates. 





C. R. Rikel Dies After 


Illness of Three Months 


Clarence R. Rikel, president of C. R. 
Rikel, Inc., 16 Court Street, Brooklyn, 
died Monday after an illness of three 
months. A native of Brooklyn, Mr. 
Rikel was in the insurance business 
there for about thirty-five years. He 
was a former president of the Brooklyn 
Insurance Brokers Association. He was 
also a member of the Insurance Square 
Club and a former member of Brooklyn 
Lodge of Elks. 

Surviving are his widow, Mrs. Jean 
Rikel; a son, Charles Robert Rikel, and 
his parents. He was 51 years old. 





ISAAC OSGOOD DIES 
Isaac Osgood, retired manager of the 
Boston Board of Fire Underwriters, died 
Tuesday at his home at age 63. 
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New Jersey Agents’ 


Association Holds Mid-Year Meeting 





Watson Sees Supplemental Form 
Covering Military Plane Damage 


Exception Is When Planes Are Engaged in or Going to 
Combat; Rating Expert Calls Exclusion Clause Ambig- 
uous; Favors Simplified Dwelling Fire Policy 


By Edwin N. Eager 


Under the present rather ambiguous 
war risk exclusion clause found in sup- 
plemental contracts fire insurance com- 
set “should pay any loss occasioned 
by falling aircraft or by vehicles of the 
military or naval armed forces except 
when engaged in war maneuvers in- 
tended to lead to combat or in actual 
combat,” Leon A. Watson, expert of 
the New Jersey Schedule Rating Office, 
declared when addressing the mid-year 
meeting of the New Jersey Association 
of Insurance Agents at the Essex House 
in Newark last Thursday. However, 
pending what he called a needed revision 
of the war risk exclusion that will re- 
move any doubt concerning its intent, 
Mr. Watson advised the agents to ask 
their companies for final interpretation. 

Meeting for Agents Only 

Nearly 300 agents attended the one- 
day convention which was not open to 
company men. Many agents felt that 
more business of value to the producers 
was accomplished when the gathering 
was devoid of the diversions arising 
when a large group of fieldmen and 
other company representatives is pres- 
ent. Morning and afternoon business 
sessions were held with a well attended 
banquet in the evening concluding the 
day’s events. President Alfred Christie 
presided, ably assisted by Executive 
Committee Chairman William D. O’Gor- 
man. 

Mr. Watson’s views with respect to 
the liability of insurance companies un- 
der the supplemental contract for dam- 
age caused by falling military aircraft, 
except when engaged in actual combat 
or proceeding to combat, such as at- 
tacking submarines off the New Jersey 
coast, is supported by the Western Ad- 
justment & Inspection Co. In its “Our 
Business,” the company tells of loss 
payments being made after military 
planes had crashed into insured dwell- 
ings. Says the magazine: “So-called 
maneuvers, or a crash causing property 
loss which carries insurance would be 
a collectible claim subject to policy 
limits, as would fire following and caus- 
ing exposure fire loss.” 

Watson Advocates Simplified 
Dwelling Form 

Mr. Watson in his address last week 
also strongly advocated revision and 
simplification of the standard fire in- 
surance policy for dwellings. 

“I would hesitate,” he said, “to offer 
this suggestion were it not for the fact 
that approximately 150 fire insurance 
companies are already using a so-called 
‘dwelling house form of policy,’ in 
which, in addition to the conditions of 
the standard form of policy, they have 
printed the conditions of the form usu- 
ally attached in order to do away with 
such an attachment and make for ease 


of manifolding (making daily report 
copies) 

“T should estimate that from 65 to 
75% of all policies issued are for dwell- 
ings or residence properties, of which 
probably 90% may never be involved in 
a claim and probably less than one-half 

of one per cent are ever in dispute. 

“There are three principal matters of 
interest in any claim for loss on a 


dwelling: (1) Is the loss of the prop- 


erty described in the policy? (2) Is 
there any indication of fraud? (3) Is 
the claim excessive? If there is no 


doubt of any of these three points, the 
claim is usually promptly settled with- 
out reference to all the printed condi- 
tions of the standard policy itself or 
the form attached to it. 

“We should be able to devise a very 
simple form of dwelling house policy 
that would protect the company against 
fraud or excessive claims and yet would 
pay every honest loss in an equitable 
manner without having to use all of 
the terms and conditions now included 
in a standard form of policy intended 
for use in insuring all classes of risk. 
I hope that we will soon have the sup- 
port of the companies to accomplish just 
that thing.” 

Opposes Renewal Certificate 

Mr. Watson suggested the simplified 
dwelling policy as a substitute for re- 
newal certificates rather generally ad- 
vocated at present as a means for saving 
paper and other expenses. He said that 
in his opinion the renewal certificate 
“is not practical nor economical for the 
fire insurance business. The certificate 
does not give a chance for correction 
of errors which may exist in the original 
contract.” 

Opening his talk on the effect of war 
clauses on fire and supplemental con- 
tract coverages Mr. Watson said that 
the standard fire contract provides that 
the insurer shall not be liable for loss 
caused directly or indirectly by invasion, 
insurrection, riot, civil war or commo- 
tion, or military or usurped power, or 
by order of any civil authority. These 
provisions cannot be legally waived by 
endorsement. Continuing, he said: 

“The present war risk exclusion clause 
in supplemental contracts Nos. 1 and 
1A, which are most commonly used, 
reads as follows: 


“The insurance under this supplemental con- 
tract does not cover any loss which either in 
origin or extent is caused by war, invasion, civil 
war, insurrection, rebellion, revolution, or other 
warlike operations (whether war be declared or 
not), or civil strife arising therefrom, nor for 
loss caused by acts committed by the agent of 
any government (de facto or otherwise), or by 
the agent of any party or faction, engaged 
in war, inyasion, civil war, insurrecton, re- 
bellion, revolution, or other warlike operations 
(whether war be declared or not), or civil 
strife arising therefrom, except that’ the fore- 
going is not intended to exclude loss caused 
by explosion unless such explosion occurs dur- 


Executive Leaders at Newark Gathering 





ALFRED CHRISTIE 


President 





Agents See Demonstration 
Of Incendiary Bombs 


One of the features of the mid-year 
meeting of the New Jersey Association 
was the demonstration on control of in- 
cendiary bombs and extinguishment of 
fires caused by them conducted by Her- 
bert Hamilton Scott, special constable, 
Eastbourne Constabulary, England. A 
veteran of more than 100 bombings Mr. 
Scott, assisted by Leonard Dreyfuss, di- 
rector of civil defense for New Jersey, 
and others showed how fire bombs can 
be controlled by water and sand and also 
how they can be removed in pails from 
buildings. The realistic demonstrations 
took place outside the Essex House and 
were witnessed by a large gathering. 

During the afternoon session Mr. 
Scott gave a lengthly talk on incendiary 
and high explosive bombs and related 
many of his experiences during air raids 
in England in 1940. 





ae 
Hear Commissioner Agger 
3anking and Insurance Commissioner 
Eugene E. Agger of New Jersey, in mak- 
ing his first personal appearance before 
any insurance association since his ap- 
pointment last month, made a favorable 
impression as a speaker in his brief talk 
at the banquet of the New Jersey Asso- 
ciation of Insurance Agents, meeting in 


Newark. He praised the insurance agents 
of New Jersey, who, he stated, are con- 
tributing largely to the matter of war 
defense. 





ing and in connection with operatons of military 
or naval armed forces in the country where 
the described property is situated 

You will observe that the exclu- 
sions as to war, insurrection, etc., are 
similar in scope to the war exclusion 
clause of the fire policy, but this clause 
goes further and excludes loss caused 


(Continued on Page 27) 
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North, Wallace, Taylor 


Guests of Convention 
Three prominent’ agents’ associations 
vice-presidents attended the New Jersey 
convention as guests and were intro- 
duced by C. Stanley Stultz of Hights- 
town, former New Jersey president. 
They were David A. North of New 
Haven, vice-president of the National 
Association; Augustus C. Wallace of 
Goshen, N. Y., executive vice-president 
of the New York State Association, and 
Paul Taylor of New Haven, vice-presi- 
dent of the Connecticut Association. 


Asbury Park Seeks 
N. J. Annual Meeting 


The Monmouth County Association 
again has invited the state association 
to hold its annual meeting at Asbury 
Park in September. The invitation has 
been referred to the executive commit- 
tee for decision. The annual or mid- 
year convention has been held in Asbury 
Park for several years recently. 


13 Past Presidents Attend 


Thirteen of the fifteen living past- 
presidents of the New Jersey Associa- 
tion of Insurance Agents attended the 
mid-year meeting in Newark. These in- 
cluded Fred J. Cox, Thomas W. Cocker, 
Harry L. Godshall, Harvey B. Nelson, 
Alan V. Livingston, William G. Hurtzig, 
C. Stanley Stults, Edward M. Schmults, 








Herbert A. Faunce, Charles E. Meek, 
Jr., H. Donald Holmes, Theodore S. 
3rown and Hubert M. Farrow. 





N. J. SPECIALS TO MEET 
The New Jersey Special Agents’ Asso- 
ciation will hold a dinner meeting April 
6 at the Essex House, Newark, begin- 
ning at 6 p.m. Following the meeting, 
bowling will be enjoyed. 
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Relative Merits of Deductible and 
Franchise Clauses Analyzed 


The Inland Underwriters’ 


\ssociation shortly will issue a_state- 
ment on its new policy forms for per- 
sonal property floater policies and other 
types of personal pronerty insurance. 
Interviewed briefly in Toronto, Wilson 
McLean, manager, said he expects to 
have a statement at an ealy date, but 
he did not say along what lines. 

It may be recalled that last October 
the personal property form was issued 
by the association, but withdrawn. This, 
in part, was due to objection on the part 
of agents to the franchise clause, the 
fixed minimum premium of $35, setting 
aside of one part of the policy which 
would call for an appraisal with the 
concomitant inclusion in the policy of an 
estimated value, as well as loss provi- 
sion limitations applied to fire and theft. 

Agents Oppose Franchise Clause 

The reason for objections on the part 
of agents to the original personal prop- 
erty form was clear, except in the case 
of the franchise, according to an edi- 
torial discussion of the situation by the 
organ of the Canadian Underwriters 
Association. “Many agents wished to 
have this replaced by a deductible 
clause,” it states. “Under a $15 fran- 
chise interpreted very rigidly (which is 
impossible) there is no liability for a 
loss of $14.99 but a $15 loss is paid in 
full. Under the $15 deductible, loss of 
$15 brings no indemnity while a $15.01 
claim merits an insurance company’s 
check for one cent. From the policy- 
holder’s viewnoint the franchise is great- 
ly to be preferred. 

“In viewing the pros and cons of the 
franchise vs. deductible question it is 
well to consider whether the purpose of 
limitation is to reduce indemnitv for all 
claimants or to do away with the large 
and increasing number of netty claims. 
for lost golf balls and fedoras, which 
consume time, money and effort of both 
agents and comnanies. The saving, with 
a franch‘se, is in handling costs rather 
than reduced claim expense 

“Some agents have expressed thie 
opinion that a franchise mav lead to 
greater padding of claims than a deducti- 


Canadian 


Samuel Levin of Chicago Gives His 
View on Hour of Expiration of 
Fire Policies 
Samuel Levin, Chicago attorney, holds 
that war time is standard t'me with re- 
spect to fire insurance policies in an 
article he has written for “Our Business,” 
publication of the Western Adjustment 
& Inspection Co. He writes that the 
recent act of Congress advancing stand- 
ard time one hour makes the present 
war time standard time until it is abro- 
gated in the manner provided in the law. 

Continuing, he writes: 

“In the absence of state statute to the 
contrary at the time and place where 
loss or damage occurs, it is my conclu- 
sion that under standard fire policies 
designating standard time, policies issued 
after the amendment of this law begin 
at noon according to standard time as 
therein provided and cease at noon ac- 
cording to the same time, which is one 
hour earlier than the previous standard 
time in the particular zone. 

“Where policies have gone into effect 
at a date prior to the establishment of 
‘war time’ but expire by their terms at 
noon at a date during ‘war time,’ they 
vill ce: be in effect one hour prior 
standard time. 

“By the same token, a policy which 
goes into effect while the present Fed- 
eral law is in force, but by its terms 
does not expire until after the present 
law is abrogated and the previous stand- 
ard time is re-established, it will add 
an hour. to the time when such policy 
expires. 


e pre us 


ble, that a $13 claim under a franchise 
will become $16 to collect a full $16 
more often that it will be boosted $3 
to collect only $1 from the insurance 
company. No doubt this is true. 

“A company with a $15 franchise on 
its policy will know quite well that it is 
paying every claim over, perhaps, $12 
—but that has no bearing on the basic 
idea of the franchise, which is to do 
away with the flood of petty claims while 
paying all those over a prescribed level. 
The fundamental purpose of a deduc- 
tible, on the other hand, is to reduce the 
claim cost by cutting a stated amount 
off every claim no matter what the 
size. 

“A sort of unofficial 
effected by some agents now. They sell 
the P.P.F. on the understanding that 
the policyholder will not bother them 
by petty claims for a few dollars, The 
saving in claim cost is not likely to 
amount to much, but the saving on time 
and handling is considerable. That is 
the idea of a franchise clause.” 


‘franchise’ is 


Barbour Tribute to Lane 

United States Manager Robert P. Bar- 
bour of the Northern Assurance, in tell- 
ing agents of the company last week of 
the death of Assistant United States 
Manager J. Victor Lane, paid the fol- 
lowing tribute: 

“Mr. Lane was one of the originators 
of the informal ‘Sunshine Club’ of our 
office and it was his great pleasure to 
promote its motto, ‘Cheeriness, Kindli- 
ness and Helpfulness,’ in the office and 
among our agents, many of whom are 
honorary members of the ‘club.’ 

“Mr. Lane will be long remembered 
by those who knew him, for he was be- 
loved by his friends and respected by all 
those who came in contact with him.” 


NAMES TORONTO COMMITTEE 
The following committee to act on 
problems of rates, rules and forms in To- 
ronto, has been appointed by the Can- 
adian Underwriters Association: Agency 
men: A. J. Mylrea, Reed, Shaw & Mc- 
Naught; C. C. Hall, Smith, Mackenzie, 
Hall & Hunter; N. DeWitt, Armstrong, 
DeWitt & Crossin. Company represen- 
tatives: J. H. Riddel, chairman; W. R. 
Houghton, R. L. Stailing, Kenneth Thom, 
y. C. Bethune, Colin E. Sword, Allan 
Glover, K. M. Sabiston, R. H. Leckey, 
E. M. Whitley and B. W. Ballard. 
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Since 1688 when Edward Lloyd founded his 
famous Coffee Shop, Lloyd’s of London and 
marine insurance underwriting have been 
practically synonymous. Frequented by sea- 
faring men, Lloyd’s became the semi-official 
gathering place for shipowners, captains, 
importers and exporters, as well as financial 
backers of all such enterprises. 














Daily auction sales of property of all 
kinds were held at Lloyd’s. At such 
auctions an interesting practice was to 
continue the baitings for bid during 
the time a portion of a candle (say an 
inch) was burning. The last bidder 
before the candle went out became 
the purchaser. 











Marine insurance is the oldest form of indem- 
nity of which there is any record—dating back 
at least 700 years. Notwithstanding the great 
changes brought about through growth and 
development of world trade, modern marine 
insurance borrows much from practices of 
centuries ago. Agents and brokers representing 
The National Union and Birmingham Fire In- 
surance Companies find it advantageous to 
make full use of the up-to-date facilities offered 
by these com panies for writing ocean and inland 
marine insurance. 


National Union 


and Birming 
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APPROVES SCA-HOLC PACT 
Minnesota Official Calls _ Instrumen, 
Valid; Yetka Had Banned It 
from State 

The Stock Company Association-Home 
Owners Loan Corporation agreemen; 
“may properly be used in connection 
with Minnesota business,” Commissioner 
Newell R. Johnson has been advised by 
Edward J. Devitt, Assistant Attorney- 
General in charge of insurance matters 

Pointing out that former Commis. 
sioner Frank Yetka had rejected the 
first HOLC contract as a violation of 
Minnesota rebate and _ discrimination 
statutes, Mr. Devitt sa‘d: “The presen; 
agreement does not contemplate any 
definite payment for the rendition of 
the named services by the Stock Com- 
pany Association but provides only for 
the payment of ‘reasonable comnensa- 
tion’ such ‘as may be agreed upon,’ 

“On its face, the new provision is 
valid. Whether or not the sum agreed 
uron is. in fact, ‘reasonable’ is some. 
thing which can only be determined hy 
an examination and appraisal after the 
contract has been in effect for a while” 





REVISE CANADA COMMISSIONS 
C. U. A. Bases Revision on Amount of 
Agency Business Going to 
Tariff Companies 
The Canadian Underwriters Associa- 
tion has revised commissions outside 
Toronto and Montreal based on a pro- 
vision that agents give a certain propor- 
tion of their business to tariff companies, 
It is reported that agents will receive 
5% commission on risks in the three-year 
tariff except farms and 20% on other 
property, with the provision that the 
agent give half his business to tariff 
companies and raises it to 75% within 

a year. 

Another section of the agreement is 
that if an agent gives 35% of his busi- 
ness to tariff companies and _ increases 
it to 50% in a year, he will receive 25% 
on dwellings and 20% on other classes. 
For those whose tariff business runs 
under 35% the present commission will 
be continued for one year and then they 
will be cut off from tariff services. 


NO RATE-MAKING AUTHORITY 

Courtenay W. Harris, rate clerk for 
the Virginia Insurance Department, 
states that the personal property floater 
policy in Virginia, which may be writ- 
ten under a measure passed by the re- 
cent session of the General Assembly 
and signed by the Governor, will not be 
subject to any rate-making authority. 
He says that the rules of the Inland 
Marine Underwriters Association may 
be applicable to member companies writ- 
ing such coverage but as he sees it, they 
will have nothing to do with the actual 
writing of the business in the state. 


“OLD TIMERS” MEET APRIL 9 

The tenth annual meeting and dinner 
of the Old Timers’ Association of the 
New York Fire Insurance Exchange will 
be held on Thursday, April 9, at the 
Hotel St. George in Brooklyn. Charles 
C. Dominge of the Commercial Union, 
president of the association, expresses 
the hope that all former exchanre mem- 
bers in the New York area and nearby 
cities will attend. 











TO MERGE WITH J. & H. 

Stuart W. Jackson announces that the 
insurance brokerage firm of Stuart W. 
Jackson, Inc., 110 William Street, New 
York City, will be merged on Apr'l 1 
with Johnson & Higgins, 63 Wall Street. 
Mr. Jackson has been in insurance thir- 
ty-five years. He will remain active and 
his office force will also join the John- 
son & Higgins organization. 


BOSTON-OLD COLONY DiVIDENDS 

Directors of the Boston have declared 
a quarterly dividend of $4 payable April 
1 to stockholders of record March 20. 
Directors of the Old Colony have de- 
clared a quarterly dividend of $5 a share, 
payable April 1 to stock of record 
March 20. 





ew 


ses 








Me 





ef; 1949 March BF: 1942 


pea 


ACT 


~| BCTV ee 





n-Home 
sreement 
Nnection 
lissioner 
vised by | 


ttorney. U 
Matters, a) 
ommis- & 


u's | fil BONDS-STAMPS 


nination 


Present . ‘ * H ERE * 


ute any 
ition of 


k hy Bhi 
yn y fo { : at im 
nséaee, ‘ STATES 








NM erm, 


ision is 
agreed | 
some- 
ined hy 
ter the 
while,” 





SIONS 


ount of | 
{ 


ssocia- | 
outside 
a pro- 
propor- | 
Ipanies, | 
receive 
ee-year 
1 other 
lat the 
> tariff 
within 


lent is ff 
s busi- 
creases 
re 25% 
“lasses. 
S runs 
yn will 
n they 


Ss. 


RITY 

tk for | 

tment, > 

fc vater J é f igh 

* writ- ‘ Pe . F d —_ 
pel , Business men and women, 
sembly » F . 
elie y working men, housewives, 
Inland 

my am “ boys and girls —all of us 
; writ- ‘ ' . & j 

sca % who have not been called 
Lo | <a | ys upon to fight, can still 
tae | Pe es do our share in winning 
re will “— , ‘ : 

bs a victory for our Nation, by 
varles ae 

ress . i 1 buying U.S. Defense Bonds. 
mem- ’ a % ' ad | 

vearby | ‘ . 


at the ‘eon \° 

t W. re ‘\ \ 
New = 5 ™ — 

pril | reasury Department Photo 
treet. 


eani | America Fore Insurance Ry) and Indemnity Group 


= | THE CONTINENTAL INSURANCE COMPANY NIAGARA —— es eee 
FIDELITY-PHENIX FiRE INSURANCE COMPANY MARYLAND INSURA 


* 
s 


| willy 


NDS | = = THE FIDELITY AND CASUALTY COMPANY 
‘lared § AMERICAN EAGLE FIRE INSURANCE COMPANY | — ee 

‘e : First AMERICAN FirRE INSURANCE COMPANY ATOR Py co a a 

h 2. INSURANC 

» de- § . . eee . Yy 

hare Eighty Maiden Lane, |S) New York ,N.Y. 

ecore j : 





T j MONTREAL 
ATLANTA 
CHICAGO SAN FRANCISCO NEW YORK 














March 27, 1949 














Forshay Makes Plea 
For Business Unity 


N. A. I. A. PRESIDENT’S PAPER 








Emergency Call to New York Prevents 
Personal Delivery of Speech to 
Iowa Agents 





R. W. Forshay, Anita, Iowa, presi- 
dent of the National Association of In- 
surance Agents, made an appeal for 
unity in the insurance business in an 
address he prepared for delivery before 
the mid-year meeting of the Iowa Asso- 
ciation of Insurance Agents at Des 
Moines, March 23. An emergency call 
to New York for a conference with com- 
pany representatives on the proposed 
operations of the War Damage Cor- 
poration prevented his attendance, and 
his paper was read before the meeting. 

“Although our business has _ been 
faced with problems,” he said, “this war 
has unleashed an uncommon number of 
hitherto unbelievable plans and ideas 
which prompts me to plead for more 
unity amongst the leaders in this great 
industry. I say to you in all sincerity 
that more unity must hereafter exist 
as between companies and agents, boards 
and bureaus, state regulatory bodies, 
intermingling all of these interests that 
make up this business of property in- 


surance. 
Industry Under Fire 


“Tet me also tell you frankly and 
candidly that this great industry 1s 
under fire—the system by which you 
and I operate—the organization system 
of our companies—all is being seriously 
questioned, with particular emphasis 
coming right now from our sister state 
to the South. It appears quite likely 
that the Federal Government may in- 
terest itself materially, thus engaging 
in that part of the Temporary National 
Emergency Committee report which in- 
timated such an _ investigation would 
eventually take root. Although the war 
will doubtless, and should, lessen the 
possibility of immediate interrogations, 
one has but to carefully follow the 
printed records to see that no abandon- 
ment of the committee’s recommendation 
is contemplated. Is it not readily un- 
derstandable then, that from this one 
angle alone a more clear-cut unity of 
understanding must take place within 
the ranks? Otherwise we can well ex- 
pect to see increasing confusion and 
growing distress doing much to tear 
down, to destroy that which has been 
builded well through the years. 

“Please understand, I do not mean 
to be critical; proper organization prin- 
ciples are essential and necessary from 
many standpoints. What I desire to ex- 
words of caution to each 





press are 
individual in this business to the end 
that clearer thinking and_ forthright 
planning for the future, rather than 


hasty judgment or action, must occupy 
stag t! increasingly 
luttered and increasingly misunder- 
stood. Your National Association is at- 
tempting to foresee the effects upon the 
entire industry of trends that are de- 
veloping in far too rapid fashion.” 


No Battle Rally 


Mr. Forshay said the National Asso- 
ciation does not desire or intend “to 


a it today is 


( 


seize the opportunity created by the war 
to open up any breaches or attempt to 
rally our 80,000 strong into battle for 
any cause other than preserving this 
Republic and then the American agency 


system under it.” Battles of the past, 
he said, could have been settled more 
amicably through more unity. 

“Your National Association is con- 
stantly thinking and planning for these 
days that lie ahead,” he continued. 
“Further objectives of the V-Plan for 
Insurance presented at Kansas City last 
October can be seen as we move into 
our all-out effort in creating the War 
Activities Division, for we have deter- 
mined that this proiect must take pref- 
erence over evervth'ng else in our de- 
sire to be of assistance to our govern- 
ment, to the public, to you and to the 
companies. 

“Ultimate victory demands a _ united 
movement forward, coordinating all of 
our efforts for good. Conditions are 
going to be critical and perhaps sooner 
than we think. With each and every 
one of vou doing his or her best your 
National Association can be of tremend- 
ous help in bringing more unity into 
concrete being.” 





Warfield to Lead Forum 


At Agents’ Convention 
Guy T. Warfield, Jr, of Baltimore 


will lead the discussion forum on “In- 
surance in a World at War” which has 
been scheduled as a major feature of 
the mid-year meeting of the National 
Association of Insurance Agents at the 
Hotel Pennsylvania in New York, April 
13-15. Eric C. Gambrell of Dallas, Texas, 
originally announced as the director of 
the forum, is awaiting a response to his 
application for service in the armed 
forces and has therefore requested that 
he be relieved of his convention assign- 
ment. 

Mr. Warfield is vice-president of the 
Warfield-Dorsey Co., Inc., agency and 
is a past-president of the Maryland As- 
sociation of Insurance Agents. He is 
now the state association’s national 
councillor. Assisting Mr. Warfield will 
be Herbert L. Brooks of Newark, N. J., 


and one other expert to be named. 





MIDTOWN AGENCY IN EXCHANGE 

The Midtown Agency, Inc., 347 Mad- 
ison Avenue, New York City, has been 
elected a class three member of the New 
York Fire Insurance Exchange. The 
agency represents the -Central States 
Fire Insurance Co. and the Piedmont 
Fire Insurance Co. 
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Illinois Insurance Men Meet with De- 
partment; Suggestions Offered 
for Procedure 

A conference was held 
the Illinois Insurance 
Illinois Fire Underwriters Association 
and the Illinois Association of Insur- 
ance Agents, relative to the amendment 
to the state qualifying act providing no 
qualifying application for renewal of li- 
cense is necessary for any agent or 
broker who enters the armed forces of 
the United States. 

The Department intends to suspend 
some of the provisions of the qualify- 
ing act with respect to men in the 
service, and the following suggestions 
have been offered to the Department 
for consideration: 

1. Agents and brokers, who have en- 
tered military or naval services shall 
within sixty days thereafter notify the 
Director of Insurance on notice form 
prescribed by the Director. 

2. After compliance with the above 
and upon payment of proper fees and 
without submitting application for qual- 
ification, agents and brokers will re- 
ceive renewal licenses annually during 
the period of service and for a period 
of sixty days following discharge from 
such service. 

3. Such agent or broker within sixty 
days after discharge must notify the 
Director of Insurance of his discharge 
on form prescribed by the Director. — 

4. Such agent or broker may appoint 
someone to conduct his insurance busi- 
ness and sign applications or policies 
for him upon proper execution of 
power-of-attorney in manner or form 
prescribed by the Director of Insur- 
ance. 

5. Persons 
power-of-attorney 
solicitor. 
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Maryland Insurance Women 
Start New Lecture Series 


The Insurance Women of Maryland 
started a second series of lectures 
on March 24 in the United States 
Fidelity & Guaranty Co. classroom in 
Baltimore. David Mulligan, president of 
Insurance Society of Baltimore will 
speak on comprehensive and collision 
coverages on automobiles. 

Other ‘speakers will be: J. M. Bugbee, 
assistant manager, automobile depart- 
ment, Maryland Casualty Co., automo- 
bile coverages; Robert Howell, assistant 
manager, Fidelity department, Fidelity 
& Deposit, fidelity bonds; George A. 
Conner, assistant superintendent, bank 
bond department, Fidelity & Deposit, 
fidelity bonds; J. D. Hall, assistant 
agency director, U. S. F. & G,, sales; 
C. Sewell Weech, vice-president, New 
Amsterdam Casualty Co., public rela- 
tions. 


PRODUCER’S LICENSES REVOKED 

Superintendent of Insurance Lou‘s H. 
Pink of New York has revoked all of 
the insurance licenses of Frank P. Klein 
of 160 Sixth Avenue, Brooklyn. Mr. 
Klein was licensed pursuant to Section 
113 of the Insurance Law for three 
companies. 
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IOWA ASSOCIATION CHANGES 





Andrews Is Executive Vice-President. 
Other Appointments Made at ' 
Mid-year Meeting 
At the mid-year meeting of the Towa 
Association of Insurance Agents at Des 
Moines, March 13, Leon Morse, Coun. 
cil Bluffs, president, announced the fol- 
lowing changes in the official staff of 
the organization: 
Robert Andrews, Sioux City, a re- 
gional vice-president, was elected execy. 
tive vice-president, succeeding George 
Cockburn, Cedar Rapids, resigned, How- 
ard Burleton, Cedar Rapids, was elected 
regional vice-president to succeed Mr 
Andrews. Phil Jester, Des Moines, was 
elected regional vice-president to sue. 
ceed A. H. Hansen, Clinton, resigned 
President Morse also announced that 
the executive committee had decided to 
defer holding educational insurance 
forums this Spring until Mr. Morse re. 
turns from the midyear meeting of the 
National Association in New York and 
reports developments there. 





BROOKLYN BROKERS MEET 


Office of Civilian Defense Show Pic. 
tures of England Under an Actual 
Bombing Attack 
The regular monthly luncheon meet- 
ing of the Brooklyn Insurance Brokers 
Association was held Wednesday at the 
Hotel Bossert, Brooklyn. The business 
of this meeting was disposed of quickly 
to allow sufficient time for the showing 
of sound motion pictures. These pic- 
tures, which were shown through the 
courtesy of the Office of Civilian De- 
fense, were taken in England during 
bomb attacks and revealed the efficiency 
with which fire and air wardens and 
other auxiliaries operated. A_highspot 
of the film was visual instruction in 
fighting incendiary bombs. The audience 
also learned about precautions which 
should be taken to protect home against 

severe loss from fire bombs. 

Because of the war the Brooklyn 
brokers’ association will not hold its 
annual dinner this year. Instead the 
May meeting on May 27 will be held 
in the evening rather than at noon. 








REV. J. N. COLLINS DINED 





Insurance Anchor Club Chaplain Joining 
Army Air Corps; Friends Join in 
Farewell to Him 

Rev. Joseph N. Collins, chaplain of 

the Insurance Anchor Club, New York, 
was given a dinner Monday evening on 
the eve of his entering the Army Air 
Corps as a chaplain. The affair was 
given jointly by the Anchor Club and 
Castilian Council of the Knights of 
Columbus and dinner chairman was 
Sherman N. Kearns, Brooklyn agent. 
On behalf of those present Captain John 
J. Lannen of the State Insurance Fund, 
now with the 69th Regiment, presented 
Rev. Collins with a purse. Captain Lan- 
nen was the first president of Insurance 
Anchor Club. 
_ Principal speakers included Supreme 
Court Justice Cornelius Collins; Robert 
Boyle, Grand Knight of Castilian Coun- 
cil; Rev. Patrick Fay, chaplain of Cas- 
tilian Council and head of chaplains in 
2nd Corps Army area. 

John F. Short, Brooklyn agent, is 
president of the Insurance Anchor Club 
and Edward I. White, head of White & 
Camby, Inc., is executive vice-president. 


W. E. Mallalieu’s Son John 
Now at Fort Eustis, Va. 


John T. Mallalieu, son of General 
Manager W. E. Mallalieu of the Na- 
tional Board of Fire Underwriters, has 
gone into U. S. Army service and is 
stationed at Fort Eustis, Va., in Bat- 
tery C, 5th Battalion. For the past 
four years Mr. Mallalieu has been with 
the Fidelity & Casualty as a home office 
underwriter and has done a good jo 
there. A graduate of Lafayette College, 
he stands six feet, four inches, weighs 
220 pounds, and is 27 years old. 
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UNITED STATES RESOURCES 
DECEMBER 31, 1941 


SURPLUS TO POLICYHOLDERS 
(Includes Capital) 


Year Annual Market 
Estab- : ADMITTED Statement Values 
lished ASSETS LIABILITIES CAPITAL Basis Dec. 31,1941 


1896 American & Foreign Insurance Company . . $ 7,650,982 $ 2,629,029 $1,500,000 = $ 5,021,953 $ 5,105,921 
1863 The British & Foreign Marine Ins. Co., Ltd.j. . 4,786,157 2,988,321 500,000* 2,197,836 2,339,266 
_ 1911 Capital Fire Insurance Company of California. . 2,342,569 413,176 1,000,000 1,929,394 2,004,904 
1922 Eagle Indemnity Company . . . . . . . 10,580,254 8,080,254 1,000,000 2,500,000 —-2,732,601 


1908 Federal Union Insurance Company . . . . . 3,546,735 1,388,578 1,000,000 2,158,158 2,263,515 
1911 Globe Indemnity Company . . . . . ~ . 43,753,975 33,753,975 2,500,000 ==—10,000,000»=——11,197,218 
1836 The Liverpool & London & Globe Ins. Co. Ltd.+ . 18,478,222 11,314,682 500,000* 7,163,540 7,517,755 
1811 The Newark Fire Insurance Company . . . . 10,556,422 4,096,003 - 2,000,000 6,460,419 6,652,379 
1891 Queen Insurance Company of America. . . . 23,768,936 11,061,382 5,000,000 == 12,707,554 13,221,126 
1910 Royal Indemnity Company . . . . . . 37,202,941 29,702,941 2,500,000 7,500,000 8,761,219 
1845 Royal Insurance Company, Ltdt. . . . . ~ 21,528,740 —‘:11,796,500 500,000* 9,732,240 10,274,922 
1924 The Seaboard Insurance Company . . . . . 1,628,362 409,937 600,000 1 218,425 1,262,778 
1896 Star Insurance Company of America . . . ~ 6,231,892 3,251,374 1,000,000 2,980,518 3,136,924 
1860 Thames & Mersey Marine Insurance Co., Ltd.+ . 3,009,502 1,879,259 500,000* 1,130,243 1,186,038 


t U.S. Branch Admitted Assets of All Companies include 
* Statutory-Capital securities deposited as required by law. 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY ¢ BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. ¢ CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA * THE LIVERPOOL 
& LONDON & GLOBE INSURANCE CO. LTD. ® THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. ® QUEEN INSURANCE COMPANY OF AMERICA * THE NEWARK FIRE INSURANCE 
COMPANY ® FEDERAL UNION INSURANCE COMPANY ® ROYALINSURANCE COMPANY,LTD. ® THE SEABOARD INSURANCECOMPANY * STAR INSURANCE COMPANY OF AMERICA 














Page 26 





——=1 to 











zai UNDERWRITER 


—— 














March 27, 1949 





—————— 
—=—=:: 





Insurance Men to Hear 
Correspondents Speak 


DINNER WILL AID REFUGEES 
Frank Kingdon Chairman of Emergency 

Rescue Committee; Fred Flatow Chair- 

man Insurance Division Campaign 

An insurance division of the Emer- 
gency Rescue Committee, Inc., has been 
formed and the insurance business will 
be well represented at the dinner of the 
Emergency Rescue Committee which will 
be held at the Hotel Biltmore, New York 
City, on April 22. Speakers will be for- 
eign correspondents. The national chair- 
man of the committee is Frank Kingdon, 
former president of the University of 
Newark. Among those on the national 
committee are Dorothy Thompson, Ray- 
mond Gram Swing, Elmer Davis, Dr. 
Alvin Johnson, Dr. Robert Hutchins and 
Dr. Charles Seymour. 

The Emergency Rescue Committee has 
brought out of Europe more than 600 
men and women of every nationality, 
many of them distinguished figures in 
European cultural life, and all of whom 
have been fighters against the tyranny 
which has crushed liberty on the Con- 
tinent. Two of the leading cultural fig- 
ures among the refugees are Thomas 
Mann, regarded as one of the greatest 
writers living, and Franz Werfel. 

The Emergency Rescue Committee 
was formed following the fall of France 
on Tune 22, 1940, when one provision 
of the terms entered into between Hit- 
ler and Marshal Petain was one which 
gave the Nazis the right to demand the 
delivery of any German in Occupied 
France. Under that provision the Ges- 
tapo later demanded the seizure and de- 
livery not only of German and Austrian 
political opponents of Nazism, but also 
refugees of non-German nationality from 
the occupied countries including the 
Czechs and Poles. 

Chairman of the insurance 
campaign committee is Fred Flatow. 
Co-chairmen are William C. Graham, 
Jack Marqusee and Charles Rosenzweig. 
Vice-chairmen are Harold Goodstein, 
Thomas J. Hogan, Stewart B. Hopps, 
Leonard Jacobs, Abraham Kaplan and 
Julian Lucas. Henry H. Abramowitz is 
treasurer. Chairman of «the advisory 
committee is J. Donald Whelehan, Dep- 
uty Superintendent of New York In- 
surance Department. 

Superintendent Louis H. Pink is on 
the list of sponsors of the April 22 
dinner. 


division 


JOINS AERO UNDERWRITERS 


Aero Insurance Underwriters an- 
nounce that Raymond C. Thompson has 


joined the engineering department at 
the home office in New York City. Mr. 
Thompson is 38 years of age. In 1935 


he became a member of the aviation 
committee of the General Assembly of 
his native State of Vermont, of which 
committee in due course he was elected 
chairman. In 1937 he was appo‘nted 
director of aeronautics for the State of 
Vermont, and since then has been ac- 
tive in directing all aviation activities 
in the state, including the organization 
of inspections to assure that safe flying 
practices were observed. 


HENNIE GOES WITH REPUBLIC 

Robert A. Hennie, has been appointed 
state agent for Ohio for the Republic 
Insurance Co. of Dallas, Tex., effective 
April 1, with headquarters in Columbus. 
Mr. Hennie was with the local agency 
of his parents at Cleveland for several 
vears and more recently has been oper- 


atinoe as an adiuster 


NEW HAMPSHIRE DIVIDEND 


The directors of the New Hampshire 
Fire Insurance Co., Manchester, N. H., 
have declared the regular quarterly divi 
dend of forty cents a share, payable 
April l t «kholders ot record 
Mar h 14, 


) Ste 


Heuman President of 


New York Square Club 


John W. Heuman of The John Agency 
Inc., was elected president of the In- 
surance Square Club of New York re- 
cently. Erwin M. Malkmus of the 
Insurance Co. of North America was 
advanced from second vice-president to 
v'ce-president and Daniel A. Palmer of 
Hoey, Ellison & Frost, Inc., was named 
second vice-president. James S. Rus- 
sell of the Whitehill Agency and George 
W. Graham of the Hartford Fire were 
reelected secretary and treasurer, re- 
spectively. James J. Mellman was named 
marshal and Leonard Dahl is the new 
tiler. 

The six new directors, all of whom 
will serve for three years, are Edward 
P. Aichele, Alfred S. Diederich, Harold 
(. Doyle, Leighton E. Halsey, Arthur 
H. Larson and Herman G. Treiss. 





HELM ELECTED DIRECTOR 

The City of New York Insurance Co. 
announces that Harold H. Helm has 
been elected a director to fill the un- 
expired term of Harry H. Schulte, who 
had been elected to replace Mortimer 
N. Buckner, deceased. Mr. Helm is vice- 
nresident and director of the Chemical 
Bank & Trust Company, a director of 
Corn Products Refining Co., and a mem- 
ber of the Economic Policy Commission 
of the American Bankers Association. 


Eagle Star Field Changes 
In Ohio and Michigan 


Arthur W. Henry, Jr., who has been 
state agent in Michigan for the Eagle 
Star since 1939, has been transferred to 
the Ohio field, with headquarters at 703 
Leader Building, Cleveland. He suc- 
ceeds D. P. Hague-Rogers, who has 
been transferred to the western Penn- 
svlvania field. Mr. Henry is a graduate 
of the Armour Institute of Chicago and 
served with the Ohio Inspection Bureau 
and Insurance Co. of North America be- 
fore joining the Eagle Star. 

John J. Campion has been appointed 
state agent for Michigan, effective 
April 6. He will have headquarters at 
1257 Book Building, Detroit. He entered 
insurance with the Security of New 
Ilaven and later joined the Travelers 
lire. In 1939 he went with the Dear- 
born National as assistant secretary in 
charge of fire and inland marine under- 
writing. 





RENEW TORONTO INSURANCE 

The threat that existed several months 
ago that municipally-owned properties 
of the City of Toronto would be placed 
under a municipal self-insurance scheme 
seems to have been dispelled in the 
official announcement that insurance con- 
tracts have been placed with member 
companies of the Canadian Underwrit- 
ers’ Association. 
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ASSETS 
Caclh Say Renna serie NS e655: nso has 80s a hisesa ake cea 12.89% $ 870,823.98 
United States Government Bonds................. icizecmOnee 1,782,158.00 
State antl Municipal BOnds::. <).6065:..66.0606000080%0088< 7.90 533,685.00 
Prete NOREDRR MBIA 2.0503 (0 sans's.o'Sba Sica oolow a's este ease aes 1.90 128,190.00 
Railroad Bonds ..... pinlisioolasemventenensirs ere Useccne~ Maho 719,447.00 
Industrial and Miscellaneous Bonds.................+0: 1.36 91,687.00 
PDO DE MMIETORE OU IMIR 65 55.6.0 4.6-6 5556 0s. obo G SOR 35 23,697.02 
Public Utility Preferred Stocks ..................- Moses SAAD 320,600.00 
Public Uiiity Common Otoces ss cs o6 ois. s:000 cece aesees 1.23 82,800.00 
Bank and Trust Company Stocks..... erasers Mae eres 1.26 85,100.00 
Industrial Preferred Stocks .............. abeeasiere nes, COD 266,900.00 
Industrial Common Stocks ............... aetnenodrs aereve, ORNL 660,100.00 
Miscellaneous Stocks ..... Pree inencehnceeesee Ee 12,365.00 
Agents Balances under 90 days in Course of Collection.. 15.46 1,044,062.40 
Due from Reinsuring Companies on Paid Losses........ 1.59 107,664.65 
Association Deposits ............... meee aisneie® me .20 13,823.15 
PEGEER ER OTEIUMEING. 6.65 a :0siats 0G Sale digtcceaeeics Be hie wpa Se 12,238.54 
Total Admitted Assets .............. ..22--100% $6,755,341.74 
LIABILITIES 

Reserve for Unearned Premiums on Policies in Force... 33.11% $2,237,177.70 
Reserve for Unadjusted Losses and Adjustment Expenses 14.08 950,984.75 
Reserve for State and Federal Taxes.............. sniecsee® Mee 81,580.00 
Reserve for Miscellaneous Accounts Payable........... 31 21,010.00 
Reserve for Funds held under Reinsurance Treaties.... 6.70 452,451.41 
Total “Disbuities oc.6sciscee dn eae Sserviais $3,743,203.86 

Statutory Deposit ...... sibcsislh overe ts aiseceiiae ee $ 500,000.00 

Net surplus ...... smie/viessablares 356 ase cece Spoke dt.00 
Surplus of Policyholders ................. DS hs ceetgree sO DD 3,012,137.88 
100% $6,755,341.74 


On the basis of December 31, 1941 Market Quotations for all bonds and 
stocks owned, the company’s total admitted assets would be $6,645,288.64 and 
surplus to policyholders $2,902,084.78. 
above assets are deposited with various States as required by their laws. All 
other securities are held by Bankers Trust Company of New York, Trustee 
appointed in accordance with the laws of the State of New York. 


Securities carried at $639,812.00 in 


75.98% of the assets shown are in the custody of the Trustee 
and the various States. 


100% of Investments are in sAmerican Securities. 








N. Y. SOCIETY PRIZE WINNERS 





Committee on Prizes Announces Names 
of Those Doing Outstanding Work 
in Semester Just Closed 


Joseph J. Magrath of Chubb & Son, 
chairman of the Insurance Society of 
New York committee on prizes, ap. 
nounces the winners of awards offered 
to students who have done outstanding 


work during the semester just completed 
The winners are as follows: 


General principles: first, Richard H. Jordan 
Atlantic Mutual; second, Robert F. Jordan’ 
Pacific Fire; third, Donald B. Byerley, Texas 


Co. Donor: Paul L. Haid, president, Ingyr. 
ance Executives Association. 

Inland marine: first, Mark J. Rosenfeld, New 
York State Insurance Department; second 
Arthur E, Mead, Atlantic Mutual; third, Frank 
E. Kane, William H. McGee & Co. Donor: 
Samuel D. McComb, Marine Office 
of America. 

Special inland marine awards: most Promising 
student, Mark J. Rosenfeld; prize for best es. 
say, Victor F. Castiglioni of Inredco, Ine, 

Casualty N_I.: first, Donald E. Knapp, Texas 
Co.; second, Edward J. Bender, Johnson & Hig. 
gins; third, Harold E, Clark, F. K. Gaston, Ine. 
Donor: Employers’ Group. 

Fire N I.: first, Howard M. Taylor, Pacific 
Fire; second, Edward L. Hill, Century; third, 
Edward A. Siegenthaler, Great American. Donor: 
Harold V. Smith, president, Home. 

Fire N_ II: first, William B. Kelly, Jr., Cor. 
roon & Reynolds; second, John Bagot, Royal 
Exchange; third, Austin E. Meegan, New York 
Underwriters. Donor, Harold V. Smith. 

Surety: first, Charles N. Nutter, Home In. 
demnity; second, Harry R. Warner, Jr., Fidel. 
ity & Casualty; third, William P. Harvey, Fi. 
delity & Casualty. _ Donor: Vincent Cullen, 
president, National Surety Corp. 

Agents’ and brokers’ qualification: first, John 
Anthony Smith, Seagram Distillers Corp.; sec. 
ond, Evelyn A. Mundorff, Continental Bank & 
Trust Co.; third, Gertrude I. Kling, 144.35 
35th Avenue, Flushing, L. I. Donor: Insur. 
ance Brokers Association, 


Prizes will be awarded in the Board 
Room at 85 John Street March 31. In- 
surance Superintendent Louis H. Pink 
will speak. Certificates will be awarded 
those completing the brokers’ and agents’ 
qualification course. 


manager, 





Mutuals Increase Ratio of 


Fire Premiums in N. Y. C. 


The New York Board of Fire Under- 
writers, in its annual report for 1941, 
shows that although New York City fire 
premiums in 1941 were approximately the 
same as written in 1935 the ratio written 
by mutual companies has risen from 
around 4% to 8%4% last year. In the 
same period Lloyd’s and interinsurers in- 
creased their participation from .6% to 
1.1%. 

In 1935 total fire premiums for Man- 
hattan, Bronx and Brooklyn amounted to 
$29,418.777. By 1939 this amount had 
dropped to $26,209,592. Through the small 
gain in 1940 and the 10% increase last 
year premiums in 1941 rose to $29,380,870. 
In 1936 stock insurers wrote 951%% of 
the total. Each year since then this per- 
centage has fallen, going to 90.3% in 1941. 





New Instructor’s Manual to 
Accompany Fire Bomb Film 


An instructor’s manual for use in con- 
nection with the motion picture “Fighting 
the Fire Bomb,” has been issued by the 
Safety Research Institute, 420 Lexing- 
ton Avenue, New York. It is approved 
by the training section of the Office 
of Civilian Defense. The manual con- 
sists of talks to be given before and 
after showing the film and a series of 
questions and answers on fighting fire 
bombs for use by the instructor to dri 
his class or group. 

The motion picture, made by Trans- 
film, Inc., New York, has been widely 
distributed by agents in many sections 
of the country among schools, civic an 
municipal groups and at agents’ own 
meetings. 





Correction 

In New Jersey figures showing premi- 
ums and losses incurred the figures 0 
St. Paul Fire & Marine were incorrectly 
printed by The Eastern Underwriter. 
Correct figures of 1941 business in that 
state for St. Paul F. & M. are $155,782 
net fire premiums written and $56,215 
net fire losses incurred. 
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New Jersey Agents’ Association Holds Mid-Year Meeting 





Asks Companies to 
Show More Initiative 


BLACKALL ADDRESSES AGENTS 


Connecticut Commissioner Says Busi- 
ness Should Not Await Pressure 
to Take Forward Steps 
Insurance Commissioner John C. 
Blackall of Connecticut voiced mild 
criticism of the alleged lack of iniatia- 
tive of insurance companies in his talk 
at the banquet of the mid-year meeting 
of the New Jersey Association of In- 
surance Agents in Newark last Thurs- 
dav. He said that he had to admit 
reluctantly “that the actions taken in 
recent years and months by the sub- 
stantial executives of insurance com- 
panies have not been prompted neces- 
sarily by initiative among themselves 
but, on the contrary, have been forced 
by the pressure of extraneous and im- 

portant events. ; 

‘Insurance in connection with the 
many governmental agencies in Wash- 
ington, mostly property insurance, has 
had the attention of the business a 
number of years,” Mr. Blackall con- 
tinued. “The defense program accentu- 
ated this condition and in each instance, 
we find that without using the word 
‘unorthodox,’ the Federal Government 
or its organizations, as buyers of in- 
surance, do not always take what is 
handed to them but might often have 
some suggestions as to the terms of the 
contracts. Occasionally, some of these 
suggestions seem to run, if not counter 
to, at least not along with provisions of 
state laws. 

‘It has seemed to me that in the 
absence of strong violence being done 
to the state laws it would be the part 
of wisdom to cooperate with the hope 
that the termination of the emergency, 
if it does not restore the status quo, at 
least will not project us too far afield 
from the natural haunts of the business. 


Qualification Laws 

“A peculiar situation obtains in the 
agency field. The qualification laws are 
being improved gradually but consist- 
ently. I note that one of the big com- 
monwealths on the Atlantic seaboard 
the other day adopted a licensing law 
requiring the passing of examinations 
before a person is admitted to sell in- 
surance. The argument in the legisla- 
tive branch of that state was the same 
argument that we have had for a number 
ot years. The proponents said the quali- 
fications of those selling this insurance, 
in which the public has an_ interest, 
should be improved and the opponents 
indicated that those who were in back 
of the law were trying to pass class 
legislation and restrict to their own uses 
the business that they were engaged in 
and to make it more difficult for a 
new man to enter a legitimate field. 

“My only observation on this particu- 
lar point is that no matter how good 
the qualification laws are in the vari- 
ous states, it is difficult for them, 
even in their strictest terms to protect 
the insurance public entirely, unless the 
Insurance carriers themselves take their 
burden of the responsibility of appoint- 
ment. The peculiar feature of this im- 
provement is that it comes at a time 
when the personnel situation is actually 
beginning to be felt more severely, both 
in home offices and in the producing 
end of the business. 


Aiding Agents in Armed Services 

“Daily insurance commissioners are re- 
ceiving letters from agents, both in 
small communities and in large produc- 
Ing agencies, asking what can be done 
to save the business of a man who is 
on the point of enlisting in or being 
selected for the military or naval serv- 
ice. We must keep faith with such 
men. One state has adopted the theory 
ot permitting him to give a power of 
attorney to someone while he is away. 

Other states, including Connecticut, 


War Risk Forms 


(Continued from Page 21) 


by acts committed by the agents of any 
government (de facto or otherwise) or 
by the agent of any property or faction 
in war * * * or civil strife arising there- 
from. This provision is intended to ex- 
clude damage done by saboteurs. The 
saboteur can not, of course, cause wind- 
storm, cyclone, tornado, or hail damage; 
but he might cause an explosion or a 
riot or cause damage by aircraft, smoke, 
or vehicles, although the possibility’ for 
severe damage from those three causes 
should not be great. 

“It is important to observe the ‘ex- 
ception in the war risk exclusion clause: 





LEON A. WATSON 


‘except that the foregoing is not in- 
tended to exclude loss by explosion un- 
less such explosion occurs during and 
in connection with operations of military 
or naval armed forces in the country 
where the described property is situated.’ 
It would appear that damage resulting 
from explosion caused by a saboteur is 
covered under the policy. 
New Jersey Problems 

“Very little question has been raised 
with us about the war risk exclusion 
clause of the supplemental contract ex- 
cept as to its application in the event 
the risk is damaged by an aircraft or 
vehicle of the armed forces of the United 
States. This question is ‘particularly 
important to New Jersey policyholders 
because of the intensive aircraft and 
vehicle activity in our coastal area. 

“Tf a Navy bomber should fall upon 
an insured property while on its way 
from the air field to its sea patrol and 
the property was destroyed by the air- 
craft and its bombs, does the company 
pay the loss under the terms of the sup- 
plemental contract? Or if without fall- 
ing itself the aircraft accidentally drops 
a bomb upon an insured building and 
that risk is destroyed, does the company 
pay for the loss under the explosion 
provision of the supplemental contract ? 

“T do not believe the company would 
have to pay losses caused by incidents 
described because the action was while 
‘in connection with operations of mili- 
tary or naval armed forces.’ 

“T believe that under the supplemental 
contracts the companies should pay any 
loss occasioned by falling aircraft or by 
vehicles of the military or naval armed 


desirability of licensing 
someone in whom the service man has 
confidence, even being a little lenient 
in the examinations, providing the spe- 
cial agents serving the office pay a little 
closer attention to what is going on and 
| think that with this arrangement the 
opportunity for raiding the business of 
such a man, if there is any temptation 
for it at all, is definitely restricted.” 


suggest the 


Counties Report on Education, 


Qualification Plans, War Work 


A New Jersey state association mem- 
bership of 900 agencies is the result of 
constant activity by the majority of 
county associations. Reports delivered 
by county officers at the mid-year meet- 
ing of the state body in Newark last 
Thursday reveal that several sections of 
the state are proceeding with adoption 
and application of some quafification 
plan, patterned on the Bergen County 
plan, designed to reduce the number of 
unqualified producers. 

Production forums are being conducted 
in several counties under the direction 
of the state educational committee with 
most of them well attended. Nearly 
every county board is participating in 
the war effort through fire and accident 
prevention activities,-civil defense co- 
operation, purchase of War bonds and 
contributions to the Red Cross. 

Executive Committee Chairman Wil- 
liam D. O’Gorman of Newark presided 
at the morning session when the reports 
of county vice-presidents were given. 

The Atlantic County Association again 
invited the National Association to hold 
its annual convention at Atlantic City 
in 1943. 

The Essex County Association re- 
ported that it is getting good publicity 


in local papers on its various activities. 
The committee which has offered to 
make a survey of the insurance on public 
property in Newark is expected to pro- 
ceed with that survey shortly President 
Arthur L. Zimmerman said. He also 
said that an association committee has 
been working upon a qualification plan 
for several months which will probably 


be completed soon. Until then details 
are not to be revealed. 

The Middlesex County Association 
hopes that the model fire prevention 


ordinance of the National Board of Fire 
Underwriters will be approved shortly 
in New’ Brunswick. In Monmouth 
County the association fire prevention 


committee is cooperating with local 
municipalities. 

Passaic County reports satisfactory 
progress with its qualification plan. 


Union County has checked about 85% 
of the licensed agents and finds that 
nearly two-thirds of these will not meet 
the requirements for qualified producers 
set up by the agents. A committee of 
Union County agents is expected to con- 
fer with the companies next month to see 
if agreement can be reached with regard 
to higher standards of agency appoint- 
ments. 





forces except when engaged in war 
maneuvers intended to lead to combat 
or in actual combat; but, pending a re- 
vision of the war risk exclusion clause 
that will remove any ambiguity or doubt 
concerning its intent, I would suggest 
that agents ask their companies for 
final interpretation.” 





New Jersey Women Meet 

The Insurance Women of New Jersey 
held a meeting in the Essex House, 
Newark, last night and presented a skit 
entitled “A Day in an Insurance Office,” 
in which fourteen members took part. 
The committee of arrangements was 
composed of Reba Obus, chairman, as- 
sisted by Edna Platt and Ada V. Doyle. 
\ delegation from the Camden Unit 
attended. 

The association has organized a “first 
aid group”, which held its first meeting 
on March 20. 

Elaborate plans are being made by the 
members for their annual “bosses night” 
to be held on April 23. 


FIELDMEN HEAR FLEMING 

The New Jersey Field Club held a 
luncheon meeting Monday at Bamberg- 
er’s Restaurant in Newark at which time 
T. Alfred Fleming, head of the conserva- 
tion department of the National Board 
of Fire Underwriters, spoke on incendi- 
ary bombs and the results to be expected 
on different types of construction. The 
application for membership of DeWitt A. 
Meyers of the American of Newark was 
voted on. 


VIRGINIA MEETING DOUBTFUL 

Edmund T. DeJarette, Richmond, 
president of the Virginia Association of 
Insurance Agents, and other officers of 
the association, are considering the ad- 
visability of abandoning the regular con- 
vention this year. There appears to be 
a sentiment among some of the member- 
ship that this step should be taken be- 
cause of war conditions. 











ADAMS DIRECTOR OF HOME 

Frederick B. Adams has been elected 
a director of the Home of New York. 
Elected to fill the unexpired term of 
Mortimer N. Buckner, deceased, he is 
chairman of the executive committee of 
the Air Reduction Co., Inc., president 
of the West Indies Sugar Corp., and a 
member of the executive committee and 
director of the Atlantic Coast. Line Rail- 
road. 


HEAR NORTH OF B. D. O. 


Tells Agents How They May Secure 
New Premiums to Offset Shrink- 
age on Some Risks 
The afternoon session was devoted to 
talks on the general subject of “Con- 
servation Insures Victory” and _ each 
sneaker was introduced by the agent 
chairman of a New Jersey Association 
committee. H. Pierce North, assistant 
director of the Business Development 
Office, introduced by Edward M. 
Schmults, chairman of the B. D. O. com- 
mittee, gave pointers on how agents 
may help preserve their own premium 

income. 

There is bound to be a shrinkage of 
premium income in the automobile, new 
building and other fields Mr. North said, 
but this can be overcome by additional 
insurance on the current higher values 


of existing buildings, contents, used 
automobiles and other property. He 
said that the present psychology of 


scarcity will make people want to in- 
sure that which they have and cannot 
replace in event of loss. 

Mr. North urged agents to sell addi- 
tional forms of insurance and mentioned 
specifically jewelry, furs, rents and rental 
value covers. 

As a step toward keeping high the 
prestige of local agents in their home 
communities Mr. North told his listeners 
they should watch out for adequate pro- 
tection of schools and other public 
buildings. Every community should be 
insured. He said agents who handle 
their public and private insurance busi- 
ness intelligently at the present time 
when correct guidance is eagerly sought 
can make themselves indispensable. 

T. Alfred Fleming, head of the con- 
servation department of the National 
Board of Fire Underwriters, was intro- 
duced by W. Burton Salisbury, chair- 
man of the fire prevention committee. 
His talk was reviewed in these columns 
last week. The talk of John J. Hall 
of the National Conservation Bureau on 
Accident prevention, is reviewed in the 
casualty section of this issue. He was 
introduced by William F. Turner, chair- 
man of the accident prevention com 
mittee. 


OTHER REPORTS ON MEETING 

Additional stories dealing with the 
mid-year convention of the New Jersey 
agents will be found on Pages 37 and 38. 
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REDUCE GREAT LAKES RATES 





Marine Underwriters Grant Reductions 
As Incentive to Sailings Before 
Official Opening April 15 
Insurance companies have reduced 
their rates for pre-season sailings on the 
Great Lakes, Adam E. Cornelius, Jr., of 
Boland & Cornelius, Buffalo shipping 
firm, reported. The rate reductions came 
after vessel operators pressed for lower 
rates as an incentive to sailings before 
the official opening of navigation on 

April 15. 

The new rates provide that trips from 
March 15 to 31 on any one lake only 
will be insured at a cost of two times 
the regular daily pro rata rate. Trips 
on which the vessel sails in two lakes 
will be at the rate of two and one-half 
times the regular rate while trips on 
three or more lakes will be at three 
times the regular rate. Heretofore sail- 
ings from March 15 to 31 were insured 
at four times the regular cost. 

There will be no rate reductions on 
April 1 to 15 sailings; these will con- 
tinue at twice the regular rates. Regu- 
lar rates become effective at midnight 
on April 15. 





War Risks in Canada 


Finance Minister James Lorimer IIs- 
ley of the Canadian Dominion Govern- 
ment announced this week a measure to 
provide for insurance of property against 
war risks and meanwhile payment of 
compensation for war damage. 


War Risk Plans 


(Continued from Page 1) 


dent David A. North and other leaders 
of the National Association of Insurance 
Agents conferred Monday in New York 
with representatives ot companies be- 
longing to the Insurance Executives As- 
sociation. They considered the compa- 
nies’ proposal for participating in Gov- 
ernment war risk insurance, which plan 
provides that insurance carriers handle 
the underwriting and issue contracts with 
the Government paying the claims. The 
business would be written on a non-profit 
basis, companies being allowed 31%4% for 
expenses and agents 5% commissions. 

Whereas members of Congress have 
stated that the Government plan con- 
templates uniform rates on various types 
of property, the insurance executives’ 
proposal, under discussion these last few 
days, was written with provisions for 
four zones, of varying exposure to war 
damage, with rates varying according to 
zones. 

Jones Says Rates Will Be Low 

Jesse Jones, Secretary of Commerce, 
has indicated that rates will be kept low 
so that there will be widespread buying 
of this Government war damage insur- 
ance. In a letter last week to a member 
of the Senate Mr. Jones wrote with re- 
spect to proposed rates: “Ten to fifteen 
cents per $100 coverage for farms, dwell- 
ings and commercial properties up to 
$10,000; from fifteen cents to twenty 
cents on such risks between $10,000 and 
$25,000 and graduated rates on all 
amounts above $25,000.” 

Slightly higher rates have been pro- 
posed by the insurance executives based 
upon a 50% reduced rate contribu‘ion, 
or coinsurance, clause. 

He also wrote that “my thought about 
this is that the War Damage Corpora- 
tion, with the approval of the Secretary 
of Commerce, should have as much lati- 
tude as possible to fix rates.” He has 
also said that he wants the insurance 
companies to do as much of the mechan- 





ical end of the business as_ possible. 
Agents’ Leaders in New York 

On Tuesday of this week the execu- 

tive officers of the National Association 


of Insurance Agents, following the Mon- 
day conference with insurance company 
executives, convened at national head- 
quarters in New York for a discussion 
of the proposals and other phases of 
the war situation as it relates to local 
agency problems. Present were Presi- 





dent Forshay and Vice-President North 
and also Payne H. Midyette, chairman 
of the executive committee; General 
Counsel Walter H. Bennett, and Ken- 
neth H. Bair, chairman of the Federal 
affairs committee of the National Asso- 
ciation. 

Services of members of the National 
Association of Mutual Insurance Agents 
in the distribution of war risk insurance 
issued by the War Damage Corporation 
has been offered in a letter by Executive 
Secretary Philip L. Baldwin of Wash- 
a to Secretary of Commerce Jesse 
ones. 


SEEK POWERS TO WRITE IN VA. 


Following a hearing this week the Vir- 
ginia Corporation Commission took un- 
der advisement applications of the 
Rhode Island and General of Seattle to 
write war risk insurance in the state. 
Representatives of the companies said 
there is a demand on them for this in- 
surance, 





The Phoenix Insurance Co. of Hart- 
ford has declared the regular quarterly 
dividend of fifty cents a share payable 
April 1 to stockholders of record 
March 14. 





FILES RATES FOR WAR RISKS 
The Rhode Island Insurance Co, has 
filed with the New York Departmen 
rates for war risk and bombardment in. 
surance, superseding previous filings, 
Rates are similar to those filed by the 
General of Seattle, except that the 
Rhode Island quotes credits on 50, 8% 
90 and 100% coinsurance on dwellings 
and apartments while the General quotes 
on 50, 75 and 100% coinsurance, The 
Rhode Island also states that with no 
coinsurance, the rates shall be highe; 
than those with 50% coinsurance, 

















NEW YORK 


FIRE + MARINE + CASUALTY + SURETY 


reat American 


Group of 


Insurance Companies 


New Dork 


MONTREAL 


. CHICAGO . 


AGENTS EVERYWHERE 


SAN FRANCISCO 


























GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. + Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. + Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS. + Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. + Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. + Incorporated 1832 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. + Incorporated 1914 








DANIEL R. ACKERMAN. . New York City 


Vice-President and Secretary, Great American 
Insurance Company 


GARE DB BAOST......5 500005 New York City 
Chairman of the Board, American Sugar Refining 
Company 


H. DONALD CAMPBELL. New York City 


President, Chase National Bank of New York 


ARTHUR O. CHOATE... .New York City 
Clark, Dodge & Co. 
JOHN M. DAVIS........ New York City 


Chairman of the Board. Delaware, Lackawanna 
& Western Railroad Co, 





DIRECTORS GREAT AMERICAN INSURANCE COMPANY 


LOUIS W. DOMMERICH. New York City 


L. F, Dommerich & Co., Commission Merchants 


ROBERT S. GLASS....... New York City 
Vice-President, Great American Insurance 
Company 
EUSTIS L. HOPKINS..... New York City 


PERCY H. JOHNSTON. . . New York City 


Chairman of the Board, Chemical Bank & Trust Co. 
SAMUEL McROBERTS. ... New York City 
ALEXANDER R. PHILLIPS. New York City 


Vice-President, Great American Insurance 
Company 








WILLIAM H. KOOP................ 0005. New York City 


President, Great American Insurance Company and Affiliated Companies 


JESSE S. PHIULIPS....:.- New York City 


Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 
of New York 


HOWARD C, SMITH..... New York City 


Estate Trustee 


MAURICE J. SULLIVAN. .New York City 


President, American Can Company 


ROY B. WHITE... 525... Baltimore, Md. 
President, The Baltimore & Ohio Railroad Co. 


GARRARD B. WINSTON New York City 
Shearman & Sterling, Attorneys 
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Good Will Built by Ads, 
Sales Manager Asserts 


OIL MAN MAKES TALK TO |. A. C. 





Frank W. Lovejoy Thinks to Drop Ad- 
vertising in War Period Is an Uneco- 
nomic Principle, A Real Mistake 





Frank W. Lovejoy, sales executive of 
Socony-Vacuum Oil Co., and formerly 
with Curtis Publishing Co., told the In- 
surance Advertising Conference meeting 
in New York City, Tuesday, that if 
the war should last forever there might 
be merit in the discontinuance of adver- 
tising because thousands of enterprises 
would fall by the way and would, there- 
fore, have nothing to offer the public. 
But the war will stop some day and 
those businesses which have kept their 
names before the public and acquainted 
it with what they have to offer that the 
public wants will find that they are not 
forgotten. His own opinion of when 
the war will end is that the nation which 
continues to have petroleum is the one 
which will win. He does not think the 
United Nations will be the ones unable 
to continue the war because of lack of 
petroleum to keep their mechanical 
forces in action. 

Advertising an Investment 


Mr. Lovejoy declared that discontinu- 
ance of advertising during the war 
period is an uneconomical principle; it 
does not constitute a saving of money. 
“We do not spend money in advertis- 
ing,” he said, “it is an investment. In- 
telligent advertising is a continuous 
builder of good will.” Continuing, he 
said: 

“We have learned from experience the 
importance of good will in marketing. 
It is more quickly lost by lack of culti- 
vation than anything we possess. It 
takes a life-time to build a good repu- 
tation, but it can be lost overnight. 
Many corporations and many industries 
have lost good will. because they have 
forgotten that the market is a reflec- 
tion of themselves.” 

In discussing advertising copy Mr. 
Lovejoy made a plea for simplicity. 
There should be nothing mysterious in 
the copy, nothing difficult to compre- 
hend, and it should be remembered that 
repetition is a great factor in marketing 
success. There should be constant repe- 
tition of the main theme. 

“In times such as these do not key 
your efforts in telling agents what they 
can’t do,” said Mr. Lovejoy. “Tell them 
what they can do. 

Advertise One Thing at a Time 
“When advertising fails it is because 
there is not enough of it or the sales 
organization has not been prepared to 
work along with it, or the local sales 
organizations have not been prepared 
to follow up the advertising, or there 
has not been a simple copy approach. 
Most important is the necessity of hitch- 
ing the product advertised with the 
balance of the line. In insurance ad- 
vertising, my thought is that one thing 
at a time which meets a specific need 
should be advertised because that’s about 
all that the average mind can grasp. 
But be sure it is one which will link 
up with whatever else you have to sell. 
An example is the mail-order catalogue 
where the farmer’s wife sees a dress 
which was advertised for $2.98 and 
writes in for it, but in the catalogue 
she eventually sees many things which 
she wants to purchase. As you build 
your market, contact it through your 
sales organization for specific things 
which the person approached needs. 
Initial contact having been made the 
follow-up is natural.” 

Mr. Lovejoy maintains that industry 
should be more interested in its critics 
of advertising than in those who ap- 
Prove, because they can find what the 
objection of the critics is and then 
change the advertising copy to meet the 
Situation. Big thing is to find out what 
the public really wants. He thought 
Some persons were too close to their, 
industry. They should be close to the 

consumers, 
In discussing the consumers’ market 


Mr. Lovejoy said in 1934 the national 
income in the United States was $52 
billions, while in 1942 it is at least $105 
billions. Of the present national income 
he thought 50% would go into produc- 
tion of war materials, 25% in taxes, 
bonds and other forms of war invest- 
ment, leaving 25% more or less free. 
He thought there would be at least $10 
to $20 billions of new income created in 
the workers’ hands for spending. In 
1934 there wa§ little surplus spending 
money. After the war there will be a 
tremendous build-up of purchasing power 
of wants which people cannot. satisfy 
during the war. ‘ 





SALVAGE ASS’N DIRECTORS 

The United States Salvage Associa- 
tion, Inc., at the annual meeting in New 
York last week, re-elected the following 
directors for three years: J. Whitney 
Baker, John T. Byrne, William R. Hedge, 
Harry E. Manee and Henry S. Sutter. 
Holdover directors include Donald C. 
Bowersock, Fred Maccabe, Frederick B. 


McBride, Henry H. Reed, William D. 
Winter, Frank B. Zeller, Hendon Chubb, 
W. Bradford Harwood, Harold Jackson, 
Samuel D. McComb and John S. Gil- 


bertson. 





Hull Syndicates Cutting 
Down on War Liability 


The American Marine Insurance Syn- 
dicates are cutting down the volume 
of war risk liability which will be ac- 
cepted upon hulls because of the in- 
creased number of sinkings. On and 
after midnight March 31 acceptances on 
individual vessels for war risk will be 
limited to $750,000. Because of this 
owners and operators of ships will have 
to place more of their war risk protec- 
tion with individual marine writing in- 
surance companies or with the Govern- 
ment bureau in Washington. 





NATIONAL TRANSFERS MILLER 


The National Fire of Hartford Group 
has transferred Special Agent J. F. 
Lindsay from the Philadelphia metro- 
politan field to Baltimore to assist State 
Agent C. L. Rolfe in the District of 
Columbia and Maryland field, succeed- 
ing J. W. Edelin, Jr. who has been 
called into naval service. A native of 
Philadelphia, Mr. Lindsay majored in 
engineering and architecture at Yale be- 
fore joining the National at its home 
office. After a period of training and 
experience in Hartford he went to Phil- 
adelphia in September, 1939. 


Builder’s Risk Syndicate 
Managers Are Re-elected 


The American Marine Insurance Syn- 
dicate for Insurance of Builder’s Risks 


held its annual meeting March 20 and 
re-elected for three years the follow- 
ing company managers and their repre- 
sentatives: Hartford Fire, John S. Gil- 
bertson; North River, Harry E. Manec; 
Queen, Frank B. Zeller; St. Paul, Harold 
Jackson; Universal, John T. Byrne. 

Holdover company managers and their 
representatives are as follows: Aetna 
Fire, Martin W. Morron American Cen- 
tral, William Betteridge; Atlantic Mu- 
tual, William D. Winter; Fireman’s 
Fund, Frederick B. McBride; Home, 
John W. Morrow; Boston, William R. 
Hedge; Continental, Samuel D. Mc- 
Comb; Federal, Hendon Chubb; Insur- 
ance Co. of North America, Henry H. 
Reed, and National Union, Albert Ull- 
mann. 


BALTIMORE-AMERICAN FIGURES 

The Baltimore-American of the Home 
of New York Fleet reports admitted 
assets of $6,382,108 as of December 31 
last. The net surplus is $1,957,030 and 
the surplus to policyholders $3,457,030. 
The reserve for unearned premiums 
amounts to $2,193,360. 
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British Marine Underwriters Adopt 
New Ship Warrant Warranty 


In collaboration with the British Min- 
istry of War Transport, British marine 
underwriters have adopted a new ship 
warrant warranty to replace that which 
was in effect since the end of 1940. Like 
the original, the new warranty aims at 
depriving vessels which are without the 
seal of approval represented by a British 
or United States ship warrant, or its 
equivalent, of the benefits of 3ritish in- 
surance. 

The new warranty is in two parts and 
tuuch more complicated than the original. 
The first part gives effect to the require- 
ments of the old warranty and the second 
contains special provision with regard to 
vessels owned in the United States or 
trading to or from ports in this country. 

D. King-Page, prominent English ma- 
rine insurance journalist, writes in the 
Policy-Holder that the new warranty dis- 
criminates against United States trade. 
He says that “since, however, it is deemed 
desirable that this discrimination should 
be made, underwriters will, of course, ac- 
cept it willingly as part of their endeavor 
to aid the war effort.” 

The full text of the new ship warrant 
warranty follows: 


British Ship Warrant and United States 
of America Ship Warrant Warranty 1942 

Warranted, if the insured vessel is of other 
than British (excluding Eire), Belgian, Dutch, 
Free French, Greek, Norwegian, Polish, Rus- 
sian, Swedish or United States of America Flag, 
that throughout the full period named in thts 
policy, in the case of any vessel of 200 gross 
register tons or over hereby insured, one of 
the following conditions is complied with, name- 
ly :— 

(1) The owner is in possession of either (a) a 
British Ship Warrant or (b) a certificate of 
permission to insure issued by or on behalf 
of the British Minister of War Transport 
in respect of such vessel. 

(2) The vessel is chartered to or requisitioned 
by the British Minister of War Transport 
or to or by the Government of any part 
of the British Commonwealth of Nations 
(excluding Eire). 

(3) The vessel is chartered to a _ national of 
the British Commonwealth of Nations (ex- 
cluding Eire). 

(4) The vessel is certified by the United States 
Maritime Commission as owned by the Gov- 
ernment of the United States of America 
or by a citizen or citizens of or by a cor- 
poration registered in the United States of 
America, 

IT IS FURTHER WARRANTED that if the 
insured vessel is:— 

(1) Under the United States flag or owned by 
a citizen of or by a corporation registered 
in the United States; or 

(2) Trading to or from ports in the United 
States (including the Philippine Islands and 
other United States territories and posses- 
sions), then, so long as the vessel remains 
under such flag or so owned or so trading, 
the owner or bare boat, time or other char- 
terer of any vessel of 1,000 gross register 
vs or over hereby insured is in possession 
ol:— 

(1) A Untied States of America Ship War- 

rant; or 
A letter from the United States Mari- 
time Commission saying that he is en- 
titled to the privileges with respect to 
insurance of a United States of Amer- 
ica Ship Warrant holder in respect of 
such vessel. 


PROVIDED that this further Warranty shall 
not apply in respect of any vessel while:— 

(1) Requisitioned by or under the laws of the 
United States of America or owned or reg- 
istered in the name of the United States 
of America or chartered to the United 
States Maritime Commission. 

(2) Requisitioned under the law of any part of 
the British Commonwealth of Nations or 
owned or registered in the name of His 
Majesty. 

(3) Chartered to the British Minister of War 
rransport, or in respect of any vessel which 
though not chartered to the British Minister 
of War Transport, is certified by him to be 
a vessel in respect of which His Majesty’s 
Government in the United Kingdom is un- 
der an obligation assumed before January 
26, 1942, towards any other Government or 
Agency thereof of any National Shipowners 
Committee to make British facilities, includ- 
ing insurance available. 

PROVIDED ALSO that the foregoing War- 


(2 


ranty or Further Warranty shall not apply if 
the insured vessel is trading exclusively on the 
rivers or inland waters or is customarily em 
ployed within the limits of a port of North, 
South or Central America or on the River Nile. 

FAILURE to comply with the aforesaid War- 
ranty or Further Warranty shall automatically 
avoid this policy from the date of the breach, 
provided that where more than one vessel is 
insured under this policy breach of the afore- 
said Warranty or Further Warranty in respect 
of one vessel insured hereunder shall not avoid 
th’s policy in respect of any other vessels in- 
sure] hereunder in respect of which no breach 
has heen committed. 





AETNA FIRE TO PAY DIVIDEND 

The Aetna (Fire) has declared its 
regular quarterly dividend of fifty cents 
a share, payable April 1 to stockholders 
of record March 12. 


Cannot Reform Marine Policy to 
Recover Over Payments of Premium 


An action was brought in equity 
against an insurance company, seeking 
reformation of a policy of war risk and 
marine insurance covering the trans- 
portation of certain personal effects, in- 
cluding a pearl necklace, to this coun- 
try from Germany, and to recover a por- 
tion of the premium paid in so far as 
related to the necklace. 

The Superior Court of Fulton County, 
Ga., overruled general and special de- 
murrers to the plaintiff’s petition. On 
appeal this was held error by the Georgia 
Supreme Court, Orient Insurance Co. v. 
Dunlap, 17 S.E. 2d 703, and the judg- 
ment reversed. 


Mistake on Value of Necklace 


The basis for the relief sought was 
mutual mistake of the executors and 
the insurance company as to the charac- 
ter and value of the necklace. The pro- 
portion of the premium of which return 
was sought was $2,430. 

The owner of the necklace died while 
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HIGHLAND LIGHT, CAPE COD 


UARDIANS 


Cape Cod Light, locally known as Highland 
Light, is on the northeast side of the Cape 
in the township of North Truro, Massachu- 
setts. Built in 1857, it is a primary seacoast 
light, having a first order lens and lantern. 
At night the entire lens revolves, making one 
complete revolution every 20 seconds, there- 
by producing the flashing characteristic so 
necessary for the identification of the light. 
The lens is composed of 4 panels, each made 
up of a number of highly polished glass 
prisms. As each one of these groups of prisms 
comes in line with the light source and the 
observer's eye, a brilliant flash is seen. 





OF THE SEA 


Since America’s first lighthouse was con- 
structed early in the 18th Century, new and 
better equipment has been added to render 
increased protection for all shipping. In the 
year 1872, Appleton & Cox, Inc., began un- 
derwriting ocean and inland marine risks, 
and their policy then, as now, has been to 
sponsor and approve every new and advanced 
form of coverage which embraces more 
complete and diversified protection. Today, 
Appleton & Cox, outstanding specialists in 
the field, offers nation-wide facilities and a 
thoroughly trained staff of experts to advise 
on all ocean and inland marine problems. 











on a trip to Germany, in July, 1939, 4 
court commissioner there took possession 
of her personal effects pursuant to the 
law of Germany, and an official protocol 
was issued containing an inventory of 
them, based on an appraisal made under 
the exclusive supervision of the cour 
commissioner. After the executors were 
appointed they deemed it their duty to 
bring the decedent’s personal effects 
back to this country. 

_ They obtained war risk and marine 
insurance through an express company 
based on the values stated in the pro- 
tocol. The express company had a mas- 
ter policy from the defendant insurance 
company. A separate certificate was is- 
sued covering the personal effects, the 
total premium being $2,755.42. 

_ When the package of property arrived 
in New York it was opened at the of- 
fice of a trust company in the presence 
of one of the executors, a representa- 
tive of the express company and a rep- 
resentative of the trust company. The 
package did not conta‘n any genuine 
pearl necklace. A jewelry expert was 
called in and valued the contents of the 
package at $7,296. 

_The discrepancy between this valua- 
tion and the values in the German pro- 
tocol, where the necklace was valued at 
the German equivalent of $60,000, was 
principally due to the absence of the 
genuine pearl necklace. The pearls dis- 
covered in the package were found to 
be cultured or Japanese pearls, having 
a maximum value of about $61.50, 

_The petition declared that the peti- 
tioners were advised that there never 
was among their decedent’s effects a 
genuine pearl necklace upon which the 
insurance taken out could have applied, 
so that the insurance was taken out and 
the premium paid on a mutual mistake of 
fact on the part of the executors and 
the insurance company. In equity they 
claimed recovery of $2,430 paid the com- 
pany because of mutual mistake of fact. 


Conditions Under Which Reform 
Is Possible 


_ While in a proper case, the Georgia 
Supreme Court held, equity may re- 
form a written contract which, because 
of mutual mistake, does not express what 
the parties intended, it can do so only 
to the extent of making it speak the 
actual agreement, and cannot make a 
new and different contract for them. 
Here there was no agreement or inten- 
tion as to insurance of a necklace of 
different and inferior quality, such as 
a necklace of Japanese or cultured pearls 
and worth only about $60. In the cir- 
cumstances, it was held, the policy could 
not properly he so reformed as to in- 
sure a necklace of the latter character 
instead of a necklace of genuine pearls, 
and the petition did not state a cause 
of action for reformation. 

Although the amount of the premium 
might have been agreed upon by the 
parties under a mutual mistake as to 
the character and value of the article 
insured, -it could not after payment be 
recovered by the insured in any part 
merely because of the subsequent dis- 
covery of the mistake. It must also 
appear that the insurance company could 
not in good faith retain the sum paid. 


The petition showed affirmatively that, 
whatever might have been the real ex- 
tent of the risk under the law and the 
actual facts, the insurance company was 
exposed to an apparent risk comparable 
at the agreed rate with the amount of 
the premium paid, and might have been 
subjected to liability accordingly if the 
article had been lost in transportation. 

Therefore the premium might in equity 
and good conscience be retained by the 
insurer. The insurance company’s gen- 
eral demurrer to the petition should, tt 
was held, have been sustained. 
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Ad Men Deliberate on 
War Time Problems 


AT SPRING MEETING IN N. Y. 





Urged by Guest Speakers to Prepare 
Now for Great Post War Produc- 
tion; H. G. Helm Chairman 





Alert to wartime problems, the Insur- 
ance Advertising Conference at_ its 
Spring session in Hotel Roosevelt, New 
York, on Tuesday engaged in frank dis- 
cussion of its present and future ef- 
fectiveness as advertising counsel. Up- 
permost was the question of changes in 
general advertising policy and practice 
brought about by the war as well as the 
war's effect on the sales policy of indi- 
vidual companies. Definitely indicated 
during the round table discussion which 
opened the meeting was an increased 
demand on the part of agents for direct 
mail material, letterheads and_ blotters. 

In the spotlight was the recently con- 
ducted questionnaire survey by Wood- 
ford C. Rhoades, advertising manager, 
Marine Office of America, on field reac- 
tion to war headlines, radio flashes, etc. 
It indicated that more agents along the 
Eastern seaboard are reading the insur- 
ance trade papers than before Pearl 
Harbor; that insurance company adver- 
tising is helping them to get business 
aid that 63% of those responding are 
using more direct mail. Mr. Rhoades 
was given the floor to present his re- 
sults and made a good impression. 


Guest Speakers Hold Interest 


Keen interest was displayed by the 
ad men in the addresses of two guest 
speakers, both nationally recognized au- 
thorities on sales promotion and adver- 
tising. They were Frank W. Lovejoy, 
sales executive of Socony-Vacuum Oil 
Co. and Red Motley, vice-president of 
Crowell-Collier Publishing Co. Mr. 
Lovejoy discussed “Advertising Goes to 
War,” and his talk is reviewed in the 
fire section of this issue. Mr. Motley 
talked on “Selling—Not How To Do It 
But Why.” Both speakers urged that 
I. A. C. members prepare now for the 
treatest post-war production of business 
this country has ever witnessed. And 
they were of one voice in urging that 
advertising not be curtailed today de- 
spite priorities, despite car, tire, gaso- 
line and similar rationing. At times 
during their respective addresses both 
speakers were critical of insurance ad- 
verlising, but what they had to say 
scemed to “go over.” 

Harry G. Helm, Glens Falls Group, as 
Program chairman, presided over the ses- 
sions and handled himself well. I. A. C. 
President Robert E. Brown, Jr., of Aet- 
na Casualty & Surety participated in the 
oper discussion, presided at the luncheon 
and introduced Hugh R. Jackson of the 
National Office of Civilian Defense as 
suest luncheon speaker. In so doing he 
tianked Arthur D. Grose of Employers’ 
Group for obtaining Mr. Jackson for the 
oreasion, 


Make Arthur Fisk Life Member 


A human interest spot on the program 
came when a resolution was offered by 
Vice-President Charles E. Freeman, 
Springfield Fire & Marine, that Arthur 
A. Fisk, retired ad manager of the Pru- 
dential, be made a life member of I. 
A.C. This was unanimously passed and 
a framed copy of the resolution will be 
sent to Mr. Fisk, now sojourning in 
Florida. Arthur Price, close associate 
of Mr. Fisk in the Prudential, appro- 





priately remarked that the I. A .C.’s ac- 
tion would be most pleasing to him. 


To Purchase $1,000 Defense Bond 


Indicative of its desire to participate 
in the nation’s war program, the I. A. C. 
also voted at this meeting to purchase 
a $1,000 defense bond, series D, out of 
treasury funds. C. W. Smitheman, Cam- 
den Fire, as secretary-treasurer, ex- 
plained that this proposal had been ap- 
proved by the executive committee. 
President Brown hailed the purchase as 
“one evidence of our desire to con- 
tribute to our country’s war effort.” 

Hugh Jackson, who is director of op- 
erations, civilian mobilization branch, 
OCD in Washington, featured in his 
talk three suggestions which he hoped 
insurance companies would regard as 
“definite assignments.” These are as 
follows: 


1. If you and your employes are located in 
an area possibly subject to enemy action through 
sabotage or air raids, make sure that you and 
your families know exactly what to do in the 
event of an emergency. 

2. Encourage your agents and brokers, your 
employes and their employes to take an active 
interest in local civilian defense organizations. 

3. Become and stay sensitive to the impacts 
of war and to the methods by which such 
impacts may be lightened. By your actions 
and conversation encourage others to do like- 
wise. 

As to how these can be best accomplished 
the speaker said: ‘Many of you publish office 
organs or company magazines, many of you 
regular posters or bulletins for use in 
plants. Some of you use the radio or 
assist your agents in the use of radio. There 
are those among you who are responsible for 
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AUTOMOBILE INSURANCE is only 


a promise until the accident happens and then it 
becomes an invaluable protection. Swift and ef- 


fective assistance is the real measure of automobile 


insurance. 


HERE AFTER EXCITING TRIP 





H. J. Humphriss, Accident Manager of 
Alliance, Was on Ship Sunk 

Off St. Lucia 
H. J. Humphriss, accident manager of 
the Alliance Assurance Co., London, is 
now in New York after an interesting 
series of war adventures. After leaving 
London, Mr. Humphriss went to Bel- 
gian Congo and then to South Africa. 
On way back from South Africa his 
ship was sunk near St. Lucia, which is 
between Barbados and Martinique. He 
succeeded in getting to Trinidad where 
he caught an aeroplane for New York. 
While here Mr. Humphriss visited 
Chubb & Son who are United States 

managers of the Alliance. 





Mason’s Case History Ad 
Study Ready in Two Months 


Jarvis W. Mason, National Fire, as 
chairman of I. A. C.’s merchandising and 
research committee, got public recogni- 
tion for the work he and his committee 
have done in shaping up in booklet form 
the advertising case history of thirty-one 
agents. This project has been “in the 
works” for some months and will be 
completed and printed in two months’ 
time. Distribution and sale to agents 
will be through their respective compan- 
ies, Mr. Mason said. 





bulletins and letters which regularly go to 
special agents and other field men. 

“You can help win the war. You can help 
because you have ideas and ability and or- 
ganizations to crystalize those ideas so that 
others may be impressed by them. It may not 
mean new business for you, but if you want 
to be writing insurance or selling anything 
else ten years from now, you will make sure 
that America is prepared today.” 


The afternoon program concluded with 
a sound movie demonstration by the 
Jam Handy organization, featuring the 
film Selling America. 

















GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


General Buildings 


Philadelphia 





Dorsett Cites British 
Methods as a Pattern 


SPEAKS IN RHODE ISLAND 





Says Federal Legislation on Personal 
Injuries Due to War Work 
Is Necessary 





J. Dewey Dorsett, manager, casualty 
department, Association of Casualty & 
Surety Executives, speaking at the din- 
ner at the mid-year meeting of the 
Rhode Island Association of Insurance 
Agents at Providence, March 24, said 
that Britain’s methods of solving insur- 





J. DEWEY DORSETT 


ance under total war conditions may 
offer a pattern for America under sim- 
ilar circumstances. His subject was Cas- 
ualty Insurance in a War Economy. 

He expressed the opinion that up to 
the present the war has had no consid- 
erable adverse effect on the casualty in- 
surance industry largely because this 
country has been free from attack, and 
continued : 

“Soon after the lease of certain bases 
from the British Government and the 
starting of construction work at those 
bases, the Government recognized that 
war risks were not the proper or legiti- 
mate burdens of insurance, but risks to 
be assumed by the Government on be- 
half of all the peonle. So we find that 
both on cost-plus-a-fixed-fee and lump 
sum contracts in connection with work 
at these far-flung bases, the insurance 
companies have been relieved of liabil- 
ity for purely ‘war risks’ as defined in 
the endorsements and contracts in con- 
nection with insurance at these bases.” 


War Exclusion Agreement 

Mr. Dorsett said that prior to the 
war, British offices entered into the War 
and Civil Exclusion Agreement and ar- 
ranged for the amendment of all poli- 
cies affected by the agreement embody- 
ing a war condition in new policies and 
dealing with renewals by endorsements. 
Certain classes of business were not in- 
cluded in the agreement. 

“Workmen’s compensation was not 
included,” he said: “The companies kept 
closely before them the possible liabili- 
ties in respect of war risks, anticipating 
that in the event of war even broader 
interpretation would be given to the 
liability of the employer than was the 
case during the 1914-1918 war. The 
companies had reason to hope that the 
need for excluding war risks would be 
unnecessary because of new legislation, 
and this proved to be the case with the 
passing of the personal injuries (emer- 
gency provisions) act, 1939. 

“In presenting this measure to Par- 
liament, the Minister of Pensions ex- 
plained that incapacity as a result of 
war injuries was never contemplated 
when the workmen’s compensation acts 
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R. J. Hill, Jr., Resigns 
Maryland Casualty Post 


JOINS S. A. HEALY CO., APRIL 1 





Has Been N. Y. Bonding Manager Since 
1935; 19 Years in the Business; Fare- 
well Parties in His Honor 

Richard J. Hill, Jr., manager of the 
bonding department, Maryland Casualty, 
New York office, is resigning from the 
company on March 31 to join the S. A. 
Healy Co. one of the largest engineer- 
ing construction companies in the coun- 








Fabian Studios 
RICHARD J. HILL, JR. 


try. He has completed nineteen years’ 
service in the fidelity and surety busi- 
ness and has made many friends over 
the years. This fact is attested to by 
the number of farewell parties being 
given in his honor. On Wednesday eve- 
ning at the Princeton Club, New York, 
he was feted by a group of friends of 
long standing, the affair having been 
arranged by John R. English of Great 
American Indemnity, with Alonzo G. 
Oakley, U. S. F. & G,, as toastmaster. 
B. H. Bratney, Maryland Casualty, came 
up from Baltimore to attend; Vincent 
Cullen, National Surety, was also on 
hand. Mr. Hill was presented with a 
traveling bag. 

At noon yesterday Mr. Hill was given 
a luncheon by the Maryland Casualty at 
the Drug & Chemical Club, at which 
Charles S. Ashley, resident vice-presi- 
dent of the company, presided. On that 
occasion he was presented with a brief 
case. Next Monday, Mr. Hill’s asso- 
ciates in the Maryland’s bonding de- 
partment will give him another luncheon. 

Scope of His New Work 

Joining S. A. Healy Co. on April 1, 
Mr. Hill’s activity will embrace the busi- 
ness and financial administration of the 
company. Its principal office is located 
in Chicago and there he may be sta- 
tioned later on. But for the time being 
he expects to locate at its White Plains, 
N. Y., office. As is well known, S. A. 
Healy Co. does business in all parts of 
the North American continent and is 
handling today some of the largest of 
national defense jobs. 

Richard J. Hill’s Career 

\ graduate of University of Illinois, 
Mr. Hill studied law at Detroit College 
of Law and in 1923 he joined the Stand- 
ard Accident’s home office staff. He 
served as bonding manager in Indianap- 
olis for that company, then returned to 


the home office as assistant superintend- 
ent, bonding department. He was sent 
to New York in March, 1928, as con- 


tract bond manager in Standard’s met- 
ropolitan office. In 1929 he resigned to 
join the Fidelity & Deposit in a similar 
post, being promoted four years later to 
assistant managership of its New York 
branch office. He joined the Maryland 
Casualty as bonding manager in 1935. 


Etna Combined Ad Program Opens 
Wider Field for Stanley F. Withe 


Brief announcement made in The 
Eastern Underwriter last week of the 
consolidation of the advertising and pub- 
licity departments of all of the compa- 
nies in the Aetna Affiliated Group and 
selection of Stanley F. Withe to head 
the combined department is of extra- 
ordinary interest in the insurance and 
the advertising businesses, as he is wid>- 
ly and popularly known in both fields. 

The group comprises the Aetna Life 
Insurance Co., Aetna Casualty & Surety 
Co., Automobile Insurance Co. and the 
Standard Fire Insurance Co. As an- 
nounced, under the general supervision 
of Mr. Withe, C. V. Pickering will have 
charge of the advertising of the life 
insurance activities, R. E. Brown, Jr., 
of the casualty department and H. C. 
Pulver of the fire, marine and _ allied 
lines. Mr. Withe formerly was manager 
of the publicity division of all of the 
departments other than life. 

Mr. Withe’s activities with the Aetna 
companies have covered a wide field. He 
was one of the founders of the Insur- 
ance Advertising Conference and was 
elected its president in 1932. A con- 
sistent attendant at meetings of the Na- 
tional Association of Insurance Agents, 
he and his staff on numbers of occa- 
sions have conducted showings of the 
Aetna films and safety devices at these 
meetings. Outside the insurance busi- 
ness, he has been active in the Associa- 
tion of National Advertisers. One of 
his most conspicuous successes has been 
in conducting Aetna exhibits at large 
events, such as the New York World’s 
Fair. 

As head of the combined advertising 
and publicity departments of the group, 
he will be in still better position to ex- 
ercise the ingenuity and versatility which 
have characterized his activities in the 
fire and casualty fields. 

Mr. Withe has been engaged in ad- 





STANLEY F. WITHE 


vertising work since his graduation from 
Harvard in 1914. After five years in the 
advertising department of the duPont 
Co. in Wilmington, Del., where he be- 
came advertising manager of several du- 
Pont subsidiary companies, Mr. Withe 
came to the Aetna home office in 1920 
as assistant director of publicity. He 
was made head of the publicity depart- 
ment in 1930 and in 1933 was elected an 
officer of the Aetna Life (accident and 
liability department) and of the Aetna 
C38e8. 

He is chairman of the Hartford Coun- 
ty Highway Safety Association, chair- 
man of the Burlington Board of Finance 
and treasurer of the Burlington Defense 
Council. 





MOYLETT IN NEW POSITION 





Joins Manufacturers’ Casualty as Man- 
ager of Burglary Department in 
New York Office 
The Manufacturers’ Casualty of Phila- 
delphia has appointed Thomas P. Moy- 
lett as manager of the burglary depart- 
ment in the New York Office, 116 John 

Street. 

Mr. Moylett’s insurance experience 
covers a period of over twenty years, 
first with the American Surety and later 
with the burglary department of the 
Fidelity & Deposit. From the F. & D. 
he went to the Franklin Surety to estab- 
lish its burglary and plate glass depart- 
ment. In 1931, Mr. Moylett became 
manager of the burglary department of 
the Alliance Casualty in New York. 
When it was merged with the Indem- 
nity Co. of North America, Mr. Moy- 
lett became co-manager of the burglary 
department of the Indemnity Company. 





FAVORS ACTION BY CONGRESS 


The Buffalo Advisory Council of the 
State Insurance Fund has adopted a res- 
olution favoring enactment of a law by 
Congress to give insurance protection to 
industry and labor alike against damage 
and injury from enemy bombs and sabo- 
tage. W. F. O’Rourke, general attorney 
of the fund, said the answer to the 
problem is the Pepper bill in the Senate 
which provides coverage of workmen for 
injuries sustained. 





PITTSBURGH’S NEW BY-LAWS 


New by-laws drawn to conform with 
those of the National Association of Ac- 
cident & Health Underwriters have been 
adopted by the Pittsburgh Association 
of A. & H. Underwriters. 


Travelers Promotes Harlan; 
Transfers George M. Lewis 


Marvin S. Harlan, former assistant 
manager, casualty department of the 
Travelers’ branch office at Kansas City, 
Mo., has been promoted to the manager- 
ship of that department in the company’s 
South Bend, Ind. branch. Mr. Harlan, 
a native of York, Neb., attended the 
University of Nebraska and joined the 
Travelers in 1929. After graduating 
from the home office training school, 
he was appointed a field assistant at 
Kansas City in 1930. In 1933, he was 
made assistant manager of the casualty 
department there. 

The Travelers has transferred George 
M. Lewis, casualty field assistant, from 
St. Louis to its office in Indianapolis. 
Mr. Lewis is a graduate of De Pauw 
University, where he received an A.B. 


degree. He was graduated from the 
Travelers home office training school 
in 1940. 





McDonald Talks to Agents 


In Spokane on Blackouts 


Casualty underwriting problems 
created by blackouts and other war time 
emergencies were discussed by R. H. 
McDonald, branch manager for Gould & 
Gould, Inc., at a recent meeting of the 
Spokane Insurance Association. 


Unusual hazards not contemplated in 
existing automobile liability rates are 
prevalent during blackouts, he said, and 
while companies are inclined to interpret 
their policy contracts liberally, it remains 
to be seen how acute the situation might 
become. 











Is the 
insurance problem 


UNUSUAL? 


No matter how unusual the 
insurance problem, Indemnity 
has the background and faeili. 
ties you can use to advantage, 
Unusual risks are everyday un. 
dertakings with this experi. 
enced company. Indemnity js 
equipped to handle out-of-the. 
ordinary types of general lia. 
bility, or contracts to cover all 
business requirements. 


Throughout 1942, Agents 
of Indemnity Insurance Com. 
pany of North America will 
profit by a nationwide Plan of 
Organized Selling. In March 
and April they will specialize 
in Mereantiles and Financial 
Institutions. ... And the Com. 
pany is putting in their hands 
a salesmaking new F olio 
packed with powerful sales 
helps, practical suggestions 
and workable ideas. 


Casualty 
Fidelity 
Surety 





CAPITAL $2,500,000 


Indemnity 
Insurance Company 
of North America 


Philadelphia 


and its affiliated companies write practi 
cally every form of insurance, except life. 


Service Offices located in principal cities 
Complete nation-wide Insurance Facilities 
for Agents and Brokers. 
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War Conference with 
- Fieldmen a Success 


FIREMAN’S FU ND INDEMNITY 





‘als of Its Eastern Dep’t Meet with 
es for Entire Week; Goodwin 
and Walker in Charge 





Field representatives of the Eastern 
Department ot the Fireman’s Fund In- 
demnity and Occidental Indemnity met 
with officials and department heads of 
these companies for a full week's Ses- 
sion, March 16 to 21 inclus*ve and dis- 
cussed in open forum sessions at Hotel 
Commodore, New York, the effect of 
the World War on casualty and surety 
production and underwriting. 

Richard V. Goodwin, vice-president in 
charge of Eastern operations of both 
companies, sounded the keynote of the 
gathering in his opening remarks, po nt- 
ing to new problems which have arisen 
because of the war. He expressed the 
sincere desire of himself and of his fel- 
low officials and department heads to 
help the field forces in coping with these 
problems, keeping uppermost in mind 
service to the public. Mr. Goodwin also 
went on record as desiring to be of 
as much assistance as possible to the 
U. S. Government in connection with 
national defense problems. He attended 
all of the sessions. Presiding officer 
was W. A. Walker, assistant secretary 
in charge of production and claims. 

Throughout the week the fieldmen 
heard from all department heads in the 
Eastern Department of Fireman’s Fund 
Indemnity and its affiliate. Officers of 
these companies who attended and spoke 
included H. E. Knoblock, assistant sec- 
retary in charge of underwriting; R. W. 
Stewart, assistant secretary in charge of 
fidelity and surety department, and 
Harry F. Legg, assistant vice-president 
in charge of metropolitan New York 
production. Keen was the interest and 
enthusiasm as the program developed. 

Banquet at Waldorf-Astoria 

Social highspot of the week came with 
a banquet held at the Waldorf-Astoria 
Hotel at which the speakers were Vice- 
President Goodwin and James F. Crafts, 
vice-president of Fireman’s Fund Insur- 
ance Co., in charge of Eastern opera- 
tions. 

On Saturday morning, at the request 
of the fieldmen, a final session was held 
at the Eastern Department head offices 
on John Street. Chairman Walker sa‘d 
that having this extra session reflected 
the sustained interest of the field repre- 
sentatives. 

The week’s gathering was the usual 


annual field conference held by Fire- 
man’s Fund Indemnity but was more 
complete than in previous years be- 


cause of present war conditions. 


RECOMMENDS COUNTY BOARD 





Erie County, N. Y., Finance Committee 
Acts Following Suit Against 
Continental Casualty 
_A bureau of insurance with complete 
jurisdiction over all county insurance 
policies and bonds, to be set up in the 
office of County Comptroller Richard S. 
Persons, has been recommended by the 
board of supervisors’ finance committee 
of Erie County, N. Y., in which Buffalo 

is located. 

The proposal to reorganize the county 
setup for handling insurance was ad- 
vanced by. Chairman Arthur J. Adler 
following failure of county authorities 
to notify the Continental Casualty of 
changes in the policy covering Federal 
lood stamps, which were stolen Janu- 
ary 18. . 

Refusal of the company to pay any 
Part of $100,000 coverage on the $176,550 
worth of stamps stolen has resulted in 
a lawsuit by the county against the 
Insurer, 

The finance committee’s report directs 
that all records be kept in the comp- 
troller’s office and that all policies be 
rewritten to mature at the same time. 
Responsibility for notifying insurance 
companies of changes in policies will be 
Put on the comptroller. 





ARMITAGE WITH GLENN CO. 





Transfers Office Agency to Standard Ac- 
cident; Connected for Years With 
National Surety 

William C. Armitage, one of the pio- 
neer producers of surety bonds in 
Greater New York, has just transferred 
his office agency from National Surety 
Corp. to the Standard Accident and 
hereafter will clear his business through 
the Glenn Co., Inc., which is general 
agent of Standard Accident in the up- 
town New York territory. The Armi- 


tage agency, which has specialized in 
surety business and particularly con- 
tract bonds, was formed in 1917 and 


has been a factor in William Street pro- 
duction circles. ; 
William C. Armitage, head of this 
agency, has had forty years’ experience. 
He spent many years with National 
Surety Co., resigning as vice-president 
in 1917 to become office agent of the 
Aetna Casualty & Surety. That con- 
nection continued until 1926 at which 
time he returned to the National Surety. 
Concurrently he was reappointed a vice- 
president of that company but resigned 





U. S. F. & G. DIVIDEND 
The directors of the United States 
F. & G. have declared the regular quar- 
terly dividend of 25 cents a share on the 
capital stock. It is payable on April 15 
to holders of record on March 31. 


WILLIAM C. ARMITAGE 


His office agency ar- 
rangement with National Surety has, 
however, continued until the present 
time and Mr. Armitage has actively di- 
rected its growth. 


this post in 1932. 
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YOU NEVER KNOW 
WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 


and machinery in many a 


plant which is a cog in the 


wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who's 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, “Why an insurance man told me just the other 


day...’ 


Get the proper information to the proper au- 


thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 


and again and again. 


You Never Know Who’s Listening 





THE EMPLOYERS’ 


GROUP 


110 Milk St., Boston, Mass. 
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Flynn Probes Blanket 
Bond Claims’ Future 


SPEAKER AT SURETY FORUM 





Predicts Rise in Employe Dishonesty 
Claims, Forged Notes, Fraudulent 
FHA Loans, Trading Losses 





Walter L. Flynn, vice-president, Na- 
tional Surety Corp., in charge of its New 
York claim division, talked Wall 
Street Claims—Past, Present and Fu- 
ture, at the Surety Claim Men’s Forum 
in New York March 18. 

Mr. Flynn painted a graphic picture 
of the progress of bankers and _ brok- 
ers’ blanket bonds, since the first blanket 
hond was written in 1927. Outstanding 
Wall Street losses in the past, he said, 
may be divided into three classes: tran- 
sit losses, employe dishonesty losses and 
trading losses. 

Transit losses, he said, usually relate 
to the loss of securities entrusted to a 
messenger for delivery, wherein experi- 
ence has taught that the theft and dis- 
posal of securities was generally planned 
by organized gangs. In the past, he said, 
transit losses amounted to many millions 
of dollars, citing snecifically the Govern- 
ment bond losses of 1934 and 1935. “For- 
tunately,” he added, “we do not have a 
serious transit loss problem to contend 
with today.” 


on 


Counterfeit Stock Certificates 
Both emplove dishonesty and trading 
losses were substantial in the past, he 
said, in number and volume, and in ad- 
dition there were many cases of counter- 
feit stock certificates, the loan stock sit- 
uation and check forger losses. 


Today, Mr. Flynn said, there has been 
a noticeable change in claims coming 
from the financial center. The use of 
the stock-clearing cornoration for deliv- 
eries and the work of the law enforce- 
ment agencies in coonerating with the 
claim men have reduced this tvne of loss. 
Trading loss claims are now infrequent. 
Dishonesty losses are as frequent but 
are not so large as formerly. Present 
day claims in addition to dishonestv 
losses, he said, generally arise through 
the misplacement of securities, forgery 
or losses through the sale, purchase or 
guarantee of forged, lost or stolen se- 
curities. 

On the question of misnlacement or 
mysterious unexplainable disapnearance 
losses, he said that as a rule the claim 
man can tell whether such a loss is due 
to theft or just to natural disappearance. 

Past and Present 

A comparison of Wall Street claims 
of the past and present he said, plainly 
shows that the transit loss and trading 
loss claims have been reduced both in 
frequency and in dollar amount; dis- 
honesty claims have been reduced in dol- 
lar amount only; the other claims caused 
by mismanagement or the purchase or 


sale of securities have changed little. 
Looking into the future, he said: 
“T am not a fortune teller but I will 


predict the type of claims we can expect 
in the future and I will also give you 
the reasons on which I base my predic- 
tion. My first prediction applies to all 
business and is not confined to the finan- 
cial district alone. At a time when con- 
ditions are changing as they are today 
experience shows that crime increases. 
Therefore my first prediction is that 
some of the dishonesty claims presented 
to us in the future will be caused by 
employes who are unable to adjust their 
personal finances to meet the changing 
conditions. 

“My second prediction has reference 
to claims from banks only. In recent 


years many banks have engaged in 
granting Federal Housing Authority 
loans. The loans enable home owners 


and others to make improvements and 
additions to their property. It is the 
practice generally to pay the amount 
of the loan direct to the contractor who 
completes the work. I predict there will 
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Philadelphia A. @ H. Men Hear 
Huebner and Holtzman Addresses 


Dr. S. S. Huebner, professor of insur- 
ance, University of Pennsylvania, ad- 
dressed the luncheon and sales congress 
of the Accident & Health Association of 
Philadelphia at the opening of Accident 
& Health Week on Monday, urging that 
the industry take an active part in the 
conservation of human life. 

In addition to Dr. Huebner, the au- 
dience of over 300 heard E. J. Faulkner, 
president of the Woodmen Accident Co., 
whose address is reviewed on this page; 
A. M. Holtzman, Rochester, N. Y., man- 
ager, Mutual Benefit H. & A., and Ma- 
jor H. M. Prentiss of Philadelphia’s 
civilian defense organization. 

Dr. Huebner, who spoke on the eco- 
nomics of accident and health insurance, 
suggested that companies offer two pre- 
mium options for A. & H. ,insurance, 
“one beine lower if the insured obligates 
himself each year to accept the service 
of conservation.” 


Business Interruption Insurance 


He termed the coverage “business in- 
terruption insurance” and remarked that 
the danger of loss of the human life 
value, either permanently or temporarily, 
“is immeasurably greater than the chance 
of loss to property through any other 
hazard commonly insured against.” 

“Everybody seems anxious to insure 
his home and other property posses- 
sions,” pointed out Dr. Huebner. “Yet 
let us compare the relative risks. Only 
about one home out of every hundred, 
we are told, is seriously affected by fire 
during the whole life time of these 
homes. In other words, the striking 
power of the fire hazard, as it applies 
to homes, is about 1%. But seventy- 
eight persons out of every 100,000 popu- 
lation die annually from accidents. As- 
suming a working life of forty years, it 
would mean that about 3.136 out of 
every 100,000 stand to die from accident 
during the working life of forty years, 
or at a rate of about 3 1/10%, thus rep- 
resenting a total striking power of the 
fatal accident hazard of more than three 
times that of the fire hazard with re- 
spect to the home.” 

Dr. Huebner asserted that, in addition 
to indemnifying against loss of current 
earning capacity, accident and health in- 
surance also is a vital supplement to 
existing life insurance—“either one alone 
fails to serve as complete family protec- 
tion, and leaves the insured highly un- 
certain with respert to his economic and 
social obligations to his dependents”; 
(2) it helps avoid lapsation of existing 
life insurance by preventing exhaustion 
of savings or borrowing on cash surren- 
der values in event of accident or sick- 
ness—“‘the value of accident and health 
insurance must be apparent as a means 
of furnishing current income to meet 
increased burdens, and of preventing the 
exhaustion of humble family savings”; 
and (3) in helping to remove “the curse 
of worry and fear attaching to the heavy 
financial burden associated with a long 
and uncertain period of disability. Such 
worry is certainly not conducive to 
speedy recovery. Instead, it is prone to 
cause prolonged illness. Again, in the 
absence of an income from insurance, the 
victim of accident or disease may be 
tempted to undertake work prematurely, 
with the danger of serious relapse.” — 


A. M. Holtzman Talks 


Mr. Holtzman warned that accident 
and health agents must change their 
methods and procedure of work if they 
are to enjoy the benefit of today’s pre- 
vailing better business conditions. 


Mr. Holtzman offered these three 


thoughts on meeting the war-time mar- 
ket: 

1. The flow of national income is 
shifting to the worker groups of our 
country. On the average, this class has 
very little insurance and is consequently 
an excellent source of prospects now. 

2. Women prospects should be given 
much thought. It is expected that this 
year you will see 14,000,000 women em- 
ployed—a new all-time high. 

3. More time should be spent with 
the higher age brackets since more and 
more of the younger men are being 
drafted into service. 

The attendance and enthusiasm at the 
meeting were among the best of all 
time. Presiding at the affair was John 
W. Sassman, president of the associa- 
tion. 





CLEVELAND CLASS GRADUATES 





First to Complete Approved A. & H. 
Course; Dalrymple Talks; Oakes 
Presents Diplomas 
The annual A. & H. sales congress in 
Cleveland on March 20 was built around 
the graduation of the first association 
class to complete the approved A. & H. 
sales course of the National Association 
of Accident & Health Underwriters. 
Head table guests included civic and 
business and insurance leaders of the city. 
Warren G. Gates, general agent, Loyal 
Protective Life, president of the Cleve- 
land Association who was dean of the 
class presided. He presented Clyde E. 
Dalrymple, president of the National 

Association, who said: 

“A whole new chapter in the life of 
our National Association is being writ- 
ten by the graduates. You men of 
Cleveland have pioneered in the great- 
est forward movement of our.times for 
the better selling of accident and health 
insurance. You will be an insniration to 
all other associations in the U. S.” 

Mansur B. Oakes, author of the course 
and chairman of the committee on edu- 
cation presented the diplomas. 

The class presented Mr. Gates with a 
large-size leather desk cover in appre- 
ciation of his interest in behalf of the 
group. 

The class of forty-six men and women 
representing all phases of A. & H. sell- 
ing in Cleveland, began the study of 
the course in September and has met 
once a week to discuss the lesson studied 
at home. 


INDEMNITY CO. PROMOTIONS 








North America Advances Roberts and 
Crawford to Assistant Vice-Presi- 
dents; Meinke Advanced 
The Indemnity Insurance Co. of North 
America has created two new offices of 
assistant vice-president, naming Calvin 
S. Roberts, formerly assistant secretary 
in charge of production, and James M. 
Crawford, formerly assistant secretary 
in charge of special risks, to the new 
positions. A. W. Meinke, who has been 
superintendent of the engineering de- 
partment, has been named assistant sec- 

retary. 

Mr. Roberts is a native of Indiana. 
He became associated with Indemnity in 
1927 as a special agent in that state. 
Two years later he was transferred to 
Atlanta, Ga., as a special agent. Jn 
1932 he was assigned to the home office 
in Philadelphia as agency superintend- 
ent. Six years later he was made assist- 
ant secretary. 

Mr. Crawford is a graduate of the 
University of Texas and the University 
of Illinois. He entered Indemnity’s serv- 
ice in the home office as chief supervisor 
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EMPIRE STATE MUTUAL LIFE INSURANCE CO. 
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Inflation Prevention 
Stressed by Faulkner 


SPEAKS IN PHILADELPHIA 





Gives A. & H. Men Practical Sugges- 
tions on Reducing Dangers of 
“Upward Spiral” 





E. J. Faulkner, president, Woodmen 
Accident Co., Lincoln, Neb., in an inter- 
esting address before the annual Acci- 
dent & Health Week luncheon of the 
Philadelphia Accident & Health Associa- 
tion, March 23, dwelt on the responsi- 
bility of A. & H. men in the war 
emergency to increase the protection in 
force “against the ravages of disability, 
thereby contributing directly to building 
America and winning the war.” 

“Ours is the task,” he said, “of carry- 
ing the message of individual prepared- 
ness so successfully that with the least 
possible delay the majority of all Amer- 
ican time values will be adequately 
guarded by accident and health insur- 
ance.” 

In addition to the social value of dis- 
ability protection, which embraces the 
community as well as the individual, Mr. 
Faulkner said that in the broadest pos- 
sible sense accident and health under- 
writers have a definite duty to perform 
in helping the war effort through pre- 
venting inflation and promoting the sale 
of Government defense bonds and 
stamps. On the inflation problem he 
spoke as follows: 

Consumer’s Dollars Increase 

“First of all, we are interested in 
doing whatever we can to prevent a 
disastrous inflationary rise in_ prices. 
The necessities of production for war 
have closed many of the important out- 
lets for the consumer’s dollar. At the 
same time the number of those con- 
sumer’s dollars is increasing rapidly. 
Some economists tell us that during 
1942 a national income of $110,000,000,000 
is a definite probability. Certainly we 
know from our own observation that the 
average working man and farmer has 
a greater spendable cash income, even 
after taxes, than ever before. 

“Tt is elementary to point out that 
unless non-competitive employment is 
found for the excess of spendable funds 
above the amounts needed for the neces- 
sities of life an inflationary upward 
spiral is inevitable. Money invested in 
insurance is withdrawn from the compe- 
tition for consumers goods. It is 
channelized into employment which aids 





in the claims department in 1934. Three 
years later he was made assistant super- 
intendent of the compensation and lia- 
bility department, becoming superintend- 
ent the following vear. He was made 
assistant secretary in 1939, 

Mr. Meinke went to Wesleyan Univer- 
sity, where he took the scientific course. 
He became associated with Indemnity in 
1939 as superintendent of its audit and 
engineering department. This work he 
continues. 


rather than detracts from the war effort. 

“Insurance companies are among the 
biggest buyers of Government bonds. 
Nearly every carrier is following the 
policy of making increasing commit- 
ments in United States Treasury bonds, 
Every premium which you collect di- [ 
rectly augments the ability of the insur- I 
ance business to carry a larger share 
of the war financing while at the same 
time proportionately reduces the dangers 
of inflation.” : 

More A. & H. Prospects 

Mr. Faulkner said that the number 
of A. & H. prospects was never greater 
than this time; prospects are better 
because they have more funds available 
for insurance investment; the industry 
suffers from no crippling production 
priorities, and competition from other 
lines for a share in the customer’s dollar 
is less than it has been for two decades. 
In conclusion, he said: 

“The institution of accident and health 
insurance is better able now than ever 
before to rise to the challenge of war 
conditions. The functions and purpose 
of disability insurance are more widely 
understood and appreciated by more 
people than at any time in the past. 
The carriers are better managed, better 
represented and more soundly financed 
than heretofore. 

Is Time-Tested 

“Private accident and health insur- | 
ance, in short, is time-tested. Its use- | 
fulness is rooted in unchanging human 
need. One needs no particular omni- 
science to foresee that these war years © 
will be crucial years for this business. 

“If accidents and health insurance | 
demonstrates in the months ahead an 
inherent capacity for shouldering heavier | 
responsibilities, for rendering an increas- 
ing service to an ever larger proportion 
of our population we will have justified ; 
under present day conditions the prin- 
ciples of individual initiative, thrift, and 
opportunity which underlie our concept | 
of insurance in a democratic society. [ 

“To the achievement of this task upon 
which so much depends for country and 
ourselves, we must dedicate without 
reservation our every energy, our keen- 
est ingenuity, and our whole-hearted } 
enthusiasm.” Ee 


Nat’l Agents’ Record Makes 





TPR ESR 








e 





Debut; Matthews Editor 


L. P. Matthews, Jr., is the editor of 
the new National Agents’ Record, which 
made its first appearance as National 
Casualty’s own house organ this month. 
Its purpose, as expressed by the editor, 
is to be informative and to be the me- 
dium for exchange of ideas among field 
representatives of the company. Leat- 
off article is by P. G. Korn, vice-prest 
dent, who discusses Birth of the Liberal 
Policy, one of the National’s best con- 





tracts. Sales features include details 0! 
the Open-for-All campaign which runs 
from February 21 to May 20, and 4 
timely article on A. & H. Franchise In- 
surance by H. H. Arkema, Tolmich 
agency, Detroit. 
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Fight Truck Concerns 
In Big Merger Deal 


INSURANCE ANGLES ATTRACTIVE 





1.C. C. Authorizes Associated Transport, 
" Ine., to Acquire Control; Seymour 
Pres.; Horton Board Chairman 





One of the largest long-haul trucking 
combinations started to shape up this 
week following the approval on March 
20 by the Interstate Commerce Commis- 
sion of a merger deal in which Associat- 
ed Transport, Inc., New York, an op- 
erating company, will acquire control of 
eight major trucking concerns operating 
along the Eastern seaboard. It is too 
early to give insurance details of the 
merger, but the total premiums involved 
—cargo, compensation and automobile— 
will easily run more than $1,000,000 a 
vear. It is understood that under the 
merger terms each company will operate 
separately for another six months, and 
in the meantime there will probably be 
brisk bidding for the insurance. 

B. M. Seymour, who is located in Gen- 
eral Motors Building, New York, is 
president of Associated Transport, Inc., 
and H. D. Horton, head of Horton Mo- 
tor Lines, Inc., of Charlotte, N. C., is 
chairman of the board. Besides the 
Horton company the following are in- 
volved in the merger: Arrow Carrier 
Corp. Paterson, N. J.; Barnwell Broth- 
ers, Inc., Burlington, N. C.; Consolidat- 
ed Motor Lines, Inc., Hartford, Conn.; 
McCarthy Freight System, Inc., Taun- 
ton, Mass.; M. Moran Transportation 
Lines, Inc.. Buffalo; Southeastern Mo- 
tor Lines, Inc., Bristol, Va., and Trans- 
portation, Inc., Atlanta, Ga. 

Each of these companies will receive 
80% of its net worth, as of April 30, 
1941, in Associated Transport preferred 
stock, of which 54,049 shares will be 
issued at $100 par. Common stock will 
be issued on the basis of each company’s 
net profit for the year ending April 30, 
1941, total common shares being 931,891. 


No Undue Restraint of Competition 

In approving the deal the I. C. C. said 
it would “not result in undue restraint 
of competition”; that the consolidation 
of these carriers in one unit “would 
present many opportunities for greater 
ecenomy and efficiency of operation.” 

’ Present insurance connections of some 
of the companies are as follows: Horton 
and McCarthy concerns are with Ameri- 
can Fidelity & Casualty through Markel 
Service, Inc. The Markels have han- 
dled the Horton line for the past nine 
years and McCarthy for the past several 
years. Presumably, as one of the larg- 
est motor bus and truck insurance writ- 
ers, the Markels will be factors in the 
new set-up. 

Manhattan Mutual Auto Casualty of 
New York, reportedly in the insurance 
picture, will not bid.on the Associated 
Transport, Inc., account as it has not 
adequate facilities for so doing. 

Consolidated Motor Lines, Inc., are 
part self-insurers; Barnwell Brothers, 
Inc., and Southeastern Motor Lines are 
reportedly insured in Pennsylvania Cas- 
ualty of Lancaster, Pa. 


LABOR LEADER FILES CHARGES 

Kenneth I. Taylor, secretary, Massa- 
chusetts State Federation of Labor, has 
protested to the Attorney-General 
against what he calls “Gestapo” methods 
adopted by representatives of insurance 
companies in their fight against the pro- 
Posed state workmen’s compensation 
fund. The federation sponsored an ini- 
tative referendum petition for the fund 
which will be voted on in November. 
Taylor asks the Attorney-General to 
Prosecute companies and individuals he 
accuses of “misrepresentation and_in- 
timidation.” 





GET FROGGATT ACCOUNT 

_ Joseph Froggatt & Co., Inc., 74 Trin 
ity Place, New York, specialists in all 
branches of insurance accounting and 
consulting actuaries and auditors, with 
branch offices country-wide, has appoint- 
ed Parker-Allston Associates, Inc., New 
ork, as advertising counsel. 


Five Promotions Made by 
Marsh & McLennan in N. Y. 


Five promotions have been made in 
the New York office of Marsh & Mc- 
Lennan, based on meritorious, long-time 
service. Four new assistant vice-presi- 
dents are as follows: T. W. Bailey, L. 
M. Burch, P. H. Kelsey and A. A. Qua- 
ranta. In addition, the duties of Walter 
C. Smith, automobile manager, have been 
enlarged to include managership of the 
casualty department. 

T. W. Bailey is in his twentieth year 


with M. & M. and is in charge of its 


engineering department. Mr. Burch 
joined the company in 1917 and has 
been for years in charge of bonding 
operations. 


P. H. Kelsey, Dartmouth graduate, 
joined M. & M. in 1929, having previous- 
ly served with Sun Insurance Office and 
American of Newark. He handles fire 
insurance accounts. 


A. A. Quaranta, who attended Man- 
hattan College, has been with the com- 
pany since 1920 and handles insurance 
company relations in its fire department. 





He came to M. & M. from Pacific Fire’s 
reinsurance department. 

Walter C. Smith has been with M. & 
M. since 1931 and prior to that was 
with R. A. Fulton & Co. as office man- 
ager. As casualty department manager 
he will continue to supervise automobile 
lines. 


INTER-OCEAN NAMES CASE 
The Inter-Ocean Casualty of Cincin- 
nati has named W. A. Case manager of 
its new industrial branch in that city. 
He was formerly with the Cincinnati 
branch of the National Life. 
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CHICAGO VICTORY LUNCHEON 





A. & H. Men Stage Patriotic and Sales 
Program; Bredbag, Chairman; 
Anderson, Toastmaster 


The Chicago Health & Accident As- 
sociation held a combination victory 
luncheon and sales congress March 26 
at the Morrison Hotel, with a patriotic 


program marking the luncheon and H. & 
\. underwriters conducting the sales 
congress which followed. 

Harold Bredbag, vice-president, Na- 
tional Service & Appraisal, was gen- 
eral chairman in charge of publicity, pro- 
motion and ticket sales, with A. D. An- 
derson, Chicago manager of the Occi- 
dental Life, serving as co-chairman and 
toastmaster at the luncheon. C. F. Lund- 


quist, Fred S. James & Co., is presi- 
dent of the association. 
Featured at the sales congress were 


Clyde E. Dalrymple, Preferred Accident, 
Milwaukee, president of the National As- 
sociation of Accident & Health Under- 
writers; E. H. Ferguson, Great North- 
ern Life, Chicago, former president of 
the national aires who spoke on 
Putting on the Heat; George E. Robson, 
vice - president, Continental Assurance 
Co., Chicago, on War Time Selling Job, 


and E. S. Rapaport, Pacific Mutual Life, 
Chicago, on How A. & H. Aids the 
Life Agent. 


The following were luncheon speakers: 


William Waugh, Chicago, past com- 
mander Illinois department American 
Legion and regional director of OCD; 


Lieutenant Roger Q. W a of the navy 
in Chicago; W. Melville Carr, Chicago, 
representing the Red Cross; J. M. Smith, 
vice-president Continental Casualty in 
charge of A. & H., who told the signifi- 
cance of the “68” button; George Huth, 
Chicago general agent of Provident Mu- 
tual Life, who discussed the sale of de- 
fense bonds on salary allotment basis, 
and a representative of Mayor Kelly. 





Sickness Insurance Bill 


In Rhode Island Legislature 


A bill was introduced March 18 in 
the Rhode Island legislature providing 
for establishment of a sickness insur- 
ance fund which would be administered 
by the State Unemployment Compensa- 
tion Board. It would pay benefits similar 
to those paid by that agency. 

Funds to administer the proposed pro- 
gram would be taken from the em- 
ploye contributions to unemployment 
compensation. At present, employes 
contribute 114% of their pay to the fund. 
A companion measure introduced spe- 
cifies that 1% of the contribution be 
used to finance the sickness insurance 
fund and the remaining %4% go toward 
unemployment compensation. The em- 
ployer would make no_ contribution. 
Payments under the plan would begin 
April 1, 1943. 

The proposed legislation was intro- 
duced by Senator Ambrose P. McCoy 
and Representative John J. Wrenn, who 
said the plan was unanimously approved 
by all labor organizations in the state. 


Elect K. G. Bennett as 
Baltimore A. & H. Secretary 


Kenneth G. Bennett has just been 
elected secretary of the Baltimore As- 
sociation of Accident & Health Under- 
writers. Mr. Bennett is manager of the 
\. & H. department of Lauber & Rolo- 
son, Inc., general agents of the Indem- 
nity Insurance Co. of North America. 
Previously, he was with the Central In- 
surance Co. of Baltimore. 








HUNTINGTON’S NEW DUTIES 
Takes Management of Standard Acci- 
dent A. & H. Dep’t at Home Office in 

Vice-President Mullen’s Absence 

The Standard Accident announces that 
Henry J. Huntington, director of public 
relations, will assume the management 
of its accident and health department at 


the home office during the absence of 
J. A. Mullen, vice-president, who was 
recently ordered to duty as an officer 


in the United States Army. 


]. Dewey Dorsett 


(Continued from Page 31) 


were framed, and that neither employ- 
ers nor insurance companies calculated 
their liabilities on the assumption that 
the war risks of their employes were 
contemplated by the acts. He therefore 
announced that the government had de- 
cided to assume a national responsibil- 
ity for all war injuries.” 


Government Took Liabilities 


Mr. Dorsett said it appeared as if the 
Government had taken over the liabil- 
ity for war injuries; had even gone be- 
yond what might have been expected. 
Where there is any dispute as_ to 
whether or not an injury should be re- 
garded as a war injury, he said, com- 
pensation benefits are paid by the em- 
ployer or insurer without prejudice, sub- 
ject to a refund if the compensation is 
paid by the ministry. 

Under the agreement, the companies 
agreed to exclude from automobile poli- 
cies war risks in respect to property 
damage. The personal accident class was 
outside the War Risk Agreement: burg- 
lary policies contain the War Risks Ex- 
clusion Clause; glass policies contain the 
exclusion. 

Compensation is paid to two classes 
of civilians: civil defense workers and 
all men and women who are dependent 
on their wages, earnings or business 
profits, the latter on the theory that the 
country needs all these workers to re- 
main even in dangerous places because 
their work is needed there and so it is 
only fair that those who are injured by 
enemy action should be compensated. 

Returning to the home front, Mr. 
Dorsett spoke as follows: 


War Damage Bill 


“On March 18, Congress passed the 
war damage insurance bill, dealing with 
insurance against damage to property 
from enemy attack. The necessary de- 
tails of putting the legislation into actual 
practice have been left to the War Dam- 
age Corporation. In my opinion, Fed- 
eral legislation dealing with personal in- 
juries due to purely war activ'ties also 
is necessary and will be enacted. Legis- 
lation along this line is now pending in 
Congress. 

“Frankly, legislation of this ‘sort has 
not developed to the point where repre- 
sentatives of the insurance industry are 
called upon to comment. But the Gov- 
ernment will, I am sure, permit hear- 
ings, get the ideas of those experienced 
in the insurance business and adopt the 
proper amendments. 

“In bringing to a close this part of 
my discussion concerning the effects of 
the war on insurance, I think it is well 
to observe that the program to conserve 
rubber and the scarcity of gasoline are 
presently causing a decrease in automo- 


bile insurance as automobiles are of 
necessity being taken from the high- 
ways. 


“rr 


The insurance industry is profoundly 
conscious of the problems of the hour 
and those that lie ahead. Approximately 
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KINNEY IS ILLINOIS OFFICIAL 





Made Special Deputy in Charge of Auto 
Rating; Was With Travelers and 
American Auto 

Appointment of Clarence M. Kinney as 
special deputy in the JUinois Department 
of Insurance is announced by Director 
Paul F. Jones. Mr. Kinney for the pres- 
ent will be in charge of automobile rat- 
ing matters. He will take up his new 
duties at once, with headquarters in 
Chicago. 

Mr. Kinney is well known in Illinois 
automobile insurance circles. He en- 
tered the business with the Travelers, 
attending that company’s home office 
school and for a number of years was 
engaged in special agency work in vari- 
ous parts of the country. He was man- 
ager of its Colorado-Utah office and also 
headed its Indianapolis branch. After 
leaving the Travelers, he joined the 
American Automobile Insurance Co. of 
St. Louis as Chicago branch manager, 
later becoming resident vice-president of 
that office. In 1933 he resigned from 
that company to engage in the insurance 
business in Chicago as an active broker. 

Mr. Kinney is highly regarded in au- 
tomobile insurance circles and is well 
qualified for rating work. 


G. H. MILLER IN NEW POST 

The American Casualty Co. of Read- 
ing, Pa., announces the appointment of 
George H. Miller, formerly underwriter 
of the National Accident & Health In- 
surance Co., to the position of assistant 
manager of the company’s accident and 
health department. Mr. Miller is sec- 
retary of the Philadelphia Accident & 
Health Association. 








four-fifths of all the peoples of the earth 
are now involved in warfare. More men 
are under arms today than at any time 
since the dawn of creation. Acutely con- 
scious of the danger, our nation has 
girded for defense and offense and 
preservation. Our duty is clear.” 


E. M. Moran 


Vice-President 
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W. J. Flynn Talk 


(Continued from Page 33) 


be an increase in claims arising from 
forged notes and fraudulent FHA loans. 


Trading Loss Claims 


“My third prediction is in connection 
with claims from stock brokers only, 
Some customers will be hard pressed 
financially because of the tax situation 
and therefore will resist demands for 
balances and margin in their accounts. 
My third prediction is that there will be 
an increase in trading loss claims and 
that many of the claims of customers 
against stock brokers will be unfounded,” 

Mr. Flynn closed his discussion with 
a tribute to the financial district. He 
said: “For many years I have had daily 
contact with many friends in the Wall 
Street district. Often I have worked to- 
gether with them for days to find the 
proper solution to a loss that sometimes 
involved thousands of dollars. In my 
opinion, the principal reason we have 
had large losses in the Wall Street area 
is due to the fact that large sums are 
centered in this district. An analysis 
will show that the majority of losses 
were caused by outsiders who came into 
the district only for the purpose of com- 
mitting larceny. My experience has 
taught me that the executives in the 
financial district are reasonable and ef- 
ficient business men and it is a pleasure 
to handle claims for them.” 


Says Big Bill 


(Continued from Page 19) 





all through the performance. The climax 
came when one of the actors walked up 
to Spillard and handed him a cake of 
ice. 

Sometime ago a long story was writ- 
ten about Spillard’s pioneer theatrical 
experiences by Dorothy Deere in the 
Chicago American. At one time he was 
a vaudeville singer and helped popu- 
larize many of the greatest hits, includ- 
ing “Put On Your Old Gray Bonnet,” 
“By the Light of the Silvery Moon,” 
“Call Me Up Some Rainy Afternoon,” 
‘Let Me Call You Sweetheart” and 
“Alexander’s Ragtime Band.” 





Casualty Companies Will 
Move Chicago Offices 


Chicago offices of the New Amster- 
dam Casualty and the United States 
Casualty will move in May to the space 
now occupied by the America Fore 
Group on the seventeenth floor of the 
Insurance Exchange Building. 


Tr his move will give the two 
panies approximately 50% more space 
than they have at their present location. 


com 


The offices are to be modernized and 


equipped with new furniture. 
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J. J. Hall Tells of Conservation 
Bureaw’ S War Time Activities 


Appealing for total mobilization of 
civilian effort to support the armed 
forces in meeting and winning total war, 
John J. Hall, street and highway safety 
director, National Conservation Bureau, 
which is the accident prevention divi- 
sion of the Association of Casualty & 
Surety Executives, outlined part of the 
vast war program that has been adopted 
by the casualty and surety business in 
speaking March 19 before the New Jer- 
sey Association of Insurance Agents in 
Newark, N. J. He dwelt particularly 
upon the war program which the Na- 
tional Conservation Bureau is conduct- 
ing. Mr. Hall explained that in carry- 
ing out this program the policies and 
activities of the bureau had changed 
from one of solely accident prevention 
to include also the conservation and use 
of materials, and promotion of efficiency 
in production. 


Rubber Conservation; Car Pooling 


As an instance of this, the speaker 
referred to the need for conserving rub- 
ber. This condition, he said. makes it 
necessary to curtail the everyday use of 
rubber so as to “make what rubber we 
now have last possibly four times as 
long as under ordinary conditions.” One 
suggestion for such conservation, he said, 
is that the public pool the use of auto- 
mobiles. He also urged the staggering 
of working hours “so that all other 
means of conveyance, both public and 


private, can be utilized to greater ad- 
vantage.” 

“The insurance business as a whole,” 
Mr. Hall said, “has for years been more 
concerned with the conservation of 
American resources and manpower than 
any other single group and it is at’ the 
present time making extremely impor- 
tant contributions to the war effort. 
Even before the turn of the century, 
when the loss of life and limb among 
occupational workers was becoming a 
national disgrace, insurance companies 
were actively engaged in promoting the 
prevention of accidents by every means 
at their disposal. 

“Long before the outbreak of this war, 
when it became apparent that our coun- 
try was likely to be involved, the insur- 
ance companies of the nation set up an 
organization in Washington known as 
the Insurance Committee for the Pro- 
tection of American Industrial .Plants. 
This committee was designed to make 
available to the government the trained 
experience of and the information re- 
ceived by their more than 6,000 indus- 
trial plant inspectors, so that the gov- 
ernment could correct conditions which 
might lead to accidents that would de- 
lay production. All types of fire, cas- 
ualty and boiler insurance companies are 
represented on this committee and the 
total number of companies now furnish- 
ing information to this central pooling 
agency exceeds 400. 

Industrial Protection Bureau 


“The Insurance committee maintains 
direct contact with the Army and Navy 


W. F. Turner’s Introduction 
To John J. Hall’s Talk 


William F. Turner, president of Van 
Houten & Sherwood agency, Jersey City, 
as chairman of the accident prevention 
committee of the New Jersey Associa- 
tion, made some significant comments in 
introducing John J. Hall. He said that 
accident prevention should be regarded 
as activity of great value in this time 
of war; that industrial accidents should 
be kept to the minimum as they retard 
the war production; that home acci- 
dents, steadily increasing, should be dis- 
cussed with clients and that concerted 
effort be made to reduce them. In this 
connection Mr. Turner felt that the 
agent can work direct with his client to 
best advantage. 

As regards highway accidents, he re- 
ported that they were 8% greater in 
January than the same month a year 
ago, and that if this percentage of in- 
crease continues there is no _ telling 
where it will end. ‘ 





Departments, the Department of Jus- 
tice, the U. S. Office of Civilian Defense, 
and other agencies through a central 
office it has set up and which is known 
as the National Bureau for Industrial 
Protection. Before this office was set up 
there was no organization in the coun- 
try which could furnish the government 
detailed information concerning condi- 
tions in any specific plant. It should be 
obvious to all how valuable this work 
of the casualty and fire insurance com- 
panies has been in insuring steady pro- 
duction and preventing accidents and 
sabotage in American industrial plants. 
E. R. Granniss, director of the indus- 
trial division, National Conservation 
3ureau, is spending most of his time in 
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Washington as associate manager of 
this National Bureau.” 

Giving further examples of the war ac- 
tivities of the Conservation Bureau, Mr. 
Hall said that it is cooperating closely 
with the Office of Civilian Defense in 
the preparation and distribution of lit- 
erature to advise industry in guarding 
against a'r raids, sabotage and accidents 
in industrial plants. In addition, Ray 
Murphy, assistant general manager, As- 
sociation of C. & S. Executives, is now 
giving of his time in directing the na- 
tonal activity of the American Legion 
in its training program for civilian de- 
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Voluntary Reserve . 
Catastrophe Reserve 
Loss Reserve . 
Premium Reserve 
All Other Liabilities 


Total Admitted Assets, $18, 111,704.76 


Cash and securities carried at $1,289,860.95 
are deposited in accordance with law. 


Casually and Bonding Lines 


GENERAL 


REINSURANCE 
CORPORATION 


Items from Financial Statement of 


December 31, 1941: 


$1,000,000.00 
6,000,000.00 
405,757.71 
350,000.00 
7,170,2 19.07 
2,518,63 1.34 
667,096.64 


NORTH STAR 


REINSURANCE 
CORPORATION 


Items from Financial Statement of 
December 31, 1941: 
$ 600,000.00 
1,504,934.12 
392,870.12 
2,949,220.17 


Capital 

Surplus 

Loss Reserve . 
Premium Reserve 
All Other Liabilities 


Total Admitted Assets, $5,494,610.44 


Securities carried at $424,036.80 are 
deposited in accordance with law. 
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War Clauses in Casualty Insurance 
Treated by Ashby and Lawrence 


William T. Ashby, well known agent 
of Newark and A. R. Lawrence, chair- 
man of the Compensation Rating and 
Inspection Bureau of New Jersey, -ren- 
dered informal opinions with respect to 
war clauses in a general survey of cas- 
ualty and compensation insurance prob- 
lems when speaking before the mid- 
year meeting of the New Jersey Associa- 
tion of Insurance Agents at the Essex 
House in Newark last Thursday. 

Mr. Ashby said that while the war 
will have little effect on most liability 
or common burglary policies as they 
contain no war exclusions there are 
problems which have arisen in connec- 
tion with civil defense activities. He 
said it is not known whether home own- 
ers are covered under their policies 
against liability risks arising out of the 
presence of children who may seek 
emergency refuge with them during air 
raids. It is a question also whether 
motor corps car owners are covered 
when their cars are used as ambulances. 

Blackout collision claims arising on 
the Pacific Coast are not being paid in 
some instances Mr. Ashby said because 
of the presence of war risk exclusion 
clauses in fire company automobile poli- 
cies. He stated that as yet casualty com- 
pany automobile policies covering col- 
lision risks have no war risk exclusion 
endorsement. 

The status of volunteer firemen, 
policemen and air wardens is not en- 
tirely clear yet Mr. Ashby continued. 
He urged all volunteers to carry per- 
sonal liability policies as they contain 
no war risk exclusions; also because one 
small company has taken the position 
that the civil defense activities of vol- 
unteers are personal activities and 
claims would be paid. 

Compensation Problems 


Mr. Lawrence stated that there is 
doubt yet as to the application of com- 
pensation laws to injuries resulting from 
acts of an enemy power. No sound legal 
precedents exist and a‘new legal deci- 
sion will be required. Efforts are being 
made to secure a clear doctrine which 
will serve as a guide but nothing final 
has been decided as yet. Meantime each 
case that may arise will be examined 
upon its individual merits. 

In Connecticut, Mr. Lawrence said, 
the Compensation Rating Board has a 
tentative guiding rule which distin- 
guishes between common industrial and 
war hazards. Under the latter category 
it is held that bombing and sabotage 
injuries may be compensated. In New 
Jersey he said the state defense council 
is approaching a decision which may 
lead to legislation to define the situa- 
tion. 

With respect to rating Mr. Lawrence 
said the rapid increase in business be- 
cause of the war has resulted in special 
forms of rating for the emergency only. 
The pressure for quick action does not 
allow, he continued, for a thorough 
study of all rating factors. He expressed 
the hope that as little disturbance as 
possible will be made to the rating struc- 
ture because of the war. 


Stock Carriers Losing Business 


Turning from war problems to com- 
petition for production of business, Mr. 
Lawrence declared it appears that the 
present definite trend of increasing busi- 
ness for the mutuals cannot be over- 


come unless the price differential be- 
tween stock and non-participating insur- 
ance is greatly reduced. Despite the 
constructive factors which contribute to 
the higher cost of stock insurance, the 
public is price conscious, he said, and 
will continue probably to be governed 
by price. 

Mr. Lawrence cited production and 
loss figures for the years 1929, 1933, 
1938, 1910 and 1941. At the peak of the 
prosperity era, in 1929, compensation 
premiums amounted to $15,000,000 in 
New Jersey and the loss ratio was 74%. 
By 1933 premiums were down to $9,- 
200,000 and the loss ratio to 60%. In 
1938 premiums had risen to $16,300,000 
while the loss ratio had dropped to 
584%. In 1940 with premiums up to 
$19.3°0.,000 the loss ratip also increased 
to 65%. Last year, because of the huge 
amount of defense and war _ business, 
Premiums reached $25,500,000 and the 
loss ratio remained at just over 65%. 

In these same five years the percent- 
age of business written by stock com- 
panies declined as follows: 1929, 68%: 
1933, 67%; 1938, 58%; 1940, 55%, and 
1941, 53%. 





INCENDIARY BOMBS DESCRIBED 


_ The Casualty & Surety Club of Buf- 
falo at its March meeting witnessed a 
demonstration on handling incendiary 
bombs, presented by the Civilian De- 
fense Council. President Frederic 
Wheeler presided. The next meeting 
will be on April 13. 


TO OPEN OFFICE IN PORTLAND 





C. E. Birkenmeyer To Be Manager of 
New Oregon Branch of American Auto; 
Personnel Changes Made 
The American Automobile of St. 
Louis will open a branch office at Port- 
land, Ore., early next month, with Carl 
E. Birkenmeyer as manager. It will op- 
erate under supervision of Don R. Ses- 
sions, vice-president in charge of Coast 

operations. 

Walter J. Kroder & Son, which has 
been Oregon general agent of the com- 
pany. since 1917, will turn its facilities 
to directing production in Portland and 
immediate vicinity. 

R. J. Lincoln, who has been handling 
the company’s claims in Oregon for more 
than twenty years, will be claims man- 
ager of the new branch office and John 
B. Humphrey, who is being transferred 
from Los Angeles, will be underwriting 
supervisor. 





MITCHELL DIES IN BROOKLYN 





Former Commercial Casualty Official 
Succumbs to Heart Attack at 
His Home 
Harry C. Mitchell, Brooklyn agent for 
the Commercial Casualty Co., died at 
his home last week, the result of a 


heart attack. He was alone, his wife 
being at a hospital, and was found by 
friends. 

Mr. Mitchell was formerly vice-presi- 
dent and general manager of the Com- 
mercial Casualty at its home office in 
Newark, N. J. He had been general 
agent for the General Accident Fire & 
Life Assurance Corp., and was once 
president of the old Georgia Casualty 
Co. He was a founder of the Newark 
Athletic Club and was a Mason. 

Besides his wife, Mrs. Florence Kemp 
Mitchell, he leaves two sons, Donald F. 
of Short Hills and Frank L. of East 
Orange; a daughter, Mrs. Eugene Bjork- 
man of Branford, Conn. 











“PROMPT PAYING PRE- 
FERRED,” a phrase coined 
long ago, is a slogan by which 
this Company is known 
widely among Agents, Brokers 
and Policyholders alike. 


Now rounding out 56 years 
of service, the continuing suc- 
cess of the Preferred is built 
upon a steady, natural growth. 
Emphasis on intelligent in- 
surance underwriting, both in 
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“Prompt Paying Preferred” 


30 + YEARS of SERVICE 


the field and home office, and 
prompt settlement of claims 
has assured this growth. 


That the course the Preferred 
has followed met the approval 
of Producers of the highest 
type throughout the nation, is 
evidenced by the fact that the 
mutually profitable relation- 
ships between the Company, 
its Agents and Brokers are 
usually of many years’ 
standing. 
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HOLDS REGIONAL MEETINGS 





Standard Accident’s Agency Confereng, 
Extend to Pacific Coast and , 
Northwest States 


A new series of five regional mee. 
ings is announced by the Standard Acgi. 
dent of Detroit, as follows: 


March 30—Salt Lake City; April 2. 
Reno; April 7—San Francisco; April 17 
—Helena, Mont.; April 22—Minneapolis 

The Salt Lake City, Reno, and Sap 
Francisco meetings will be held fo; 
agents in the territory of the company’s 
San Francisco branch office. The Heleng 
meeting will be held for agents of Tay- 
lor, Tipling & Co., of Montana, general 
agency, and the Minneapolis meeting 
will be held for Minneapolis agents jn 
the territory of the Fred L. Gray Co 
northwest managers. . 

The home office people who will at. 
tend and address the meetings will in. 
clude: L. K. Kirk, vice-president anq 


treasurer; E. A. Warnica and Otway [ 


Conard, assistant secretaries; Rankin 
Martin, executive representative; and ], 
J. Huntington, director of public rela. 
tions. 


J. J. Hall’s Talk 
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fense. 
training of about 1,250,000 air raid war. 
dens. 


for Safety Education at New York Uni- 
versity—is constantly in touch with the 
Office of Civilian Defense, the U. §, 
Army and other organizations that are 
preparing national defense programs, 


Driver Education in 5,000 High Schools 


The speaker also spoke of the driver 
education work of N. C. B. among high 
school students and pointed out that its 
textbook Man and the Motor Car has 
enjoyed thirty editions, and that more 
than 200,000 copies of it are now in use 
in about 5,000 high schools. 


This has as its objective the ™ 


Another N. C. B. project—the Center % 


This pro- 4 


gram has been improved until today, | 


said Mr. Hall, a well balanced course 
known as the 6-Point High School 
Driver Education Program has been de- 
veloped. 

Among other activities the traffic divi- 
sion of N. C. B. undertook last year to 
serve as coordinator for and assisting 


in promoting and arranging details of F 


state and regional 
conferences around the country. This 
division is now assisting the U. S. Army 
in the training of military traffic police. 
The N. C. B. industrial division is now 
revising its handbook of industrial safe- 
ty standards so as to include new sec- 
tions on protection of industrial plants 
against air raids and sabotage. 


Finally, Mr. Hall spoke of the insur- | 
ance agent’s participation in the war | 


effort which, he felt, should include an 
intensification of individual campaigns 
against accidents and for the conserva- 
tion of materials. He suggested: 


“Tt is a simple matter to memorize a | 


few. statistics that put the weakening 
effect of accidents on our war effort in 
terms of bombers and battleships. For 


example, if an agent were to say that | 


last year we killed 50,000 workers in 
accidents, we should also realize that 
in killing this number we would be 
losing time sufficient to build twenty 
battleships or more than 7,000 heavy 
bombers. It is comparisons like these 
that the agent should know and should 
pass along at every opportunity. 
“Insurance men are _ accident-con- 
scious; accident prevention measures 
and knowledge of accident costs are 
part of their business. 
plead ignorance of the threat of acci- 
dents ; they know that threat. They can- 
not plead ignorance of measures which 
may be taken to combat accidents, for 
they can learn of such measures from 
their own companies and from many oth- 
er accident - prevention organizations. 
They cannot plead lack of initiative and 
public - spiritedness, for if they lacked 
these things they would not remain long 
in the insurance business.” 


They cannot | 


traffic engineering | 
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